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KateropumHbin MEHEO)XMEHT: HOBbIW B34
B YCMOBUAX POCCUNCKON SKOHOMMUKN

B cTaTbe [aeTcs XapakTepucTuka u NpoBOAUTCS CPABHUTEMbHBIA aHaNN3 [BYX OCHOBHbIX METOAVK BHEAPEeHWs
KaTeropuintHoro MeHeYKMEHTa, KOTopble BbInv NPeN0XKeHbl 3apY6EXHLIMI Y4EHbIMIA 11 IEFNN B OCHOBY peaniaa-
LMV AAHHOrO NoAXoAa. AHaNN3NPYeTCs U AaeTcs OLEHKa J0paBoTaHHON METOAMKM, NPeANoXeHHON 0Te4eCTBeH-
HbIMU y4eHbIMU. ViceneaytoTcs npeaioxeHns Komutera no yrpasseHuio CpocoM U BbIBAISIETCS, YTO B PaMKax
Pa3BUTUA KATEropuitHOro MeHeKMeHTa 6bI10 Pa3paboTaHo HOBOE HaMpaBMeHNe COTPYAHNYECTBA TOProBOi CETH
1 NPON3BOANTENSA, NOMYYNBLLEE HA3BaHWE «KANUTAHCTBO KAaTeropuu». Ha 0CHOBaHMM aHanu3a npejnaraercs Jo-
pa6oTaHHas MEeTOAMKA [BEHALATY 3TANO0B peanuaaLuu KaTeropuitHoro MeHemKMeHTa, KoTopas npeanosnaraet
N3MeHeHUe NocneaoBaTeNibHOCTY 1 8TaNn3aLmnio HECKOMbKMX 9TanoB, a Takxxe 106aBNeHNe YeTbipex HOBbIX
3TarnoB peanu3aLnm JaHHOro NoAxoaa.

KntoueBble ¢NoBa: KaTeropuiiHbiii MEHEIKMEHT, KATErOPUilHbIi MEHEKEP, OMTOBO-PO3HUYHAS TOPrOBNA, TOPTOBbIE CETH,

puTeinep, NOTPEGHOCTY MOKYNaTensil, po3HNiHas ceTb

BBepeHue

CBS3M C NafeHVemM NnokynarenbCKoro no-

TOKa 1 NPUOLINM aMepPUKaHCKNUX TOPro-

BbIx ceTel B Hadane 1990-x rogos Oblin
paspaboTaH NpUHUMNIMANbHO HOBbLIM MOAX0A
KaTeropunHbli MEHEIXKMEHT, MPWU3BaHHbIN
YyBENNYNTb 3PPEKTMBHOCTL TOBAPOABMXKE-
Hus [15]. B ocHOBY KOHLENUMW NEerno aeneHne
TOBApPOB MO KaTeEropusmM, OCHOBaHHOE Ha X
BOCMPUATUN NOoKynatenaMu. JaHHbin noaxon
pPa3BMBAETCH B paMkax OCHOBHOW CTparterum
KomuteTa no ynpasneHunto cnpocom (ECR), Ko-
Topas 3aknt4aeTcsa B COTPYAHNYECTBE TOpP-
FOBbIX CETEN 1N MPOU3BOAMTENEN W HaLleneHa
Ha ObICTpoe 1 3PDEKTMBHOE pearmpoBaHne
Ha 1x 3anpocsl [12]. YnpaBneHue npubbinbio
MNPOVICXOAUT Ha YPOBHE KaTeropmm, a He oT-
OeNbHOW TOBApPHOM eanHuLbl [11].

AKTUBHOE pacnpoCcTpaHeHne KaTeropui-
HOro MEeHeKMEHTa M ero BHeApEHNe B KPyn-
HenLnx 3apybekHbIX TOProBbIX CETSAX MMpa
CBMOETENBLCTBYET O ero adodpeKkTnBHOCTM [12].
B nocnenHee pecatuneTne naHHbIM NOOXOA Mo-

ny4nn LWMPOKOe pacnpocTpaHeHne 1 B poc-
CUMCKNX TOProBbIx KoMnaHuax. OH akTMBHO
BHEAPSeTCA n peanuayetca Hanbonee Kpyn-
HbIMW MrPOKamu pbiHka. OgHako cpean Men-
KUX U CPEeNHUX TOProBbIX CETEN BHEAPEHME
noaxofda eLle He pacrnpoCTpaHeHo, YTo CBU-
OETENbCTBYET O €ro NepCrnekTMBHOCTU U LLK-
POKMX BO3MOXXHOCTAX B BvkaiLLeM OyayLLEM.
Kpome Toro, B POCCUMCKON Hay4HOWM nnutepary-
pe OaHHbI noaxon Mano U3yyeH 1 Npeacrtas-
nsieT 0cobbI MHTEPEC AN AanbHENLLErO pas-
BUTKA. [103TOMY B AaHHOW CTaTbe aBTOp Npes-
MPUHAN NOMbITKY pasdobpaTbCs B CYTW AAHHOIO
noaxoda, NpoaHann3npoBaTh CyLLECTBYOLLME
MOfeny peannsaumm KateropumHoro MeHe-
YKMEHTa 1 NPEANOXKUTE COOCTBEHHYIO MOAESb,
KoTOpas Obl AeTanuanposana u cuctemaTnau-
poBana VMEIOLMECH MaTepuransl M No3Bonana
6onee Ka4eCTBEHHO BHEAPATL AaHHbIVM Noaxon
B TOProBbIX CeTsX.

AC Nielsen cdpopmynumpoBan 0gHoO 13 nep-
BbIX ONpefeneHn KateropnumHoro meHen-
YKMEHTa creaytLlmMm obpasom: «Kateropui-
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HbI MEHEPKMEHT — 3TO MPOLIECC yrpaBeHus
NPOAYKTOBbIMY KaTErOPUSAMI Kak OTAEbHbIMN
OM3HEecC-eANHMLIAMI 1 X KacToMM3aumm C Lie-
NbO Hanny4LLero yaoBNeTBOPeHns NOTPeObHO-
cTen notpebutensa» [16]. Kpome Toro, B Hayu-
HOW NnTepaType CyLLeCTBYET HeEMano onpe-
OEneHuin JaHHOMo MOHSATUS, CAOPMYIMPOBaH-
Hble 3apyOeXXHbIMU 1 POCCUACKNMU YHEHBIMU.
[MpoaHan1arpoBas VX, onpenenM Kateropum-
HbI MEHEKMEHT Kak CTpaTern4eckunin Moaxon
B YMPaBneHnn TOBaPHbIMY KATErOPUAMN, HaLle-
NEHHBbIN HA MakCUManbHOe yaoBNETBOPEHUE
noTpeObHOCTEN KOHEYHOro NMokynartens, a Tax-
Ke yBENMYEeHW Npoaaxk 1 NprbbINi KOMNaHum
MyTeM COBMECTHOIrO COTRYAHNYECTBa TOPrOBOWM
CeTu 1 NOCTAaBLLMKOB B pamMkax onpefeneHHowm
KaTteropunHbiIM MEHEL)KEPOM TOProBOM CeTH
NONNTUKK PasBUTUA KaTteropumn. Taknum obpa-
30M, KaTeropunHbIA MEHEKEP TOPrOBOM CETU
ONPEeNenseT CTPYKTYPY KaTteropum Ha oCHoBa-
HUW OepeBa NPUHATUS pelleHnsa notpebute-
Na U TEHAEHUNA pbiHKA, OPMUPYET NOMUTU-
Ky LeHO0bpa3oBaHuns, ynpasieHns NONOYHbIM
NPOCTPAaHCTBOM, MPOBEAEHVA MAPKETUHIOBbIX
MeponpuUATUIA 1 onpepensaeT NyTn ux peanu-
3aumn. MNMocTaBLUMKM B pamKax 0603Ha4YeHHbIX
YCMNOBWUI NpeafaratoT BapuaHTbl COBMECTHOIO
YBEeNMYEeHUA MPOAAXK U COKPAaLLIEHNS N3OEPKEK
3a CYeT NOBbILLEHMA MOTPEOUTENBCKON LLEHHO-
CcTv ToBapa [4].

CywiecTByowme mogenu

B 3apybexxHon nutepaType CyLleCTBYIOT
[ABe OCHOBHble MOOENM, ONMCbIBalOLLME U Oe-
Tanuanpytolme noaxond KaTteropumHbin Me-
He>KMEHT, pa3paboTaHHble KOHCaNTNHIOBbI-
mu komnanusamu: AC Nielsen n The Partnering
Group Inc. Bce mogenu, pagzpabaTtbiBaemMble
BMNOCNEACTBUM, ONMPaNNCb Ha pe3ynbTathbl
JaHHbIX Mogenein. PaccmoTprm 6onee getans-
HO KaXXayto U3 HUX:

1) Mopenb AC Nielsen [16], cogepxut
NsSiTb 3TAMoB W BbIMSAMT cnenytolmm obpa-
30M (puc. 1):

1. O630p kateropuun. [aHHbIn 3Tan npeano-
naraet KONMYECTBEHHYIO (aHann3 BHYTPEHHEN

77

CTaTUCTMKM NPOAaX) U Ka4eCTBEHHYIO (OLleHKa
nHdopMaLmK, NPefoCTaBAAEMON NOCTaBLLMKA-
MW, [aHHblE aHaNNTUYECKMX LIEHTPOB, OMPOCHI
nokynaTenemn) oueHky kateropuu. [ns nony-
4YeHust Hanbonee NOMHOM N Pa3HOCTOPOHHEN
NHOPMaLMM O PbiHKE 3PIEKTUBHBIM 1 pe-
3yNbTaTMBHbIM ABNAETCS 06beAMHEHNE YCUNWIA
NPOW3BOANTENEN N TOProBOM CETU MO OOMEHY
1 aHanuay aaHHbIMK [16]. deTanbHbii aHanms
KaXXOoM KaTeropum SBnaeTcsd 0OPOroCTOALLMM,
MO3TOMY NMPOLECC B3aVMOLEVCTBNS MOCTaBLLM-
KOB 1 TOPrOBOW CETU CYLLECTBEHHO ynpoLLaeT
N yOeLleBndeT NPoLECC OLEHKM AaHHbIX.

— O630p Kateropmm

Onpe,u.eneHwe LileneBoro nokynartens

[MnaHupoBaHue npopjax

BpepnHble cTpatermum

L OueHka pe3ynbraTtoB

Puc. 1. Mogenb natn atanos peanu3aunm
kateropunHoro meHepxmeHTa (AC Nielsen) [16]

Fig. 1. Five stages of implementation of category
management (AC Nielsen model)

2. OnpepgenexHne LeneBoro nokynarens.
[na aToro Heobxoamm c6op 1 aHanu3 cneny-
toLLIEN MHbOPMaLW: 0Bpa3 XM3HW NoTpebuTe-
Nen, NoKynaTenbCkme NPeanoYTeEHs, [OXObI,
YPOBEHb 06pa3oBaHme, 3aHATOCTb, pasMep ce-
MbM 1 ap. [16].

3. MNnaHnpoBaHne Npogaxx — onpeaene-
HWe ponu, opMMpOBaHMe cTpaTerin n pac-
4eT NNaHOBbIX MoKagaTtenen Nno Bbipy4ke 1 Npu-
ObINV KaXXaoW oTAenbHOW TOBAPHOWM KaTero-
pUK, KOTOPblE HEOOXOAMMO AOCTMYb B MAaHO-
BOM nepwopfe. Ha gaHHOM aTane HeoOxoanmo
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NCMNONb30BaTb COBPEMEHHbIE KOMMbIOTEPHbIE
CUCTEMbI, MO3BONAOLLME NPOrHO3MPOBAaTh U
paccyuTaTh NoTeHUManNbHbIM pesynetar oT nna-
HUPYEMbIX MeponpuaTuii [16].

4. BHeapeHwe ctparterun. [Nepsble Tpyn aTa-
na KaTeropumHoOro MeHe>KMeHTa peanmnayoT-
CHl Ha ypOBHEe COTPYAHMKOB FOMOBHOMO Odou-
ca koMnaHuu. HeTBepThbi 3Tan npegnonara-
eT y4acTune, Kak COTPYAHWKOB odnca, Tak u
nepcoHana Kakgoro oTaenbHoOro maradnna. Ha
JaHHOM 3Tarne NPOUCXOANT peanndaums TakTu-
YECKMX MEPOMPUATIN MO aCCOPTUMEHTY, LIEHO-
o6pas3oBaHuio, BblkNaake U MapKeTUHIOBbIM
aKTUBHOCTAM. KaTteropuiHbli MeEHe>kep Aof-
YKEH ONpenennTb CUCTeMY MHGOPMUPOBAHNS
Mara3mHoB 06 0COOEHHOCTSX, CpoKax 1 aeTa-
NAX TaKTUYECKMX MEPOMPUATUN B pamkax To-
BapHOW Kateropum ong Kaxgoro OTAenbHOro
marasuHa [16].

5. OueHka pesynstaros. KateropuinHbi Me-
He>Kep OUeHVBaeT MoyYeHHble pesynbTaThl
paboTbl, CPaBHMBAET WX C LIENEeBbIMM NoKasa-
TENAMWN 3a OTHETHbI Nepuod. Ha ocHoBaHUK
NOMYYeHHOM MHGOOPMaUWK, BbIABIEHHbIX OLLM-
OOK MpK peanudaumy Ponet 1 cTpatervin, a Tak-
YK€ MOHVMaHUA TEHAEHUMIA PbiHKa ONeEPaTUBHO
BHOCHATCS KOPPEKTUPOBKM B TAKTUYECKNA NnaH
OencTBuin. BaKHO noHMMaThb, 4TO KaTeropui-
HbI MEHEKMEHT ABNAETCSA KIMOYEBLIM 3BEHOM
BO BCeM npouecce. [aHHbI 3Tan no3BongeT
MOCTaBLLIMKY 1 TOPrOBOW CeTU CBOEBPEMEHHO
pearnpoBaTb Ha U3MEHEHWS PbIHKA U ObICTPO
aganTupoBaTtbea K HM [16]. O4eHb BaXkHO pery-
NAPHO M CUCTEMHO MPOBOANTL OLIEHKY pe3yfb-
TaToOB peanv3yembiX MEPOMPUATUN,

Mo mHeHuto AC Nielsen, rmnaBHasa mpes
KaTeropumHoro MeHegKMeHTa — caenatb
TOproBble ceTn 6onee KNMEHTOOPUEHTUPO-
BaHHbIMK. B3anmoaencTeme TOproeon cetu
N Npon3BOANTENEN, NpeXxae BCEro, No3Bo-
nseT KOHCONUAMPOBAaTh BCIO MMEILLYIOCH
nHopMaUmo U aHanUTUKY O PbIHKE C TOW
Lenbto, 4Tobbl HaunyYLMM 06pa3oM MOHATL
TEHOEHUMWN PbIHKA, OUEeHUTb NpeanoYTeHus
nokynartenemn, a 3atem Hanny4dnm ob6pasom
yaoBneTBopuTb ux [16]. MNMogdepkneaeTcs,
YTO LEHTPAaNbHbIM U CBA3YIOLLMM 3BEHOM BO

BCEM MpoLecce BbICTyNnaeT KaTeropuinHbli
MEeHe[Kep TOProBON CeTU, KOTOPbLIV 3aHU-
MaeTcs NPOLECCOM yrnpaBeHus KaTeropus-
MW 1 OOHOBPEMEHHO HECET OTBETCTBEHHOCTL
3a nonyyaemMble pesynbTaThbl.

2) Mopenb The Partnering Group Inc.
[13], paspaboTtaHHasa no 3anpocy KomuteTa
no ynpasneHuio cnpocom (ECR) [12], coaep-
XKUT BOCEMb 3TaroB peannaauunmn kateropuii-
HOro MeHemKMeHTa (puc. 2):

8 3TanoB KaTeropMmHOro MeHeg>KMeHTa

1. Onpepenexve kaTeropum

2. Ponb kateropuu

3. OueHka kaTeropum

4. Llenv no nokasartensm kateropum

5. CtpaTeruns kateropumu

6. Kateropmu TakTukm

L} 8. OueHka pesynsTaToB Q—I

7. Peanusauus npoekta

Puc. 2. Mogenb BOCbMUM 3TanoB peanusaumm
KaTeropumnHoro MeHegxmeHta (The Partnering
Group Inc.) [13]

Fig. 2. Eight stages of implementation of category
management (The Partnering Group Inc. model)

1. Onpepenexne Kateropnn — 3TO CUCTe-
MaTndaums ToBapHbIX NO3nLUMA C onpeneneH-
HbIMW OCOOEHHOCTAMW, OCHOBaHHas Ha BUAe-
HWW NoKynaTenen.

2. Ponb kateropun — onpeneneHne Lenv
N PYHKLMK, KOTOPYIO OYOET UrpaTe KaTeropus
BO BCeW TOProBOW CETU B LIENTIOM, YTO MO3BOSNNT
YBENMNHNTb MOTOK I'IOKyI'IaTeJ'IeI7I N MakKCUMN3WN-
poBaTth OTAA4y OT BIOXKEHHbIX PECYPCOB.

3. OueHka kaTeropum — aHanma MHdop-
MauumM B pa3pes3e noakaTteropum, CermeH-
Ta, 6peHpa 1 ToBapHOM nosuuun. Becb npo-
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LIeCC OLEHKM — 3TO NPOLIECC COTPYAHMYECTBA
Me>Xay TOProBOW CETbIO U MPON3BOAUTENAMM.
OueHka kaTeropum Bko4aeT B cebd Tpuy aTa-
na: céop vHdopmaLnn, ee aHanua, BbIBOAbI /
3aK0YeHV.

4. LleneBble nokasatenu kateropum —
onpeneneHne NNaHoBbIX NokasaTener no ka-
TEeropun Ha OCHOBaHWUM aHanmaa TeKyLLero no-
NOXEHWS.

5. Ctpateruns kateropum — onpegenexHme
BEKTOPA PasBUTUS KaTeropun, OPUEHTMPOBAH-
HOrO Ha MakcumanbHoe YAOBMNETBOPEHNE MO-
TpebHOCTEN NokynaTenen n yBenmieHne npu-
ObIN KOMOaHWW: YBENNYeHne nokynaTtenb-
CKOro noToka; YBenuyeHue cpeaHein NoKynku;
YBenuyeHune npubsinu; YKpennenme nmmomka;
CoxpaHeHne fonu marasuHa; YKkpenneHune
numopka; MNprenedeHne BHUMaHWS.

6. TakTVKM KaTeropum — onpeaeneHme KoH-
KPETHbIX MEPOMPUATAIA, HALIENEHHbIX HA AOCTM-
»KeHue cTparervi. [JaHHbIi aTan npegnonaraet
paboTy C aCCOPTMMEHTOM, LieHOOOpa3oBaHue,
NPOABVXXEHME, BbIKNAAKY U 3aKyn ToBapa.

7. Peanuzaunsa npoekta — npouecc yT-
BEPXKAEHMS, NNaHUPOBaHNS 3TanoB BHeape-

[NopgroTtoBka

AHanns

[Nnan gpencrteumn

o

HUA TaKTUYECKUX MEPONPUATUA, onpeaene-
H/Ee OTBETCTBEHHbIX COTPYOHWUKOB U ero pe-
anmsaums.

8. O630p Kateropnn — OuUeHKa 1 aHanna
NOMTYYEHHbIX PEe3yNbTaToB, BbISBEHME N3MeE-
HEeHW B KaTeropuu, aktyanmaaums pbIHOYHON
cUTyaumn, KOpPPeKTNPOBKA MNaHOB.

Mopenb, npeanoxeHHaa AC Nielsen, He
nony4mna LWMPOKOro pacnpocTpaHeHud.
B 1O Bpems kak moaenb, paspaboTtaHHada The
Partnering Group Inc., aktmBHO gopabarbiBa-
eTcs 1 BHeapsieTcs. KomuTeT no ynpasneHunio
cnpocom (ECR) nopabaTbiBaeT gaHHyto MeTo-
OVIKY 1 B pamkax Hee doopMuMpyeT 3 aTana Ka-
TErOPUMNHOTO MEHEKMEHTA, a Takxe aetanu-
3unpyeT psag waros (puc. 3) [2, c. 47]:

OTan |: lNoarotoBka — onpeaenexne, Ha-
CKOJMbKO MapTHEPbI FOTOBbLI K COTPYAHNYECTBY.

Otan ll: AHanna — aTan, BKYatoLLMi B ce-
65 1-5 warn KateropunHoOro MeHePKMeHTA.

Otan lll: MnaH nencTeuin — 3710 peannaaums
npoekKTa 1 oleHKa peaynstaTtos (6-8 warn).

13 paHHOro aHanmsa 4eTko BMAHO, YTO 3a
OCHOBY BTOPOrO 1 TpeTbero 3TanoB 6epeT-
cs MeToavka, paspaboTaHHad The Partnering

8 Waros KM

1. OnpegeneHve kaTeropum

2. Ponb kKaTeropum

3. OueHKa KaTeropum

4. Llenu no nokasartensam Kateropum

5. Ctpaterus kateropum

6. KaTteropuu TakTuku

i

L 8. OueHKa peaynbTaToB 4—|

7. Peanusauus npoekta

Puc. 3. Mogenb Tpex aTanos, BOCbMM LLAroB peannaaumm kateropuinHoro meHemxmerta (ECR) [2]
Fig. 8. Three phases, eight steps for implementing category management (ECR model)
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Group Inc. Otan 1 — aT0 HoBaTopPCTBO KOMU-
TeTa no ynpasfeHnto CNPOCOM, KOTOpOoe Npef-
nonaraeT BbIOOP NMapTHepa-kanuTaHa Katero-
pyM 1 NpoBeAeHne COBMECTHOM paboTbl MO
PasBUTUIO AaHHOWM KaTeropuu. MNprHUMNnanbHO
MEHSIeTCSt CyTb Noaxoaa, TPaHCcOoPMMPYs ero
B HOBOE HarnpasfeHne coTpyaHM4YecTBa nap-
THEpPOB, KanMUTaHCTBO KaTEropum.

Ha ocHoBaHWM NpoBEAEHHOIO MCCNea0BaHNS
MOXHO caenaTtb BbiBofd, 4To AC Nielsen onvicano
CyTb 1 3a5I0XKMO OCHOBbI METOAMKM BHEOPEHNS
N peannsaumy KateropuinHoro MeHe»KMeHTa,
KoTopas cofep»kana B cebe OCHOBHblE MPUHLIM-
Mbl NoAxofda, HO TpeboBana cuctTeMaTdaum
nopabotku. The Partnering Group Inc. Ha ocHoBe
npeanoxerHon AC Nielsen mogenv pagpaboTtan
COOCTBEHHYIO CHCTEMY SNTEMEHTOB KaTeropuii-
HOro MEeHeMKMEeHTa 1 AeTannanpoBan MeToam-
Ky ero BHeapeHus. B pesynstarte cyTb nogxoaa

He M3MeHMNack, a KOMYECTBO 3TarnoB BO3POCIIO
3a cyeT bonee aeTanbHoro onvcaHvs. NosnHee
KomMnTeT no ynpasneHuto CnpocoM Ha OCHOBE
KaTeropuinHoro MeHe>KMeHTa pasBuMBaeT MO0
KanuTaHCTBa KaTeropumn.

Poccuiickne yverble, A.B. OBYMHHMKOBA,
B.B. Mareees, A.A. HopuHa, npeanoxxumnu
CBO€e BMOeHWe rnoaxofa «KaTteropumHbelil mMe-
HePKMEHT», OETaNn3MPOoBaB NEPBbIN aTan Tpe-
Msi anemeHTamu (puc. 4) [7].

CornacHo onuncaHuio, «B «OnpeaeneHnm
KaTeropumn» MOXXHO BbIAENUTL ABa nogaTana.
Bo-nepBbIx, onpeneneHne ToBapHbIX KaTero-
pU BEPXHErO YPOBHA — arpervpoBaHune To-
BapHbIX rpynmn, no npuaHaky «Kakyto notpeb-
HOCTb YOOBMNETBOPAET AaHHbI ToBap?» (Ha-
npUMepP: COKW, MOMOKO, KaHLTOBapbl U T.4.).
Bo-BTOpbIX, CTRYKTYpPUPOBaHME TOBAPHOM Ka-
TEeropuu Nno Kto4eBbIM 3TanamM NPUHSATUS pe-

1. OnpenenexHve Kateropum

i

2. Ponb kaTeropumn

<

3. OueHka kaTteropum

!

4. Llenn no nokasaTensiM KaTeropum

{

5. Ctparterus kateropum

+

6. Kateropuu TakTukm

!

7. Peanusauus npoekrta

{

— 1.1. OnpeneneHune Karteropui

8. OueHka pesynsraToB

«BepxHero ypoBHs»

i

1.2. CTpyKTypmpOBaHue Kateropmu

I

1. 3. MaTemaTnyeckasn onTuMmmsauus
CTPYKTYpPbI Kateropum Kkateropuu

Pwuc. 4. Mogenb BOCbMU 9TanoB peanu3aunmn KaTeropyuiHoro MeHepKMeHTa, npeasioXeHHas
A.B. OBuumHHMKOBOW, B. B. MaTtBeeBbim, A. A. HopurHo [7]

Fig. 4. Eight stages of implementation of category management (Russsian model)
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LEHMA O NPUOBPETEHNM TOBApa NOKynaTenem.
Mpu paspaboTke knaccudukatopa «BepxHe-
rO YPOBHS1» MOXXHO BbIAENNTb TPAAVLMOHHbIN
noaxof, Koraa kateropumn ToBapos BO MHOMOM
OyOnupytoT CTPYKTYPY rpynn, NPUHSTLIX B TO-
BapOBEAEHNU: OrypThl, KONnbacHble U3aenuns,
LwamnyHn. BTopor noaxoa senaeTcsa notpebu-
TENeoPUEHTUPOBAHHBLIM 1 MaKCUMasbHO OTpa-
»KaeT Lenesyto NoTPeOHOCTb NoKynaTenen: To-
Bapbl ANS LUKOSbI, MOAaPKM, 3aKyCKM, MPOaYK-
Tbl ObICTPOro NPUroToBNEHNS. BTopbiM noas-
Tanom «OnpeaenenHns TOBApHO KaTeropum»
ABnseTCcsa paspaboTka CTPYKTYypbl kaTeropum
“BepxHero ypoBHs”» [8].

ABTOpbI NpeanaratoT BbIAENATb Kateropum
(kaTeropumn «BepxHero ypoBHsi») 1 noakarero-
pur. OHW B pamKax Kateropum y>ke cuctemati-
3MPYIOTCS 1 OPMUPYIOT CTRYKTYPY Kareropmu,
KoTopas akTyanuampyeTtcs nyTeM npuMeHeHns
MaTemMaTn4ecKor ONTMMMU3aUMM CTRYKTYPbI Ka-
Teropum. ABTOp OaHHOW CTaTbi MEET HECKOIb-
Ky MHYIO TOYKY 3pEHUsI, cymTas, YTo npouecc
paboTbl CO CTPYKTYPOW Kateropumn npegnona-
raeTcsl, Mpexxae BCero, Ha atane peanvsaumm
nnaHa, korga onpefeneHbl poau, cTpaTeruu,
TaKTUKK 1 Lenn, cobpaHa nHdopmMaumst O pbiH-
Ke, LeneBblxX NoKynaTtensx 1 nx noTpeodHOCTAX.
Kpome Toro, onpefeneHue Kkateropuii npouc-
XOAUT OOVH pa3, NPV BHEOPEHWUM KaTEropuinHo-
ro MeHemkmMeHTa. PaboTa ¢ acCopTUMEHTOM —
PErynsapHbIv U MOCTOAHHBIV MPOLECC, MPONCXO-
OALLMIA Ha 9Tane peannaaunm nnaHa.

Mpeanaraemasn mopgensb

Ha ocHoBaHWe M3y4YeHns CyLLEeCTBYOLLMX
MEeTOOMK 3apyDbexXHbIX U OTEYECTBEHHbIX aB-
TOPOB co3aaHa aopaboTaHHas MeToamka aBe-
HaguaTty aTanoB peanuaaummn KateropumHoro
MeHepKMeHTa. B 0CHOBY pa3paboTku JaHHOM
MOLenu nernv MeETOANKW, NMPEANOXeHHble The
Partnering Group Inc. n AC Nielsen, a Takxe
OMbIT BHEAPEHWSA KATErOPUINHOIO MEHEKMEH-
Ta aBTOPOM [J@aHHOW CTaTbl Ha NpPaKT1Ke B pe-
rMoHanebHom Toproeon cetn [5]. CxematuyHo
CyTb NpeanaraeMon MoOAeNu BbIrMAaUT CNeay-
oM obpasom (puc. 5):

o

1. IameHeHne CTpYKTypbl KOMMaHnm — 065
3aTefbHbIV 3Tan BHEAPEHUSA KaTeropumHoro
MeHe)KMeHTa, Npeanonaratunii cosgaHue
HOBOrO CTPYKTYPHOro nogpasgenexHvs, otaen
KaTeropumHOro MeHemKMeHTa. [naBHOM LIENbLO
BCEX ero COTPYAHWKOB SBMSETCH ynyylleHne
9KOHOMUYECKON 3PEKTUBHOCTY KOMMNAHNN,
yBenum4eHmne npubbinu, CHWKEHNE U3OEPXKEK
nyTeM ynpaBneHue TOBapHbIMK KaTeropusaMm
N MakCcMasibHOro yAOBNETBOPEHNST MOTPEOHO-
cTew nokynarenen. [Nponcxoaut nepepacnpe-
neneHve yHKLMoHana 1 30Hbl OTBETCTBEH-
HOCTW COTPYAHMKOB. Ha gaHHoM aTane Heob-
XOAMNMO HYETKO pasdfenuTb YHKLMOHAN MexXay
BCEMW OTAenamm, KOTopble MAOTHO B3anMopaei-
CTBYIOT Mexay coboi. ITo no3BonseT nabe-
»KaTb BOSHVUKHOBEHMA KOHIUKTHBIX CUTYaLni,
HeOoNoHUMaHWS, NepeknaabiBaHns 06933aHHO-
CTel OTBETCTBEHHbIMW NMLIAMW Ha COTPYAHW-
KOB CMEXXHbIX OTAENOB. BaXxHbIM SBASETCS CBO-
EBPEMEHHOE MHOPMMPOBAHME BCEX COTPYA-
HMKOB KOMMaHWK, Kak B FOfIOBHOM odhuce, Tak
1 B MarasumHax o PECTRYKTYpU3aumMmM KOMNaHum
C [eTanbHbIM pasbsiCHeHVeM dyHKLMoHana v
30Hbl OTBETCTBEHHOCTM HOBOrO nofpasaene-
HWS, a TakXe YPOBHS B3aMMOOENCTBMA KaTe-
FOPWMHbBIX MEHEMXEPOB C COTPYAHNKAMW KaxK-
OOro otgena.

2. OnpegeneHne mnuccuu, Lenen, crpate-
MV Pas3BUTUS KOMNaHWK. [laHHbI 3Tan BaXKeH
Onsa Toro, 4tobbl BCE COTPYAHUKM KOMMaHUM
ObINV HaLEeNeHbl Ha OOCTWXKEHWE ednHbIX Lie-
nen. Kpome Toro, Ha OCHOBaHWUM UMEHHO fAaH-
HOWM nHopmMaunn dopMUPYIOTCS ponn, cTpa-
TEernn 1 TaKTUKM Kateropum Ha nocneayroLLmx
aTanax.

3. OnpepgeneHne KaTeropuin — aT0 CU-
cTemaTndaumsa n knaccudumkaums ToBapos,
npeacTaBeHHbIX B aCCOPTUMEHTE KOMMaHMK,
onpefeneHHbIM 06pa3oM, CcornacHo Buae-
HWSI, NOTPEOHOCTEN U OXMAAHUA NOKynaTenen
(TPaonumoHHasa cuctemMa knaccudrkaumm —
cucTematnaadms ToBapos no 6peHaam 1 npo-
nasoamtensam) [16].

4. OueHka kaTeropunin — o6beMHbI aTan,
TPEOYIOLLMI MHOMO BPEMEHHbIX U TRYAOBbLIX 3a-
TpaT Ang dOPMUPOBAaHUS MOHUMAaHNS PbIHKA,
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1. U3MeHEHHE CTPYKTYPhI KOMITAHUH

| 2. Ol'[pC,I[C]'ICHI/IC MHUCCHH, HCHCﬁ, CTparCruy pa3BuTHs KOMIIAHHUH |

3. OnpegeneHue kareropuii

4. Ouenka xareropuit

HOCTH IIOCTABOK

4.3. OucHxka 4.4. Onpeaenecrue | |4.5. @opmupoBaHHe
4.1 Komwuecrsennas | | 4.2. KauecrBeHHAS sdpexrusHOCTH noprden A€PeBa MPHHATH:
OILICHKA OLCHKA B3AHMOOTHOIICHHH TOKyIaTeIeH peLICHHUA
C IIOCTaBLIMKAMHU
[ I I 1 |
| 5. OnpeaeneHue NOAKATETOPHUIA, IPYI U OATPYIIIT |
I
| 6. OnpenencHue poreil Kareropui |
I
| 7. Onpenenenne cTpaTeTHit KaTeropuit I
I
| 8. OnpeaeneHHe LEICBBIX [OKA3ATe/ICH KATCrOPHi |
I
| 9. OnpeaeneHue TaKTHK KaTeropuit |
I
| 10. ®opMupoOBaHIE TAKTOrPAMMEI |
I
11. Peanmzanuya niaHa M OCTABICHHBIX LCICH
T
[ I ] I ]
11.1 3akymika 11.2.Accopru- | [11.3.LlenooGpa- 11.4 Mepuan- 11.5 Mapxe-
TOBapa MEHT 30BAHHC JaH3uHT THUHTOBBIC
AKTHBHOCTH
| | | [ |
IMogaepxkanue | |PopmupoBanue AHamms 1eH Hzyuenue Amnanus
ONTHMATBHBIX CTPYKTYPbI KOHKYPEHTOB PBIHKA B KOHKYPEHTOB
TOB. 3aI1aCOB ACCOPTHUMCHTA KaTeropuu
[ [ [ I [
Konrpons H3zyuenne Hzyuenue Hsyuenne Hzyucnne
CBOCBPEMEH- MOKYTaTe s MOKYHaTest TIOKYTIATENA MOKYTIATC IS

Konrpons AHanu3s BHYT. AHamus BHYT. AHanu3 BHYT. AHanu3s BHYT.
TIOCTaBOK B CTATUCTHKH CTaTUCTUKHA CTaTHCTHKH CTaTUCTUKH
TIOJTHOM 00BEME npoaax IPOJaK [IPOAAK npoaax
| [ I I I
Viyunresue Corpyzau- Cotpyanu- Cotpyanu- CorpyaHu-
KOMMEPUECKUX YCCTEO © YECTBO C YECTBO ¢ YECTBO C
yCIoBuit [OCTABINMKAMHE | | HOCTABIMKAMHE | | MOCTABIMMKAMH | |TmOCTaBIIAKAMH

12. Ouenxka xareropun

Puc. 5. Mogenb gBeHaguaTy 3TanoB peannaaumm KaTeropunHoro MeHemxmeHTa (Mnbexkosa K. M.)
Fig. 5. Twelve stages of implementation of category management (Our model)
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Kateropun 1 LeneBoro nokynaresnd. Bkntovaet
B cebq NATb NOA3TANOB!

4.1. Konn4yecTBeHHas oLeHKa npeanona-
raet coboi aHanM3 KaTeropuiHbIM MeHemKe-
POM TOProBOW CETV €€ BHYTPEHHEN CTaTUCTUKN
npodalk no pasfiMdHbIM rnokasaresidaM: rnpona-
X1 (WT.), Beipy4ka (py6.), npubbiib (py6.), To-
BapHble ocTatku (pyb.), obopa4nBaeMocTb TO-
BapHbIX OCTATKOB (AHEl), CTPYKTypa kateropun,
ABC aHanna, 0onm LEeHOBbIX CEMMEHTOB B KaXK-
0OW OTOENbHOW KaTteropuu, aMHaMmka nponax
OTHOCWTENbHO MpedblayLLero roga, nomMecay-
Had OuHamMyKa npogaxk, AONA Kaxaow oToeb-
HOW KaTeropum B Npodaka 1 NprnbbIinin TOProBo
CeTW, CE30HHOCTb, CPEenHU Yek 1 ap. Ha naH-
HOM 3Tane NPOBOANTCS MMyBOKUI aHanmn3 BCex
CTaTUCTUHECKNX AaHHbIX. [Ns aHann3a ncnonb-
3Yyl0TCA OCHOBHbIE hopmynbl (Popmynbl 1, 2):

Tn = ((Mwun / 16n) — 1) x 100% (1),
roe Tn— Temn NpupocTa;
[Mnn — nokasarenb nccnegyemoro ne-
pvona;
[16n — nokagatensb 6a31cHOro nepuoaa.

0 =4 /ML x100% (2),

roe [ — pnonsa yactv B LeNow;
MY — nokazartenb 4acTe;
1Ll — nokasarens uenoe.
4.2. KavecTBeHHad OLieHKa BKIOYaEeT B ce-
65 aHann3 nHopMaLmn, KOTOPYIO KaTeropui-
HbIi MEHEKEP NOMyYaeT B pe3ynbrare onpo-
ca nokynarteneun, B Buae nHdopmaummn ot no-
CTaBLLMKOB O COCTOAHUM 1 TEHAEHUMAX PbIHKA,
OTYETOB OT aHANUTUYECKMX LIEHTPOB U Ap. [aH-
Hast MHJPOpPMaLMS NO3BOMASET KaTEropUiHbIM
MeHemKepaM NoHATh, KakM 06pa3oM passu-
BAETCA PbIHOK, YTO MEHSIETCH, KakMe HOBble
TEeHOEHUM NMOABNSIOTCA, KaKylo JOM0 KaTero-
pVA TOPrOBOW CETW 3aHMMAaeT Ha PbIHKE peru-
OHa 1 Ap. 3a4acTyto AaHHas MHdopmaums no-
3BOMIAET HANTN OTBETbI HA MHOIME BOMPOCHI,
KOTOpble BO3HMKAIOT Ha 3Tane KonM4ecTBEH-
HOro aHanmaa nHdopmaumm.
4.3. OueHka 3P dPEKTUBHOCTU B3aNUMOOT-
HOLLIEHN ¢ nocTaBLUmKkamu [6]. JaHHbI aTan
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npegnonaraeT aHanua, NPOBOAMMbIM B LLIECTb
aTanos (puc. 6):

1) OueHka Bcex CyLLeCcTBYOLMX (AencTBy-
tOLLIMX) MOCTaBLMKOB MO OCHOBHbIM 3KOHOMMU-
yeckuM nokasarensam: ABC-aHanns, obobewm
npoaaxk, A4oNA nocTaBLUMKka B obLieM obbeme
Npoaak KoMnaHu (B pamkax TOproBoi komna-
HWUK, KaTeropum, Npu HeoO6XoAMMOCTU — MNOA-
rpynn), Npubbinb, HaueHka (%), obopadmBa-
€MOCTb, YPOBEHb CepPBMCA (MPOLEHT BbIMOJI-
HeHusa 3akas3oB). Ha ocHoBaHMM aToro dhop-
MUPYETCH PENTUHT BKOHOMUYECKOW BaXKHOCTU
MOCTaBLL1KOB;

2) OueHka noTeHuUMana Kaxagoro nocTtas-
LLMKa Ha OCHOBaHWUM AMHaMWUKK Npoaayk 3a no-
cnefHve Tpu roga (B MpoUeHTax) 1 USMeHeHNN
ero gonu B obLem o6beme Npoaark KOMnaHum
(B pamkax TOproBoOiW KOMMaHWM, Kateropum,
npun HeobxoaumocTn — noarpynn). Ha ocHo-
BaHUM 3TOro DOPMUPYETCH BTOPOM PENTUHT
NepPCNeKTUBHOCTM MOCTaBLLMKE;

3) ®opmmpoBaHmne KapTbl cbanaHcnpoBaK-
HbIX MoKasaTenen ¢ y4eToM cneundukm Top-
rOBOW KOMMaHWN Ha OCHOBAHWW BblAeNEeHHbIX
KpUTEPWMEB OLIEHKM 3DAEKTUBHOCTM B3aMMO-
OTHOLLIEHWNI;

4) Onpoc BCeX CneumanncToB, 3aeNCTBO-
BaHHbIX B MpoLecce NOCTPOEHUST B3aUMOOT-
HOLUEHW C NOoCTaBLUMKaMWN 1 OLEHKa Bblae-
NEHHbIX NapameTpoB Mo NATMOanLHOM Lkane
(5 — nyywmn, 1 — xyowmnin). PanxnposaHune
BblOpaHHbIX KPUTEPMEB MO CTEMEHN BaXKHOCTM
(koo PULMEHTbI): 3 — O4EeHb BaXKHbIN, 2 —
BaXXHbIN, 1 — MeHee BaXkHbIN, NonyYeHne dou-
HasIbHOIO PENTUNHIa YPOBHS B3aMOOTHOLLIEHNIA
C NocTaBLLKaMU;

5) BbiBEOEHME NTOrOBOrO PENTUHIA Ha OC-
HOBaHWM MONYyYEHHbIX PaHee pPe3ynbLTaTos;

6) DopMmpoBaHmne NopTdens NOCTaBLLMKOB.

4.4. YTO4YHeHVe KaTeropum nokynarenen,
BXOAALLMX B CPOPMMPOBAHHBI MOPTAIENb NOo-
Kynatenen aHHoM KoMnaHum (akTUBHbIe, nac-
CWBHblE, MOTeHLUMaNbHble NokynaTenu). daH-
HbIW 9Tan NpegnonaraeT aHanMa uHdopma-
UMK O MoKynaTensx ToproBo komnaHun (Bos-
pacT, obpasoBaHue, goxon, o6pasoBaHue,
noJs, NOKyNaTenbCKMe NPEANOHTEHNS, pa3Mep
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[JOMOX035CTBa, YacToTa NOKYMoK 1 Ap.), onpe-
OeNeHne KaTteropum nokynarenemn, BxoaaLimx
B CPOPMMPOBaHHbIM NOPTAENL NOKynarenem
OaHHOM KOMMaHu1 1 hopMMpOBaHue 1x Npodou-
ns. B kKa4ecTBe kateropui nokynarenen, onpe-
OENSOLLMX MopTdoenb MOTPeObUTENEN BblensatoT
crnepytoLme Kateropum nokynarenei [3]:

® aKTMBHblE (MOCTOAHHbBIE KITMEHTbI, UMEIO-
LLie BbICOKYIO CTEMEHb NOANBHOCTUN K KOMMNa-
HUW 1 NOAAEPKMBAIOLLME MOCTOAHHbIE OONTO-
CPOYHbIE OTHOLLEHWS);

® MacCuBHble (MOKyNaTenu, coBepLuatoLLe
penkue 1 anNn3oandeckmne NoKynku, nmetoLme
6onbLUOM noTeHuman ana ganbHenulero pas-
BUTWUSI OTHOLLIEHWIA);

e MoTeHUMasnbHble (HOBbIE KITMEHTbI, He CO-
BEpPLLAOLLMe NOKYMNKN Ha AaHHble MOMEHT, HO
npeacTaBnAloLLME NHTEPEC ANA NPUBIEHEHNS
N QanbHEenLIero pasBuTnS OTHOLLIEHNIA).

Tekywme NOCTaBLUKN

.

OueHKa NocTaBLUMKOB Mo

OCHOBHbIM 3KOHOMUYECKM NOKas3aTensim:
- ABC-aHanus;

- O6bem npogax;

- [lons nocraBLUKKa;

- MpwnBbine;

- HaueHka;

- O6opaunBaemMocCTb.

Ha 3anpocbl AaHHbIX NoKynaTenen B anbs-
HelweM ByneTt opueHTMpoBaHa paboTa karte-
FOPUMHOIO MEHEPKEPA Ha BCex 3Tanax peanu-
3auUmn KaTeropumHoro MeEHeMXKMeHTa.

4.5. ®opMupoBaHMe fepeBa NPUHATASA
peweHns nokynartend. Ha naHHom aTane
dopmupyeTcsa pabounii UHCTPYMEHT KaTero-
PUMHOrO MEHeOXKepPa, C NMOMOLLbIO KOTOPOTro
onpenendeTcs CTPYKTypa Kaxkaon oTaenb-
HoW KaTeropuun. [JepeBo NpUHATUA peLleHUs
npeactaBnaeT cobon NOCNenoBaTenbHOCTb
NPUHATUA PELUEHNS NOKynaTtenem npu co-
BepLeHnn nokynkn. OHO MO3BONSAET onpe-
LENUTb, BCe NN NOTPeOHOCTN 1 BO BCEX NN
LIeHOBbIX CErMEHTax 3aKpbITbl C Yy4€TOM OCO-
OeHHOCTEWN KaTeropuin 1 NpeanoYvYTeEHNA Lie-
neBbIX NoKynaTenemn.

5. OnpepenerHve nogkateropuii, rpynn
n noarpynn. lNogkateropuu, rpynnbl U NOA-

PelTnHr skoHomu4eckomn
Ba)KHOCTM NOCTaBLLMKOB

y

U

OueHka noTeHuuana nocTaBLUUKOB
no AnHamunke obbema nNpoaax 3a
nocrnegHue 3 roga (rog K rogay)

PeliTVHr NepcnekTMBHOCTM
NOCTaBLLMKOB

»

OLiEHKa YPOBHS B3aMMOOTHOLLEHUIA C
nocTaBLIMKaMu:

nokasaTenemn;

- Onpoc COTPYAHUKOB;

- ®opmMmupoBaHme KoadhdNLNEHTOB
BaX>KHOCTW.

- CocTaBneHmne kapTbl chanaHcMpoBaHHbIX l::>

PeNTUHT ypOBHS B3aUMOOTHO-
LUEHWIA C NOCTaBLLMKaMun

-guiiadde MNHaMNO JHMLNSd NI9g0I0L|)

U

nwedInmae1oou 9 suaLonsfonnesa niLO0H

-

MopTtdens nocTaBWUKOB

Puc. 6. Mogenb oueHkM ahheKTMBHOCTN B3aUMOLENCTBUSE KOMMaHUK C NOCTaBLLmkamm [6]
Fig. 6. Model for evaluating the effectiveness of the company'’s interaction with suppliers [6]
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rpynnbl ONpeaensaTCca Ha OCHOBAHUN U3y4ve-
HWUS MOBEAEHMNS 1 NOTPEeOHOCTEN NoKynaTens.
Ynop genaetcd Ha AepeBo NPUHATUA PELLIEHUS,
B pamKax KOToporo hopmmpyeTtca knaccudu-
KaTop KaTeropun.

6. Onpepnenexue ponei kateropuin. Karero-
PUVHBIA MEHELKED OMpefenseT ponuy ToBap-
HbIX KaTeropum, aHanmsmpysa ctaTucTuky npo-
0aX, BbIDYYKY KaTteropui, o6opa41BaemMocTb,
[OON0 KaXKAoW OTAENbHOW KaTeropum oT obLLe-
ro nokasarensa. KoMniekcHoe onpenenexnue
pOIel BCeX TOBAPHbIX Kateropuin dhopmmpyeT
NMWIK TOProBOW CETY B LIENTOM, T.€. BOCMNPU-
ATre marasvHoB nokynartensmu [16]. Paccmo-
TPUM KNacCUYeCKUN BapuaHT onpepeneHuns
ponen kateropun [2; 5; 14]:

e baszoBad/uenesas ponb — TOBapHbIE
Kareropum, aBngaoLmMeca 0OCHOBOM acCopTu-
MeHTa KoMnaHn1 1 opPMUPYIOLLIE OCHOBHO
ob6bemMm ToBapoobOpOTa M MOKYNaTeNbCKOro
noToKa;

e Ponb «TeKyLLUMX/PYTUHHBIX MOKYMOK» —
TOBapHbIe KaTeropun, MMEKOLLINE BbICOKME MO-
Kasatenu no npubsbinn 1 BbIpyyKke, BOCTPeOO-
BaHHble cpeau nokynaTtenen Ha NoCTOAHHOMN
OCHOBE; TOBapbl NepBON HEOOXOAMMOCTY;

e Yno6CcTBO — TOBapHble kateropun, obe-
crnednBaroLLiMe KOMNaHnUM AONOSHUTENbHbIE
NPOAaXKM, MOTUBMPYSA NOKyNaTenen cosepLlarb
He3annaHMPOBaHHbIE MOKYMKM B CUITY HaMMYnS
TOBapPOB B TOProBOW CETU, 4TO CO34aeT Jonon-
HUTeNbHOe ynoOCTBO ANS NoKynaTens;

e KOMNETEHTHOCTb — TOBAPHbIE KaTEro-
pPUX, OPUEHTUPOBAHHbIE HE Ha BCEX MOKyna-
TENEN, a Ha orpaHMYeHHbIn Kpyr Nokynarenemn
(Hanpumep, onabeTnyeckoe nNuTaHve);

e Ce30HHas poflb — TOBapHbIE KaTteropuu,
nMeloLLMe B Te4eHne roga nepuoandeckui
CMNPOC, OrPaHUYeHHbI BPEMEHEM U IMEIOLLINI
3aBMCUMOCTb OT Kakoro-To COObITUA NMBOo Bpe-
MEHM rOfa; HOCAT APKO BbIPaXKEHHbIA CE30H-
HbIl xapakTep. Kateropmm MoryT MMeTb Kak
NCKITIOYUTENBHYIO CE30HHOCTL M NPOoAaBaTbCH
TOMNbKO B TEYEHMEe ce30Ha (Hanpumep, HOBO-
rogHne ToBapebl; acxa), Tak 1 BANOTEKYLLNE
NpPOAaxXn B TeYeHre BCEero roga (Hanpumep,
yxo[ 3a 00yBblO; 3alMTa OT COMnHua).

o

7. OnpepenexHne cTpaTernin KaTeropuia.
[Mpw onpefeneHnn ctparerni ConoCTaBNAoT-
Csl iBa Nokasarens 3a aHanusvpyemsblil nepu-
0f1: BbIpyyKa 1 HaLUeHKa Mo Kaxxaon oTaensHow
TOBaPHOWM KaTeropuu.

Bblpydka — 9TO AeHexHble cpeacTtsa, no-
ny4eHHble (BblpyYeHHbIE) NMpeanpusaTiemM, dounp-
MO, NpeanpuHMMaTenem OT NPOAaKM TOBAPOB
nycnyr [9, c. 512].

HaueHka — 370 gob6aBka kK npeaLlecTByto-
LLieM LieHe NpoayKumm, ToBapa, Npou3Boamas
Mo Mepe BbINOMHEeHWs nocneayoLmx pabor,
TpebyoLLUMX OONONHNUTENBHBLIX 3aTpar, oTpa-
»xaembix B LeHe [9, ¢. 512]. MNpwn pac4yeTe Ha-
LEHKWN UCMONb3yeTCsa OTHOLIEHWEe NpUbbINn K
cebecToMMOCTH:

N=P/Sx100 %,

N — HaueHka;

P — npurbbins;

S — cebeCTONMMOCTb NPOAYKUMN.
Ha ocHoBaHMK gaHHbIX, NONYyYEHHbIX B pe-
3ynbTaTe NPoOBEAEHNA NCCNEAOBAHMS, CTPO-
nTCca Marematmdeckasa durypa, kKoTopas
OO/KHA HanoMuHathb «TpeyronbHuK», B 3a-
BMCMMOCTM OT MECTOPACMONOXKEHUS KaXKAOM
TOBApHOW KaTeropun npuceanBaeTcsa cTpa-
Terns (puc. 7).

leHepaTop NoToka

N~

Cosp,a'renb KenaHua I

Puc. 7. OnpepeneHuve pone B cucteme
KoopAMHaT «06beM Npoaax — HaueHka» [10]

roe

leHepaTop npubbiAn

3alWmUTHUK

HaueHka

Fig. 7. Defining roles in the coordinate system
“sales volume — margin®

OCHOBHbIe cTparermm ToBapHbIX KaTeropvu7|
[5; 1]
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e reHepartop noTtoka — TOBapbl, UMEIO-
Lne cTabunbHbIM CNPOC Ha PbIHKE, M3BECT-
Hble U NonynapHble cpenu nokynarenem m
NPeacTaBNSoLME CYLLECTBEHHYIO OO Le-
NeBOro PblHKA;

e reHeparop HaanM4HOCTU — TOBapsbl, KOTO-
pble M3BECTHbI 6OMbLLEN YacTn nokynartenen
N NpeacTaBeHHble Ha Nofkax 60MbLUNHCTBA
Yy4aCTHVIKOB PblHKA, H4aCTo ABMAIOLLMECH aHaro-
raMu reHepaTopOoB MOTOKA, co3aatoLLme Tpad-
VK KOMMaH1K; TOBaPbl, MMEIOLLIME CPEAHION
NN HWKE CPEOHErO HaLEHKY;

e reHepartop NpubbINM — TOBapsbIl, MMeto-
LLine BbICOKYIO HalleHKy 1 obecnednBatoLme
KoMnaHuio NpubbINblo, a Takke cosgatoLne
NOANbHOCTL MOTPebUTENei;

® 3ALLUTHNK — TOBAPbI, MEIOLLMEe HALEeHKY
Ha ypOBHe Ce6EeCTOMMOCTU, MPUBEKAIOLLIME U
yOepXXmBatoLLMe HYyBCTBUTENbHbIX K LieHe Mo-
Kynarenemn, He naBas UM YT K KOHKYPEHTaM;

e reHeparop NoKyrnok — ToBapsbl, Npuene-
KaloLLme nokynarenen LWMpoTon acCoOPTUMEH-
Ta, yBenu4mnBaloLe CpenHUn Yek KoMnaHum
1 OOLLIYIO BbIPYYKY MarasmHa B HaTypasbHOM
BblIpaXXeHn;

e co3farenb VMUOKa — TOBapb!, ABNAOLLN-
ecq JOpOrMu 1 MPecTMXXHbIMU, CO3LAI0LLIMM
UMUK KOMMaHWK, BbIAENAS ee Ha hOHe KOH-
KYPEHTOB W1 NpuBeKasd BHUMaHNE;

e co3faTesib XefaHna — ToBapbl, BXOOdA-
LLie B CE30HHblE, HeJaBHO CO3[aHHble NM60
BbIBOOVMbIE KATeropuny; 4aLlie BCEro K H1UM OT-
HocHATCA ObICTPOPa3BMBatOLLIMECH, (OPMUPYIO-
LMe HOBYIO NOTPEBHOCTb M AONOMHUTENbHbIE
npofaxkm ToBapbl, KOTOPble BMNOCIEACTBUN
OOJDKHbI MEPENTV B KATEroOpuio «reHeparop
MOKyMoK», MM60 pacnpoaaBaemMble HENNKBMA-
Hble KaTeropuu.

8. OnpepneneHne UeneBbix Nnokasarenen. Ha
OCHOBaHUW UMEIOLLINXCH CTaTUCTUYECKMX AaH-
HbIX, aHanmM3a pblHKa, nokynartenen u Mepo-
NPUATUIA, 3annaHpPOBaHHbIX Ha NPeaCcTOALLMA
rof, KaTeropuiHble MeHemKepbl DOPMUPYIOT
1 YyTBEPXXOAKT Ha YPOBHE PYKOBOACTBA Lienn
1 MNaHoBble MokalaTenu, KoTopble Heobxoau-
MO OOCTWYb B Oyayuliem nepuone (MecsdHble
N FOOOBbIE).

9. OnpepneneHve TakTuK Kateropui. Tak-
TUKW TOBapPHbIX KaTeropuin oOpMUpPYIOT-
CHA B paMKax OMNpefeneHHbIX paHee ponen u
cTpaTteruii kKateropuin, KotTopble Npeanonara-
0T 60ONee KOHKPETHbIE U AeTanbHble MEpPO-
ApPUATUS MO UX peanm3aunn. TakTUKKM OCHO-
BaHbl Ha KOHLENUUN «4P» 1 BKtoYatoT B cebs
ynpaBfieHne accopTUMEHTOM, LieHoobpaso-
BaHME, MapPKeTUHIOBblE MEePONPUATUSA, Mep-
YeHOan3uHr.

10. DopMMpOBaHKe TakTorpammebl, Ha OCHO-
BaHWM KOTOPOW BMOCNEACTBUN CTPOUTCS exe-
OHeBHas paboTa KaTeropuinHbIX MEHEIKEPOB
(tabn. 1).

TakTOorpamma — rpadgouyeckoe naobpaxe-
HMe CornacoBaHHOCTY U 3aBUCUMOCTU poneii
N cTpaTernin ToeapHbix kateropu. OHa aBng-
eTCs NerkoynpaBnaeMbiM MHCTPYMEHTOM, MO-
CKOMNbKy cOoBMeLLlaeT B cebe cornacoBaHHble
POnK, CTpaTernmmn N TaKTUKK KaTeropum 1 no-
3BOMIAET KaTeropunHbIM MeHepKepam nprH-
MaTb onepaTtViBHble peLleHVsa Ha eXkxeQHEBHOM
OCHOBE B pamkax COrflacoBaHHbIX YCNOBUNA.
OTO B CBOKO 04epenb AaeT BO3MOXXHOCTb pac-
LUNPATb 30HY OTBETCTBEHHOCTM KaTErOpUMHbIX
MEHEIPKEPOB U He TpebyeT NOCTOAHHOMO KOH-
TPONS NPUHYMAaEMbIX PeLLEHWI.

11. Peanvzauns nnaHa 1 nocTaBneHHbIX Lie-
ner BKNtoYaeT B cebd 3aKynky ToBapa 1 pabo-
Ty C TOBapPHbIMU KaTeropnaMu B pamkax KOH-
uenumn «4P» (Product — ToBap; Price — Le-
Ha; Promotion — npoaBvxeHune; Place — BblI-
Knagka):

11.1. 3akynka ToBapa. Ha gaHHoM aTane
HeoOX0AMMO MOCTOAHHOE nogaep xaHve on-
TVManbHOro TOBAPHOIO 3anaca, a Takxke yny-
LLIEHME KOMMEPHECKNX YCIOBUIA TOProBOW CETU
nyTeM NMOo nony4eHns 6onee BbIrOAHbIX YC-
NOBWA OT AENCTBYIOLLIMX MOCTaBLMKOB, MO0
CMeHbI MOCTaBLLMKa Ha HOBOIO KOHTpareHTa
aHaNOrMYHbIM acCOPTVMMEHTOM, HO 6onee Bbl-
FOAHBIMM KOMMEPHYECKMMM yCoBMAMU. Kpome
TOro, BaXKeH MOCTOSIHHBIM KOHTPOSb CBOEBPE-
MEHHOCTW MOCTaBOK 1 YPOBHS BbINONHEHUA 3a-
KasoB He MeHee 95-98%.

11.2. AccopTuMeHT — dopMUpoOBaHMe
CTPYKTYPbl aCCOPTVMMEHTA C y4eTOM crneumdu-
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Ta6bnuua 1. MNpumep cocTaBneHns TakTorpaMmmbl
Table 1. Example of compilation of tactogram

o

Ponb TakTuka

leHepaToOp NoToka

Baszoas/
Lenesas

AccopTUMEHT

MokpbITHe pbiHka — 80%.
3aKkpbITVe BCeEX NOTPEBHOCTEN NoKynaTenem.
KonunyecTso no3nuuin B kateropum — He 6onee 500 LwT.

CoOTHOLLIEHWE acCOPTUMEHTA MO LIeHOBbLIM CerMeHTam:
HLC — 60%, CLIC — 30%, BLIC — 10%

LleHa

PerynspHoe o6HOBNEHME cnncka LieH TOBapoOB, ONPeaenstowmnx Tpacuk.
LleHbl — 90-100% OT cpefHen CTOMMOCTM MO PbIHKY

Mpomo

BbICOKMIA ypoBEHb MapKETUHIOBbIX aKTUBHOCTEN.
Bbicokas 4acToTa, MHOroKpaTHOCTb MapKETUHIOBbLIX MEPONpPUATUIN.
Exemecs4HO NATb 04eHb arpecCMBHbLIX MPOMOMEPONPUATUIA

Bbiknagka
BaHHbIX MnaHorpamMm.

Bblknagka Ha nyyLmx Mectax CorfacHo npuHUMnam mMepyaHgansuHra u cornaco-

Bblknagka akunmoHHOro TOBapa Ha akUMOHHOM CTenaxe, exemecqa4Hoe cornaco-
BaHWe BblKNagkn Ha gaHHOM CTeiaxe

VicTo4Huk: Tabnuua coctaBneHa ABTOPOM CTaTbK.

K1 TOPrOBOW CETU U KaXXO0ro OTAENbHOro Ma-
rasmHa: ABC-aHanna ToBapoB, LiEHOBblE Cer-
MEHTbI, doopMaThl Mara3nHoOB, PervoHanbHbIe
ocobeHHOCTN 1 Ap. HeobxoaMMbIM YCNOBK-
€M MOCTOSIHHOrO COOTBETCTBUSI TPEOOBAHUAM
PbIHKA ABNAETCH PerynapHbIi aHam3 accopTu-
MEHTa Ha OCHOBaHWUW BHYTPEHHEN CTaTUCTUKM
npofax, ero onTMMU3aung, BbiSBleHne cna-
ObIX MECT 1 yCTpaHeHne nx. M3ydeHre pbiHka
Ba)KHO AN ONepaTMBHOIO MNOYYEHNS aKTyasb-
HOM MHAOPMaUMM O PbIHKE M CaMOM MOKyna-
Tene. MNpu opMMpoBaHMM acCopTUMEHTa He-
00XOOVMbIM YCIIOBUEM ABMAETCS MOCTPOEHME
LONTOCPOYHBIX M B3aMMOBBITO[HbIX OTHOLLE-
HWUI C MOCTaBLUMKAMM, HYTO MO3BONSET TOPro-
BOW CeTW NoNyYaTb akTyanbHylo MHdopMaumio
MO TeHOEHUMSAM 1 COCTOAHMIO PbIHKA, Y4UTbIBAS
MX OMbIT, 3HAHWA, CTATUCTUYECKNE U aHaNUTU-
4Yeckune faHHble.

11.3. LleHoo6paszoBaHne — dhopMmpoBa-
HME KOHKYPEHTOCNOCOOHbIX 1 Hanbonee npu-
BieKaTenbHbIX AN NoKynaTens LeH Ha MoJsike.
OTO BO3MOXHO B YCNOBUAX MOHMMAHUA TEKY-
eV cuTyaummn Ha pbiHKe, B TOM YUCne Bnaae-
HUW aKTyanbHOW MHpopMaumeit O LieHax KOHKY-
PEHTOB, MOCTOAHHOTO MOHUTOPWHIA TEHAEHLMN

PbIHKa W MOKyNaTeNbCKNX OXXMAAHWA, aHanu-
3a BHYTPEHHEN CTATUCTVKM Npoaax. AKTUBHOE
COOENCTBME MO aKTyanmadauum AaHHbIX O PblH-
Ke, nokynarene n KOHKypeHTax OO/MKHbl OKa-
3bIBaTh NPON3BOANTENN.

11.4. Mep4eHpan3nHr — pacnpegenexHme
MNO0OYHOro NPOCTPaHCTBa Maras3vHoOB, opra-
HM3aLWs BbIKNaAK/ TOBAPOB B PaMKax Kaxkaom
OTAEeNbHOM TOBAPHOW Kateropuu, cocTasne-
HWe nnaHorpamm No doopmMaTam MarasmHoB,
Ha OCHOBaHUM fiepeBa NPUHATUA peLLleHns No-
TpebuTenemn, MMetloLLIerocs NONOYHOro Npo-
CTpaHCTBa, BHYTPEHHEN CTaTUCTUKM NPOAaXK
TOProBOW CeTw, Tak n nHpopmaumm, npeno-
cTaBnsieMon npoussoantTenamm. Kpome Toro,
BaXKHbIM YCMOBMEM Ka4eCTBEHHOM 1 adpdhek-
TUBHOW BbIKNA[KN TOBapa ABNSETCA COOTBET-
CTBME 3aHNMaeMOro MM NoMOYHOro NPOCTPaH-
CTBa NPOAaXkam.

11.5. MapKeTVHIrOBbIE aKTMBHOCTM — OMpe-
aeneHve Hanbonee agpPEKTUBHBIX MAPKETUH-
FOBbIX MEPOMPUATUIA, CIOCOOHbLIX YBENNYUTH
Tpadd 1k TOProBoi ceTn NyTeM yaep kxaHus
MOCTOAHHbBIX U MPUBNEYEHNA HOBbIX MOKyna-
Tenen. PelweHna npyvHMMaloTCst Ha OCHOBa-
HUM aHanmM3a CTaTUCTUYECKUX AaHHbIX MO

CoBpemeHHas kKoHkypeHuus / 2019. Tom 13. No4(76)



Industry markets

npenbiayLLUMM akUMam, TEKYLLIMX MPOAax CEeTH,
[JaHHbIX MOCTABLLMKOB W MaHUPYEeMbIX MU Me-
POMPUATUIA MO NPOABWKEHUIO TOBAPOB, aKTB-
HOCTEM KOHKYPEHTOB, a TakXXe U3Yy4eHUA PblH-
Ka, OKMOaHWn nokynarenen ot akuymm u Mepo-
NPUATKM MO NPOABVKEHMIO TOBAPOB.

12. OueHka KaTeropmv — aHanus pesyb-
TaToOB peanuaaumm 3annaHnMpoBaHHbIX paHee
MeponpuaTui. Ha naHHoOM aTane NnpoBOANTCS
oLeHKa Kakaon OoTaesbHOM TOBApHOW KaTe-
ropun, BbIABMIAETCSH, HACKOSIbKO OHA COOTBET-
CTBYET OMPEAENEHHbIM PaHEE PONSM 1 CTpa-
TernsM, 1 B MOMHOM N 0ObeME peanunayoTcs
3annaHnpoBaHHble TakTUKK. B cnyyae Hanu-
YUt OTKITOHEHN OT HAMEYEeHHOro nnaHa aem-
CTBUA HEOOXOAMMO BbIIBNEHME MPUYMH, WX
ry6oKUIA aHann3 1 KOPPEeKTPOBKa Ha byay-
Wwnin nepvod. B cnyyae BbigBNeHna ownook
N HECOOTBETCTBUI, OOMNYLLEHHbIX B NpoLuecce
BHeOpeHMA CornacoBaHHOro nnaHa 4encTsni,
HeOoOXOAMMO BHECTM M3MEHEHMSA MPWU NnaHu-
poBaHuK Oyayulero nepunoaa, 4To No3BOANT
YYECTb UX B fanbHenllen paboTte npun nocra-
HOBKeE Llenen 1 3afad, onpepeneHnn ponen,
CTpaTermim n TakTUK Nno Kaxgom OTAEeNbHOM TO-
BapHOW KaTeropuu.

CpaBHUTENbHbIN aHanNUM3 Mopenen

MpoBedem cpaBHUTENbHbLIN aHanna Mo-
Oenen peanusauny KaTeropunHoro MeHes-
)KMEHTa, NpeacTaBneHHbIX B AaHHoW pabo-
Te (tabn. 2). ConocTtaBMM METOAVKY ABEeHaa-
LuaTy 3TanoB BHEAPEHNA KaTeropnnHoro me-
HepxmeHTa ¢ mogendamm AC Nielsen u the
Partnering Group Inc. Ha OCHOBaHWK CpaBHU-
TENbHOro aHanuM3a MoAenen peanvaaumm Ka-
TErOPUMHOIrO MEHEMKMEHTA.

[MepBbIi 3Tamn, U3MEHEHME CTPYKTYpPbI
KOMMaHu1, onnceiBaeTca kak B mogenn AC
Nielsen, Tak u the Partnering Group Inc. (ane-
MeHT «OpraHn3aunoHHble CMOCOBOHOCTU»),
OfHaKO OTAENbHO B AOMOMHUTENbHbLIN 3Tan
OH He BbIENEH, XOTA UrpaeT 04eHb BaXKHYO
pOb B peanuaauum gaHHoro noaxona. Mpu
OTCYTCTBUM YETKO BbICTPOEHHOW CTPYKTY-
Pbl KOMNaHWK 1 onpeaeneHnsa PyHKLUMOHana

peanuaauns Noboro NpoeKkTa HeBO3MOXKHA.
CoTpyaHMKM BCEX OTAENOB, 3aelCTBOBaAH-
Hble B JaHHOM MpoLEecce, AOMKHbI MOHUMAaTb
CBOW (DYHKUMOHas, CBOIK POSb 1 OTBETCTBEH-
HOCTb B KOMMaHuu. [oCKONbKY BHeapeHune
KateropumHoro MeHegKMeHTa — 3TO MOn-
HOe M3MeHeHMe BCex OU3HeCc-MpoLeCcCOB
KOMMaHUM 1 CMeHa ee CTPYKTYpbl, HE0OX0oaW-
MO PECTPYKTYPU3aUMIO KOMMNaHUN BbIOENUTb
B OTAENbHbIA 3Tan, TPebyLWMiA TLaTENbHOW
npopaboTKM U Ka4eCTBEHHOIO BHEAPEHUS.
Tak>xe MOMHOCTbID COrNacnuMcsa C MHEHMEM
the Partnering Group Inc., 4To Becb npotecc
BHEAPEHUA U peann3daunm KaTeropumnHoro
MeHEe>KMeHTa AO/MKeH MPOoXoanTb MO KOH-
TPOMEM U MPW COOENCTBUY TOM-MEHEKMEHTA
KOMMaHuu.

OnpepneneHne mnuccun, Lenen, cTparerni
Pa3BUTUSE TOPrOBOWM CETU TaKkXXe BaXKHO Bblde-
NUTb B OTAENbHbLIM 3Tan. B onucaHHbIX paHee
MeTOAMKax HeT YeTKOro onvcaHna OaHHOro
aTana, oHaKo, Npu onpeaeneHnm ponu, cTpa-
TEernn 1 TakTUK Kateropum 3a OCHOBY OepyTCH
NMEHHO AaHHble NapameTpbl. Kpome Toro, 310
BaXXHENLLUNE OPUEHTUPbI ONA OEATENBHOCTM CO-
TPYOHWKOB BCEX OTAENOB KOMMaHu, B TOM Yi1C-
ne Ans KateropumHbIX MEHEXKEPOB.

HeTBepThbIV 3Tan, OLEeHKa KaTteropun, co-
OTBETCTBYET BMAeHbIO The Partnering Group
Inc. (8 atan: «OueHka kateropun»). locne
TOro, Kak KomnaHusa npoBena PecTpykTypu-
3aunto, onpegenuna Mmccuio, LIenu, ctpare-
rMI0 Pa3BUTUSA TOProBOM CeTU, a TakXe Bbl-
Lenuna kateropum, norvyHbIM ABNSETCA Npo-
Be[leHVie BCECTOPOHHEro aHanmsa gaHHbIX
KaTeropunin n BbIABMEHNE CUMbHbBIX U Criabblx
CTOPOH TOProBOW CEeTU, NoaBeaeHne UTOroB
O CYLLECTBYIOLINX TEHOAEHLMUAX, UMEIOLLINXCS
NPeanoYTEHMSX NokynaTenen 1 TeKyLLen cu-
Tyauumy B TOProsow cetwn. [JaHHbIM 3Tan as-
TOPOM [aHHOM cTaTbW AOMOMHUTENBHO OeTa-
N3NPYETCHA C LeNbio MOBbILLEHNA KayecTBa
NPOBOAMMOrO aHanmaa, y4eta Bcex Heobxo-
OVMbIX 3MTEMEHTOB 1 OXXMOAaeMblX BCNEACTBNE
Hero pesynsTaTos.

[NaTbIM 3Tan, onpefeneHne nogkarero-
pWUK, TPYNN W MOArPYNM, BbIAENAETCA Kak
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Ta6bnuua 2. CpaBHUTENbHbIM aHaNn3 Moaenei peanMsaunmn KaTeropuinHoro MeHeIpKMeHTa
Table 2. Comparative analysis of implementation models for category management

Oranbl peanusauuun KaTeropm?lHoro MeHeO)XXMeHTa

MeToguka MeToguka MeToguka MeToguka MeToauka 12 atanos BHeppeHUs
AC Nielsen The KomureTa no OBuMHHUKOBa A.B., KaTeropumHoro MeHegXKMeHTa
Partnering ynpasneHuto HopuHa A.A.
Group Inc. cnpocom (ECR)
1. O630p 1. Onpepene- 1. Onpepenenne | 1. OnpepeneHune katero- 1. \ameHeHne CTPYKTypbl KOMMNaHun
Kateropuu HVe KaTeropuin | Kateropui pwin:
1.1. Onpepenexune kartero-
puin «BepxHero ypoBHsi»,
1.2. CTpyKTypupoBaHue
Kareropuu,
1.3. MaTemartunyeckas
ONTUMMU3aUMSA CTPYKTYPbI
Kareropum
2. Onpepene- | 2. Ponb 2. Ponb 2. Ponb kateropuu. 2. OnpepeneHve M1Uccun, Lenen,
HWe LeneBoro | kareropvm kareropum cTpaTermm pa3BuTus KOMMNaHuu.
nokynarens
3. Mnanmposa- | 3. Ouexka 3. OueHka 3. OueHka kateropumn 3. Onpepenexne Kateropui
H1e npofax KaTeropum KaTeropum
4. BHeppeHnue | 4. LleneBble 4. LleneBble 4. LleneBble nokasarenu 4. OueHKa KaTeropuii:
cTpaTermm nokasarenu nokasarenu Kareropuu 4.1. KonnyecTBeHHas oLeHKa,
KaTeropum KaTeropum 4.2. KayecTBeHHas oLeHKa,
4.3. OueHka athheKTMBHOCTN B3aUMO-
OTHOLLIEHWI C MOCTaBLUMKamu,
4.4. YTO4YHeHWe KaTeropuii nokynare-
new, BXOAALMX B CCHOPMUPOBAHHbIN
noptgesnb Nokynarenen AaHHON KOM-
naHum (aKTUBHbIE, NACCUBHbIE, MOTEH-
umanbHble nokynarenmu),
4.5. opmmpoBaHVe fiepesa NPUHATUNA
peLueHus
5. OueHka 5. Ctpaterus 5. Ctpaterusi ka- | 5. CTpaterus kateropum 5. OnpepeneHve nogkaTeropui,
pesynsTaToB | Kateropum Teropuu rpynn v nogrpynn
6. TakTukmn 6. TakTukmn 6. TakTMKK KaTteropmm 6. OnpepeneHve ponel Kateropui
kareropum kareropum

7. Peanusauus

7. Peanusauus

7. Peanusaumsa npoekTa

7. OnpepeneHve cTpaTterun

npoekTa npoekTa KaTteropui
8. O630p 8. O630p 8. O630p KaTeropum 8. OnpepeneHve LeneBbIx
KaTeropum KaTeropum nokasarernei

9. OnpepenexHve TakTUK KaTeropui

10. ®opmupoBaHue TaKTorpammbl

11. Peanusauus nnaHa

M NOCTaBMEHHbIX Lienen:

11.1. 3akyn ToBapa,

11.2. AcCOpTUMEHT,

11.3. LileHoo6pasoBaHue,

11.4. MepyeHpanauHr,

11.5. MapKeTUHroBble aKTUBHOCTM

12. OueHka kateropuu

VcTouHMK: Tabnuiia coctasneHa aBTopoM.
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OOMNONHUTENbHbLIW, HOBLI 3Tan. B pab6o-
Tax The Partnering Group Inc. n AC Nielsen
npepnonaraeTcs, 4T0 onpeaeneHne nogka-
TEropui, rpynn 1 NOArpynn oCyuwecTBNAeT-
CHA B NMepMop onpepeneHnsa kateropuin. Op-
Hako, cnefyeT OTMETUTb, YTO Ka4eCTBEHHas
npopaboTka 1 geTann3aums kKateropuin Bo3-
MOXXHa TOMbKO Nocne NpoBeaeHus rmyoboKo-
ro aHanmaa v opMMpoBaHUs aepesa npu-
HATUA pelleHnsa NoKynaTend, OCHOBaHHas
Ha NMOHMMaHWM OCOOEHHOCTEN PbIHKA U Xa-
PaKTepPUCTUK LieNneBoro nokynaTtens Topro-
BOWM CETW.

Hecatbii aTan, dpopMmpoBaHne TakTo-
rpamMMbl, BblAENSETCSA Kak AOMNONHUTENbHbIN,
HoBbI aTan. The Partnering Group Inc. n AC
Nielsen 0 gJaHHOM MHCTPYMeHTE peanmaaumm
KaTeropnimHoro MeHemQKMeHTa B CBOMX pa-
6oTax He ynoMmHaloT, OfHaKO, OH ABMAEeTCS
KpaiHe yaoobHbIM 1 BaXKHbIM MHCTRYMEHTOM,
NO3BOMAOLLMM YNPOCTUTL PaboTy KaTeropuii-
HOFO MeHeXepa U CucTemMaTM3npoBaTth BCe
nnaHoBbIE POSK, CTPATENMN 1N TaKTUKN B Pam-
Kax ogHom Tabnuupl.

OpuHHaguaTbIi 3Tan COOTBETCTBYET BUAE-
Huto The Partnering Group Inc. (7 atan: «Pe-
anmsauuna npoekta») n AC Nielsen (4 atan:
«BHegpeHue cTpatermm»), TO eCTb peanu-
3aumn 3annaHMpPoBaHHbIX Ha BCeX npenblay-
LMX aTanax Mmeponpuatuin. CymMtaem Leneco-
o6pasHbIM feTanuanpoBaTh AaHHbIM 3Tan ans
Ka4eCTBEHHOro BHEAPEHNS 3arnaHMPOBaHHbIX
Meponpuatui. Ecnv Ha naHHOM aTane TakTu-
4Yeckme MeponpuaTmua 6yayT pean30oBaHbl He
BEPHO, HE B MOMTHOM 0b6beme, MMBO He ByayT
peannaoBaHbl BOOOLLE, paboTa, npoaenaH-
Has Ha BCcex NpeablayLUmx aTanax 1 BloXKeH-
Hble cpeAcTBa B MPOLECC BHEAPEHMS KaTe-
rOpPUMHOrO MeHedxMeHTa byneTt 6e3pesynb-
TaTHOM. Mo9TOMY Ha BCex moaaTanax karte-
FOPUINHBIN MEHeXep OO0MKEH paspabdboTaTtb
CUCTEMY MHAOPMUPOBAHUS COTPYAHMKOB ©
KOHTPONS BbIMOHEHNSA UMW 3amnnaHUpPOBaH-
HbIX MEPOMPUATIIA.

TpeTuin, LLECTON, CEAbMOI, BOCbMOW, AEBS-
TbIl 1 ABEHAALATbIN 3Tanbl COOTBETCTBYIOT BU-
aeHwto the Partnering Group Inc. n AC Nielsen.

3aknro4yeHue

[NpennoxeHHad MeToAVKa ABeHaauaTm ata-
NOB BHEAPEHUS KATEroOpUMHOrO MEHEMKMEH-
Ta OeTanu3npyeT CyLLecTBYIOLLME MOOENV pe-
annsaumm KateropumHoro MeHe>KMeHTa, fo-
6aBNAEeT HOBbIM MHCTPYMEHT, hopM1pPOBaHME
TakTorpammel, a Takxe MeHdeT nocrnenosa-
TebHOCTb 3TanoB, 4TO NO3BONAeT OoNnee Ka-
4eCTBEHHO peann3oBaTb KaTeropunHbIN Me-
HePKMEeHT B TOProBomn ceth. Kpome Toro, Baxk-
HO MOHMMAaTb, YTO MEPBbLIN, TPETUI, YETBEPTHIN
1 NMATLIA 3Tanbl Peann3yoTca OAMH pas npu
BHEOPEHUM KATETOPUMHOTO MEHEe)KMeHTa
B TOProeow cetu. BTopon, wecTtomn, cebMo,
BOCbMOW, AEBATLIN, OECATbIA N OBEHAOUaTbIN
aTanbl Peanu3yTCa eXerofHo Nnpu nnaHpo-
BaHNWN OEATENIbHOCTY TOProBOW CETW Ha Cley-
tOLLIMIA KaneHaapHbI rod. o dhakTy YeTBepThIi
1 OBeHaguarhiin atanbsl Npy nocnenyoLlen pe-
anu3aumy KaTeropumHoro MeHemxkMeHTa obb-
eauHatoTca. OgMHHaaUaTeI aTan, peanndaums
nNpoeKTa, — 3TO exeaHeBHad paboTa Karero-
PUAHOrO MeHekepa 1 COTPYAHVKOB BCEV TOP-
roBon cetn. Kpome Toro, KateropumiHbin Me-
HeKeP AOMKEH PerynapHoO NpoBOAUTL aHanm3
1 OLEHKY KaTeropui. B crny4ae OTKNOHEHWA OT
MIaHOBbIX MoKasaTtenen No 06bEKTUBHbLIM MPW-
YMHaAM BOCbMOW, OEeBATbIA 1N OECATLIN 3Tanbl
MOryT MOBTOPATLCS 1 B TeYEHME roaa.

LLInpokoe pacnpocTpaHeHne 1 NOCTOSSHHO
pacTyLlaa nonynapHOCTb KaTteropnimHoro Me-
HePKMeHTa ABNAeTCHd TeHOeHUMeN COBPEMEH-
HOW pOo3HuMLbI [2]. B 0CHOBE AaHHOro noaxona
NeXUT KnaccudrkKaumsa TOBapOB Ha KaTeropum,
COCTaB U CTPYKTypa KOTOPbIX ONPEAensaeTcd
BOCMPUATVEM MOKyNaTenem n 0epesoM NpuHa-
TV peLleHui. YnpaBngaa kaTteropusimu, npotue
aHanManpoBartb, Kakme NoTpebHOCTU U Lene-
Bble cermeHTbl TpebytoT fopaboTtkn. CoBMECT-
HOe COTPYOHWYECTBO TOProBOM CETU N MPOU3-
BOAMTENEN NO3BONAET UCMOMb30BaThb VIMEIOLLIN-
€Csl pPecypChbl 1 COBMECTHO 0ObEAMHUTL YCUNUSA
B MOWCKE HOBbIX MyTen pas3BUTUS, NOBbILLEHUS
NOKyNnaTenbCKOM LIeHHOCTM TOBApPOB U YBENU-
4YeHnst NpubbITM Kak TOProBOW CETU B pamKax
KaTteropum, Tak 1 Npou3BoOaNTENEN.
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OTpacnesbie pbIHKKU

MosTomy cuctemaTnzdaumnsa paboTbl 1 no-

aTanHas Ka4ecTBeHHaa peann3aumsd gaHHo-
ro noaxofa no3BosnsgeT TOProBon CeTn passu-
BaTbCS, Mpexkae BCero, 3a c4eT adpPEKTMNBHO-
rO UCMOMb30BaHUA PECYPCOB Kak CaMow Top-
rOBOW CETW, Tak U NPOW3BOAUTENEN, a TakxXe
npuBnekarb NMokynaTtenem 3a CH4eT Co3haHnA
OOMONMHNTENbHOM MOKYNaTeNbCKOW LIEHHOCTU
TOBApPOB.
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Category management: new view on its implementation in Russian

realities

Category management is a breakthrough in retail practice. There are two main category manage-
ment methods underlying all the existing category management methods. They are described and
there is considered the method of the Russian scientists developed according to the main methods.
Also by ECR from category management is developed new approach of the retail and manufacturer
relationships — Category Captainship. The describing, analysis, characterizing of the category man-
agement methods and also experience of the category management implementation in the Russian
regional retail helps to develop new category management method with changing some of the
stages sequence, specification and addition of four new stages. All the stages of the new method

are described and compared with the main methods.
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