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Cneundomka NpoayKToBOW NOSIUTUKU
CNOPTUBHO-0300POBUTENLHOIO Knyba
B KOHKYPEHTHOW cpefe

B cTaTbe paccmarpuBaeTcs creludomka Haubonee 3Ha4MMOro MHCTPYMEHTA MapKeTUHIa CopTUBHO-030POBN—
TENbLHOTO Kny6a — NpOAyKTOBas NONNUTMKA. ABTOpbI NOKa3bIBAOT €6 MECTO B CUCTEME (hOPMUPOBAHUS KOHKYPEH—
THbIX MPEUMYLLECTB, aHANN3NPYIOT Pa3NNYHbIe TUMbI PbIHOYHBIX POAYKTOB (OUTHEC-KMY0a, a TAKXKE ONpeAensioT
WX puopuTETLI. MaTepuan OpUeHTMPOBaH Ha 1CMONb30BAHNE B MPAKTUYECKOI [ESTENbHOCTI B PUTHEC-WHIYCTPUN.

KnioyeBbie ¢noBa: cropTiBHO-03[10POBUTENbHbIE YCNYTY, (UTHEC-KNYO, CNOPTUBHBIA MAPKETUHT, KOMMIEKC MapKeTUHra,

NPOAYKTOBAs MONNTUKA, KOHKYPEHTHBIE MPEUMYLLECTBA.

BeBepeHue

OCCUNCKUN PbIHOK CMNOPTUBHO-0340-

POBUTENbHbIX YCNYr, MOXanywn, camblii

HE3aBNCUMbIA 3N1EMEHT OTEYECTBEHHOW
CMOPTMBHOW MHAYCTpUKX. 3a ABa AeCATUNETUS
OH, NPakTn4ecky 6e3 BCAKON MOMOLLM roCy-
gapcTea, CMOr NpPeoofieTb CMOXHbLIA 3Tan
CTaHOBMNEHMS N MPOAoKaeT YBEPEHHO pas-
BMBaTbCs. Ero o6beM, MO oLieHKaM 3KCNepToB,
poctur 20,73 mnpa pybnen, a 4micno dputHec-
kny6oB coctaBuno 4-5 Teicay [CunvHa v gp.,
2013/2014].

OpHa 13 NpUYMH CToNb AMHAMWYHOMO pPas-
BUTUSI — >KMBasi KOHKYPEHTHas cpefaa, Xapak-
TepuaytoLlaacsa 60MbLIMM KONTMYECTBOM He3a-
BMCUMbIX YHaCTHUKOB, BONbLUMMN BO3MOXXHO-
CTsMKM BblOOpa AN KIMEHTOB, OTHOCUTENBHO
HEBbLICOKOWM CTEMNeHbIO y4acTus rocynapcTtsea
npv OQHOBPEMEHHOM 3Ha4YMTENbHOM BKNaae
C ero CTOpOHbI B MponaraHay 300poBoro obpa-
3a XKU3HMW.

B Takux ycnoBuax Ang ycnewHoro passu-
TV KaXKOoro OTAeNbHOro cybbekTta pbiHka (oT-
OenbLHOro Kyba nnm cetu knyoboB) peLuatoLee
3Ha4YeHne MMeeT cnoCOBHOCTb MEHEKMEHTA
MCMNO/b30BaTh BECH MOTEHLMAN MapPKETUHIO-

BbIX MHCTPYMEHTOB, XOPOLLO afanT1poBaHHbIX
K NoTpebHOCTAM KNMeHToB. Kno4eBoe Mecto
B KOMIMMEKCe CPeAcTB MapKeTUHra 3aHuMaeT
NpoayKToBas Nonu1TUKa.

MecTo NpoayKTOBOW NONUTUKA
B KOMMJIEKCE MapKeTUHra
CMOPTUBHO-030POBUTENILHOIO Kiy6a

ines KoMmniekca MapKeTUMHIOBbIX WH-
CTpyMeHTOB 4P BrnepBble Gbina NpeanoxeHa
k. Makkaptu [McCarthy, Jerome, 1960]. CyTb
3TOro Noaxoga — B 06beAMHEHNN MHOMO4M-
CNEHHbIX NHCTPYMEHTOB B YeThbIpe rpynnbl —
ToBap (product), ueHa (price), NPOABMKEHME
(promotion) v Nnpopaxu (place). Kaxxgas n3 Hnx
COMEPXKUT PELLIEHVIS, peannaytoLLme KitoYeBble
PYHKUMM MapKeTUHra — NPOM3BOACTBEHHYIO,
KOMMYHWKaUMOHHYIO 1 CObITOBYIO, & X CUCTEM-
HO€ MCMOMb30BaHKe NO3BOSET MOMYYUTb CU-
Heprnyecknin addexT.

B Hay4HOM 1 genoBon nutepartype BCTpe-
YatoTCA Pa3NNYHble TEPMMHBI, SBASIOLLMECS CU-
HOHMMaMK Komnnekca 4P, — MapkeTuHrosas
CMECb, MapKETUHI-MUKC, CPEACTBa MapKeTUHIa,
KOHTPONMPYEMbIE dOaKTOPbl MapKETUHIa 1 T.1.
[Mo3Xe NosBUNNCH APYrie BapuaHTbl KOMMEK-
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Ca MapKETUHIOBbIX MHCTPYMEHTOB — 5P (4P +
people), TP (5P + process v physical evidence),
4C (customer value needs and wants, cost,
convenience, communication) v T. .

Pexxe BCcTpevaloTcs MHble KOMOUHaLNW.
Tak, Opuk LLapy 1 [xencoH XaHTep Bknto4a-
tOT B JOMOMHEHVE K KITACCUHECKUM «HETBIPEM
N> KOMMIeKCa MapKeTUHra NSTbIi SNeMeHT —
publicity [Schwarz, Hunter, 2004]. B koHuenumm
TaliM-MapKeTuHra, paspaboTtaHHon A. Manbiru-
HbIM, B KQ4€CTBe MHCTPYMEHTa paccmaTtpvBa-
eTcs Bpems KnveHTa (period) [ManbirnH, 2014].
B paHHo ctathbe MCNONb3yeTCs KNacCHU4ecKmm
nooxofn k. MakkapTu, Tak Kak OH Mo3BOnAeT
MOMHOCTLIO U CUCTEMHO peLLaTh 3afa4dum, CTos-
LMe Nnepen COBPEMEHHbIMU CMOPTMBHBLIMK Op-
raHM3auusaMm, He Neperpy>xkasa npy 3Tom aes-
TeNbHOCTb YPE3MEPHOV AeTanm3aLnen.

MpoayKToBas NonuUTMKa ABMAAETCA KoYe-
BbIM MHCTPYMEHTOM KOMMIEKCa MapKeTuHra,
MOCKOJbKY B pe3ynbTarte ee OCyLeCTBNEHUA
€030aeTCs LEHTPasbHbIA KOMMOHEHT PbIHOYHO-
ro npeanoXeHnsa guTHec-knyba, cnocobHbIn
PELUMTL aKkTyasnbHble NPO6EMbI KNMEHTOB. He-
KOTOPbIM U3 HUX BaXKHO MPUOBLLUTLCA K 300-
POBOMY 00pagy XXM3HW, APYTM — CKOPPEKTU-
poBatb Urypy, TPETbMM — MOATBEPANTL CBOW
coumanbHbIn cTatyc 1 T.Mn. Bce aTn notpebHo-
CTW MOryT 6bITb YAOBNETBOPEHbI TOMLKO C MOMO-
LLbto cneumanbHo paspaboTaHHbIX MPOaYKTOB.

B 10 >Xe Bpems npu BCel 3HAYMMOCTM MPO-
LYKTOBOW MOMAUTVKM OHa CTOUT HE Ha NepPBOM
MEeCTE B MEPEYHEe BONMPOCOB POPMMPOBAHMA
KOHKYPEHTHbIX NpenmyLLecTs. 3To NoaTBep-
XKAAKT peaynbTaThbl ONpoca PYKOBOAMTENEN
CTONWUYHBIX douTHeC-knyboB' (puc. 1).

MHeHMe PeCcnoHAEHTOB Y4YMUTLIBANOChH Npn
aHanuse coaepXkaHnst NPOAYKTOBOM MOUTUKM
bUTHEC-KNYOOB, PE3yNbTaTtoM KOTOPOro CTa-
N0 onpefeneHe OCHOBHbLIX YNpaBneHYeCKMX
PELLEHWNN, OPUEHTMPOBAHHbIX HA MOTPEOHOCTH
KNMEHTOB, MO CreayoLLIMM OCHOBHbIM Hanpas-
NEHNAM:

1 Wccnenosanve nposoamnock B 2015 r. HaumoHans-

HbIM OUTHEC-COOBLLIECTBOM 1 KOMMaHmen Sport Marketing
School. bbin onpotueHbl 98 reHepanbHbIX U KOMMepYe-
CKWNX ANPEKTOPOB pUTHEC-KTYOO0B . MOCKBbI.
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Puc. 1. KoadhdunumeHTbl OTHOCUTENBHOM
3HaYUMOCTWM rpynn hakTOPOB CUJIbHBLIX U cnabbix
CTOPOH CMOPTMBHO-0340POBUTENBHOIO Kiy6a

Fig. 1. The coefficients of relative importance
of groups of factors the strengths and weaknesses
of the fitness club

e onpefeneHne 06bLEKTOB MapKeTuHra
N CyObLEKTOB YNpPaBneHns UMu;

e paspaboTKa CTPYKTYpPbl N COAEp’KaHUs
NpoayKTOBOro NopTdens;

e onpefeneHVe ypoBHA ka4ecTBa NPOAyK-
TOB, UX PbIHOYHbLIX 1 PYHKLIMOHANbHbIX XapakK-
TEPUCTUK;

® OPMUPOBAHME acCOPTUMEHTA MPOaYK-
TOB;

e onpefeneHve CTPYKTYpPbl 1 COAEPKaHNS
Ka)Xoro NpoayKTa,;

® hOPMMPOBAHME KOMMIIEKCHOMO Npeasno-
XKEHWS, BKIIKOYaKOLLEro NPeAnpoaaXkHoe 1 no-
cnenpogaxkHoe obcnyxrBaHue (NpoayKT + Ao-
NOMHEHNS);

e yNpaBneHne XM3HEHHbIM LIMKNOM Mpo-
[YKTOB;

® Cco3zfaHue 1 permcTpaums ToBapHbIX 3Ha-
KOB 1 3HAKOB 0OCNYXXMBAHWS;

e paszpaboTka PUPMEHHOrO CTUNY;

® DOPMUPOBAHME KOHKYPEHTHBIX MPENMY-
LLIeCTB MPOAYKTOB U yNpaBneHne nMmu,

® MO3MLMOHNPOBaHME NPOAYKTOB Ha Bbl-
OpaHHbIX PbIHKaX 1 CermeHTax;

e COrnacoBaHHOEe MCMNoNb30oBaHWe pas-
NUYHBIX MPOAYKTOB, NpeanaraeMbix KAMeH-
Tam kny6a;

e pa3paboTka HOBbIX MPOAYKTOB.
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Hoxon doutHec-knyba cocTaBnaeT BbIpyY-
Ka OT NpPoAdaxx NPOAYKTOB ABYX BMAOB — CMop-
TUBHbIX (CMOPTUBHO-O3A0POBUTENBHbBIE YCIYTH,
cobbITS, BUOEOYPOKU, SKUNNPOBKA, NHBEH-
Tapb W T.M.) U HE CMOPTUBHbLIX (ycnyrn kade,
mMarasuHa, canoHa KpacoTbl, apeHaa u T.1.).
OTO fenaeT NPOAYKTOBYIO MOAUTUKY CIOXKHbBIM
MHOroaKkToOpHbIM MNPOLECCOM, TPEBYIOLLM
rny6oKMx NpodeccnoHanbHbIX KOMMETEHLNM
MEHEKEPOB.

Knaccudpmkaums pbIHOYHbIX
NPOAYKTOB CMNOPTUBHO-
0340pOBUTENILHOIO Knyb6a

No NPU3HaKy NPUOPUTETHOCTH

OpnHa 13 caMblix CMOXKHbIX 3a4ad MapKeTUH-
ra — onpeneneHne CyLLIHOCTM BCEX PbIHOYHbIX
npenIoXXEHNN KOHKPETHOM CMOPTUBHOW opra-
HM3aumn. B cBoein npakTn4eckom aedrernbHOCTA
MEeHeMKMEHT onTHeC-KNyba MMEET Oeno cpa-
3y C HECKOSMbKNMM MPOAYKTaMM pasnmuyHoro Tu-
na — rpynnoBble MPOrpamMMbl, UHAVBUAYabHbIE
TPEHMPOBKM, YCAyrn kKadoe 1 maraavHa v T.1.

KaxabIh U3 3TUX NPOAYKTOB MMEET CBOE
3Ha4YeHNE N MPUOPUTETHOCTb ANt AOCTVIKEHNS
NOCTaBEHHbIX LUeNen n N0 3TOMy NpUHUMNY
MOXKeT ObITb ONPEAeNneH B OgHY U3 TPEX rpyrir.
arpubyTBHbIE, [OMNOHUTETbHBIE N BCIIOMOra-
Te/IbHbIE MPOAYKThI.

ATpunbyTvBHbIE NPOAYKTLI ONPEeaensoT oT-
pPacneByto U PYyHKUMOHANBHYIO NPUHaATEX-
HOCTW Ka)X[AoW CNOPTUBHOM opraHm3auunu.
Onsa doutHec-knyba TakmMm npoayktamu 6yoyT
CNOPTUBHO-O3A0POBUTENbHbIE YCYTW pa3nmny-
Horo tmna. O6bI4HO 3TO TPEHMPOBKM — 3aHs-
TVA C y4acTMeM TPEHEPOB B TPEHAXKEPHOM
3ane, Kapano3oHe, 30He CBOOOAHbIX BECOB
B MPYMNMNOBOM M MepCOoHanbHOM doopMaTtax.

K 4ncny atpubyTMBHbBIX NPOOYKTOB Takxe
OTHOCHATCS apeHaa CNOPTUBHbLIX MOMELLEHWH,
KOTAa KAMEHT Nony4aeT BO3MOXHOCTb BOC-
NoMb30BaTbCA OTAENbHLIMUM KOMMOHEHTAMM
duTHec-knyba Ans caMOCTOATENbHbIX 3aHs-
T 6e3 y4acTna TpeHepa (mnaBarensHas nnm
6erosas JOPOXKKA, TPeHaxepbl 1 T.M.). B Ka-
4eCcTBe CMOPTMBHO-O340POBUTENBLHOW YCIyr

CNnefyeT paccMartpuBaTb COPEBHOBAHMS MO UT-
POBbIM U UMKIMYECKMM BMAAM crniopTa 1 eau-
HoBOpCTBaM, KOTOPbIE NPeAnaralTCs CerogHs
B ka4vecTBe 60nee 3MOLIMOHANBHOM ankTepHa-
TVBbI UMW AOMNONMHEHNS K TDEHMPOBKAM.

B xonoe nposedeHHOro onpoca Ton-meHea-
XepoB dpUTHecC-kNyboB pasHoobpasne npo-
rpaMmM ObINO OTHECEHO K YUCY BaXKHEMLLUX
hakTopoB. [poaaxkn aTpmnbyTVBHBIX MPOAYKTOB
ABMNSAOTCS, KaK NPaBUNO, BXKHENLLINM UCTOYHU-
KOM [0OXOLO0B ouTHec-knyba. Beibop atpunby-
TUBHbIX NPOAYKTOB ABAAETCA CTpaTerm4eCckmm
PELLUEHNEM MEHEKMEHTA 1 Ba3npyeTcs Ha rmy-
OOKOM 3HaHWUM PbIHKA, XapaKTEPUCTVK KITMEH-
TOB, BO3MOXHOCTEN 1 ambuumi. B 3aBucHMO-
CTW OT 3TOro BbIOMPAIOTCS BUABI aTPUOYTUBHBIX
ycnyr, opMbl X NPENOCTaBAEHNS, YPOBEHb
Ka4eCcTBa 1 PbIHOYHOE NO3ULMOHMPOBAHME.

LononHutensHbie MPoayKTbl MOMYT yA0B-
NETBOPUTL T€ NOTPEOHOCTU KIMEHTOB, KOTO-
pble BO3HUKAIOT Y HUX B XOAE MOKYMKN M MO-
Tpebnenna aTpnbyTUBHbLIX NPOAYKTOB: MNoCe-
TMTENaM duTHec-knyba npegnaraloT KynuTb
OOnofAHuTEeNbHble yecnyrn — SPA, canoHa Kpa-
COTbl, SKUMUPOBKY, CMOPTMBHOE NMUTaHME U T. 1.
Llenb cospaHns Takmx NpoayKToB — MosyYe-
HWe OOMONHUTENBHbIX AOXOO0B W NpenocTas-
NeHne KNMeHTam AOMOHUTENbHbIX BbIFOA, MO-
BbILLIAIOLLMX BOCNPUHUMAEMYIO LEHHOCTb KIy-
6a. OTO HaNpPAMYIO BNUSET Ha HOPMUPOBaHME
KOHKYPEHTHbIX MPEenMYLLIECTB.

BcrnomoraternsHbie NpoayKTbl MPeACcTaBns-
0T COB0N MapPKETUHIOBble COObITUST (AETCKNIA
nNpasgHNK Ans KNMeHToB ouTHec-knyba, npe-
3eHTaums HoBOro knyba cetv 1 T.1M.) U UHGOoP-
MaLMOHHbIE MPOJYKThI (KypHan cetn uTHeC-
KNy6bOoB, MHTEPHET-CaNT U T.1M.). OHN OObI4HO M1C-
NOb3YIOTCA Kak CPeAcTBO MPOABVIKEHUA Kak
Camoi CMOPTUBHOW OpraHmaaumm, Tak 1 ee nNpo-
LOYKTOB — atpubyTUBHbIX N JOMOSTHNTENbHbIX.

BcnomoratenbHble MPOAyKTbl 0ObI4HO
He MPUHOCHAT OOXO0A0B, a Haob0pPOT, TPeBYIOT
BIOXXEHWN PECYPCOB HA UX OpraHm3aumto. Tem
He MeHee BCMoMoraTenbHblA NPOaYKT MOXET
3O DEKTUBHO BbIMONMHNTL CBOKD MUCCUIO NLLIb
B TOM Clly4ae, €C/M N0 OTHOLLEHUIO K HEMY By-
AyT NCMOMb30BaHbl BCE CPeACcTBa MapKETUHTa.
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Cneuuduka chopmmpoBaHus
KOHKYPEHTHbIX NpenmMyLLecTB
Ha pa3HbIX YPOBHAX NPOAYKTa

PagpaboTka kakgoro NpoaykTa ocyLLecTB-
NSieTCs B COOTBETCTBUN C Er0 TPEXYPOBHEBOM
CTRYKTYPOW, MOAENb KOTOPOW Obina Npeanoxe-
Ha @. Kotnepom [KoTtnep, 1996].

CeppueByvHa npoaykTa — 6a308bie BbIro-
Abl, KOTOPble CNOCOOHbI YAOBNETBOPUTL MO-
TpebHOCTUN KnneHTa. CNopTUBHO-0300P0BM-
TenbHble YCAyrn, NpeacTaBnstoLLme cobom Bbl-
MOMHEHME PUINYECKMX YNPaXKHEHWI B paMKax
onpeneneHHom NporpaMMbl, — UMEHHO 3TO,
Ha nepBbI B3rNSA4, U NpeanaralT Ha pbiHKe
dbuTHeC-kny6bI. [pn aHanmM3e NprYmMH MoKymn-
KM KNYyOHbIX KAPT MOXHO O06HapyXWTb crnepy-
toLme:

o NoAAePKaHWe 300pPOBOro 06pasa M3Hu;

® COBEpLLUEHCTBOBAHNE PUIMYECKMX Ha-
BbIKOB;

® MOAenMpoBaHme ourypsi;

® OLLlyLLIEHME NPUHAONEXHOCTM K 0COB0MY,
KNy©GHOMY COOOBLLIECTBY;

e 00LLIEHNE, HOBbIE 3HAKOMCTBA 1 CBA3Y;

® BO3MOXXHOCTb MHTEPECHO NPOBECTN Bpe-
MS1, OTB/1€YbCS OT MOBCEAHEBHbIX 3a60T, NONy-
YeHWe APKMX BnevaTneHnit;

® XenaHue JokazaTb CBOK CMOCOOHOCTb
OOCTUraTh NOCTaBMNEHHbIX LIENEN, MNOBbILLEHWE
YBEPEHHOCTN B CebE;

e noafeprkaHne crtaTyca, COOTBETCTBYIO-
wiero 6peHay knyba v NpUCYLLIEro CMOPTUBHO-
My 06pagy XU3HK;

® CHSITME MNCUXO3MOLIMOHANbHOIO HaNpPsXxe-
HWS, MOMyYeHMEe NONOXKUTENBHbIX 3MOLINIA.

VIMEHHO 3TV MOTPEBHOCTM B TEX UMW UHbIX
CoYeTaHMax CTPEMATCH YAOBNETBOPUTL KNK-
€HTbl CNOPTUBHO-0300POBUTENBHOMO KNyba,
nokynas ero ycnyru. 3aga4a MeHemKMeHTa —
OaTb MOHATb, Y4TO NMpeanoxeHne knyba obna-
naeT nogobHbIMM 6a30BbIMM BbIrofaMu 3a cHeT
TOYHOrO M apryMeHTMPOBAHHOIO MO3ULMOHMU-
pPOBaHMA Ha BbI6PaHHOM pbiHKe. Takim obpa-
30M POPMMPYETCH 3aMbICEN YCNYr ANs KaxK-
[Oro CerMeHTa KimMeHToB.

OpnHa 13 TeHaeHLNA pasBnUTMUS CNOPTMBHBIX
YyCNyr — HauenvBaHue KnMeHTOB Ha CoCcTA3a-

TENbHOCTb. 3Ta NOTPEOHOCTb TakXXe MOXET
ObITb OTHECEHA K YnCy 6a30BbIX. B pesynb-
Tate UTHeC-kNybbl cTanu npegnaratb yCrnyrm
He TONMbKO B OOPME TPEHNPOBOK, HO 1 B dhop-
M€ y4acTus B COPEBHOBaHWAX — Mo 6ery, ean-
HobopcTBaM, aspobuke, TaHuaM, UrPOBbIM BU-
Aam, kpoccduTy U T.0.

BTopolt ypoBeHb NpoayKTa CBsi3aH C peasib-
HbIMW XapaxkTepuCTKamy KOHKPEeTHOW crnop-
TWBHO-03[00POBUTENBHOW yCNyrn, npeanarae-
MOV KnreHTaMm. 3aecb HeobXOanMo obpaTuTb
BHMMaHME:

® Ha BMI PU3MHECKON aKTMBHOCTM, COCTaB-
NALWMA OCHOBY yCnyr, — aspobuka, MmMHa-
CTWKa, Mora, ynparkHeHWs Ha TpeHaxkepax, ber,
TaHLbl, UrPbI, NNaBaHne, ynpaxxHeHus B 6ac-
cerHe n 1.M.;

o 000PYOOBAHME N MHBEHTAPb, NCMOSb3Yye-
Mble B OKa3aHuu yCnyru;

® MEeCTO OKal3aHus yCcnyru;

® MPOAOIKUTENBHOCTL OKa3aHUs YCyru;

® TDEHEPOB, Y4acCTBYIOLLMX B OKa3aHun
YCIyru;

e CTaTyC yCcnyru;

® opurnHanbHoe andpdbepeHUmpytoLLiee Ha-
3BaHue ycnyru;

® CepBUC, CONPOBOXAAOLLMIMA CMOPTUBHYIO
YCyry.

HakoHel, TpeTunin ypoBEeHb CMOPTMBHO-
03[0POBUTENBHOW YCAYIrM Kak NpoayKTa —
pacLUMPeHHbIV NPoayKT, AaloLLmMi KnueHTam
AOMONHUTENbHbIE BbIrOAb! NPW ero NotTpebne-
HUW, — MOBbILLAIOLLME LEHHOCTb NMpoayKTa
B rnasax KMMEHTOB M UMEIOLLIME BaXKHOE 3Ha-
YeHue Ans co3aaHusa KOHKYPEHTHbIX MpenMy-
wectB huTHec-knyba. B kayecTBe Takmx Bbl-
rof, HanpuMep, MoXeT OblTb NepcoHanbHoe
KOHCYNbTMPOBaHWE, MEANLMHCKOE COMPOBO-
XKOEHWNE, HAaNMYMe aBTOCTOAHKN ANS KIMMEHTOB,
NeTHWEe narepsa Ans OeTem, NnpoBedeHne cne-
UnanbHbIX cobbiTuiA (Npa3aHNKOB, NPe3eHTa-
umin 1 T.1.), ocobble ycnosua obecneveHus
6e30MacHOCTM ANs KIMEHTOB, OKagaHue ycnyr
canoHa KpacoTbl, MarasuHa, Nnporpammbl no-
ANBHOCTN U T. 1.

Ha kaxaom ypoBHe NMpOAyKTa MpOMCXo-
OUT OPMUPOBAHME KOHKYPEHTHbIX NMPEUMY-
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Ta6nuua 1. Crneumdmka opMMPOBaHNA KOHKYPEHTHbLIX MPEUMYLLECTB Ha Pa3HbIX YPOBHSX NPoayKTa
Table 1. Specificity of formation of competitive advantages at different levels of the product

YpoBeHb nNpoayKra

Cneumdmka hopMUPOBaHMSI KOHKYPEHTHbIX MPEUMYLLIECTB

Ba3zoBble BbIroabl

YPOBHE HEBO3MOXHO

CDOpMVIpOBaHVIe cTpartern4ecknx KOHKYpPeHTHbIX NpenMyLLecTB 3a CHeT NpaBuUIIbHOIro
M TOYHOro NO3nUNOHUPOBaHMA NPOAYKTa B COOTBETCTBUU C 6a30BbIMU I'IOTpeGHOCTﬂMVI
KITMEHTOB U C y4eToM TEeHAEHUNA PbIHKa.

Yucno BapraHTOB 6a30BbIX BbIrOfA OrpaHnyeHo. Knoyesble npevmyLLecTsa nonyya-
et kny6, MEHEXKMEHT KOTOPOro CMOCO6EH paHbLLE APYrMX ONPEAennTb HOBbIE NOTPE6-
HOCTV pbIHKa. B MpOTMBHOM cny4ae nonyyYeHne KOHKYPEHTHbIX MPENMYLLECTB Ha 3TOM

PeanbHbIl npogykT
3yneraTte:

cuHeprudeckoro adhdekTa

KOHKypeHTHbIe npeunmyLiecrtesa B OCHOBHOM oOriepaliyfOHHOro ypoBHA BO3HUKaKT B pe-

® COOTBETCTBUA yCcnyr (pyHKHMOHaﬂbeIM N CTaTyCHbIM I'IOTpe6HOCTFIM KJITMEeHTOB Kny6a;
¢ Ka4eCTBEeHHOro UcnonHeHmna BCcex KOMMOHEHTOB CI'IOpTI/IBHOVI ycnyru;

d I'IepCOHVICbVIKaLI,MM yCcnyru no OTHOLUEHUIO K KaXXOOMY KITMEHTY;

® COrNacoBaHHOIro BO3AENCTBMA BCEX KOMMOHEHTOB CI'IOpTMBHOI7I ycnyru.

BorbLuoe Y1cno BapraHToB MHCTPYMEHTOB U UX COHETaHWIA.

KOHKYpPEHTHbIE NMPenMyLLIECTBA JIEFKO NOBTOPSIEMbI 32 CHET PaCNpPOCTPAHEHHBIX U AO-
CTYMHbIX MAPKETUHIOBbIX TEXHOJOT WA

CTpaTequeCKme KOHKYpPEHTHbIe npenmyliectsa MoOryTt 6bITb noJly4eHbl B pe3ynbraTte

PacLunpeHHbIn npogyKT

OnepaLMoHHbIe KOHKYPEHTHbIE MPeVMYLLIECTBa (POPMUPYIOTCA 3a CHET NPefoCTaBNEHMS
KIMeHTaMm KIy6a AOMONHUTESNbHBIX BbIrOf, MOBbILLAKLLMX BOCTIPUHUMAEMYIO UMW LIEH-
HOCTb CMOPTVUBHO-03[0POBUTENBHON YCIYTH.

BonbLuoe YMcno BapuaHToB JOMOMHMTENbHbIX BbIFO U UX CO4eTaHuin. Ha 3ToM ypoBHe
UrpaeT BaXkHYI0 POfib TBOPHECKUIA MONCK OPUrMHANBHBIX PEeLLEHNIA

LLIeCTB CMOPTMBHO-03[00POBUTENBHOIO Kryba.
B tabn. 1 npeacTasneHbl KpaTkme xapakrepu-
CTUKM 3Toro npouecca. OCHOBbI cTpaTernye-
CKMX aCrneKTOB KOHKYPEHTOCMOCOBHOCTM CO-
30at0TCA Ha ypoBHe 6a30BbIX BbIrod HE MPOCTO
3a cYeT TOYHOM aganTaumm oev NpodyKTa K rno-
TPEOHOCTAM PbIHKA, HO U C KX OTEPEeXeHNEM.
Y4eT TeHaeHUM no3sonsaeT paboTtaTb Ha one-
pexeHve, coadnaeas yHUKambHY0 KOHLEMNLMIO
NpofyKTa, (POPMMPYIOLLIErO HOBbIE MOTPe6HO-
cTn.

Ha ypoBHe peanbHOro npopykra gop-
MUPYIOTCHA KOHKYPEHTHbIE MpenmyLlecTBa
3a CHET OPUEHTMPOBAHHOCTU Ha KIMeHTa, Ka-
4EeCTBEHHOI0 MCMONMHEHUS BCEX KOMMOHEH-
TOB YCNyru, yCTaHOBMNEHNs B3anuMOOecTBUiA
C Opyrumm npoayktamm knyba v T.n. YpoBeHb
pacLUMPEeHHOro nNpodykKTa No3BonsgeT nony-
4yaTb B OCHOBHOM OMepaLoHHble NPenMyLLe-
CTBa 3a CYeT AOMOMHEeHUs NPOoAyKTa HOBbIMM
BbIrOgaMMm.

CviHeprus BbIrofd U NpenMyLLIECTB KaXKaoro
N3 TPex ypOBHEN NpodyKTa yCUnvBaeT B UTO-
re ero crTparermieckme pbiHOYHbIE MO3ULUK
B LIENOM.

3aknioyeHue

MpoayKToBas NOIMUTUKA CMOPTMBHO-03[0-
POBUTENbHOro Knyba ABAsSeTCA OCHOBOW AN
NPUMEHEHMA OCTanbHbIX MHCTPDYMEHTOB Map-
KeTWHra — LieHoobpas3oBaHus, NPOaBMKEHWS
1N Npoaax.

Ot TOro, kKak To4HO ByaeT NpoBEAEH aHann3
KOHKYPEHTHOW cpefbl kKnyba B LENOM, n3yye-
Hbl NOTPEOHOCTN KIMEHTOB W TEHAEHUMMN PbIH-
ka, OyneT 3aBMCETb, HACKONBbKO KOHKYPEHTO-
CNoCOo6HbIM CTAHET KaXX[bl U3 ero NpoayKTOB.

B npoaoykToBOM nopTdhene outHec-knyba,
Kak NpaBuno, HECKOMNbKO BUAOB YCNyr (TPEHN-
POBKMW, COPEBHOBAHWSA, YCNYr1 MarasuHa, Ka-
doe 1 T.1M.), TOBapPOB, COObITUIA. Cpean HMX eCTb
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arpubyTrBHbIE NMPOMYKTbI, ONpeaenstoLLme pbl-
HOYHOE MO3MUMOHMpPOBaHMe Kiyba. Mx nono-
XKEeHWE MPUOPUTETHO MO OTHOLLEHWNIO K ABYM
OPYrMM BUAAM — [JOMOHUTENIbHBIM W BCIIOMO-
ratesibHbiM NpoayKTam. [paBunbHOE BbICTpa-
MBaHWe NPOAYKTOB MO 3HAYMMOCTV MO3BONSAET
3 DEKTUBHO pacnpenensiTb pecypchl, 4obu-
BaTbCH B3aMMOCBSA3M MeXay HUMW Ang 4OCTU-
XKEHWNSI MapPKETUHIOBbIX LIeNen, CToAWmxX ne-
pen knybom.

Kaxkablh U3 MpOoayKToB TpebyeT NocTpoe-
HWUS YHMKANbHOW MapKeTUHIOBOM Nporpammbl,
onvpatoLLencs Ha TulaTenbHyo npopaboTky
KOMMOHEHTOB MPOAYKTa Ha KaXAoM M3 Tpex
YPOBHe — 6a30BbIX BbIFOf, PeasibHOro 1 pac-
LLIMPEHHOrO NPOAYKTOB.

lMoHMMaHWe cneumMdmKn NPOAYKTOBOWN MO-
NUTUKN CNOPTUBHO-0300POBUTENBHOIO Ky6a,
TaknM 06pa30oM, NEXMT B OCHOBE €ro KOHKY-
PEHTHbIX MPENMYLLIECTB.
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Specificity of the product policy of a fitness club in a competitive

environment

The article deals with the specifics of the most significant marketing tool of a sports club — prod-
uct policy. The authors show its place in the system of formation of competitive advantages, ana-
lyzed different types of products on the market a fitness club, as well as determine their priorities.
The material is aimed at use in practice in the fitness industry.

Russian fitness market is perhaps the most independent element of the domestic sports industry.
For two decades he was almost without any help gov, was able to overcome the difficult stage of
formation and continues to grow steadily. Its volume, according to experts, has reached 20.73 bil-
lion rubles, while the number of fitness clubs — was 4-5 thousand. One of the reasons for such
a dynamic development — lively competitive environment, characterized by a large number of inde-
pendent members, greater opportunities of choice for customers, the relatively low level of participa-
tion of the state, while a significant contribution with his hand in the promotion of healthy lifestyles.
Under such conditions for the successful development of each individual market entity (individual
club or clubs in the network) is crucial to the ability of management to use the full potential of mar-
keting tools that are well adapted to the needs of customers. A key place in the complex marketing

tools takes product policy.
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