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DBOMOUMA TEOPUN KOHKYPEHTHOIO
aHanmaa. OueHka No3nuui KOHKYPEHTOB
B VIHTepHeTe

TpaAnUMOHHbIE KOHLIENLWKM KOHKYPEHTHOMO aHanuaa, Takue Kak natb cun Moptepa, SWOT-aHanus, 4P u np.,
HECMOTpPS Ha TO YTO OHM OblNK pa3paboTaHbl elle BO BTOPOA NMONOBUHE XX B., 10 CUX MOP He TEPST CBO
aKTyanbHOCTb U UCNONb3YKTCA Ha npakTuke. OAHAKO BBUAY CYLIECTBEHHbIX U3MEHEHWII, KOTOPbIE NPOUCXOAAT
BO BHELLHeil cpefie B NOCNEAHUE AECATUNETNSA, JaHHbIE KOHLIENLWK NOABEPranuch KPUTUYECKON OLIEHKE, ObInn
pacLIMpeHbl U JONOAHEHbl. IMEHHO NO3TOMY B paMKax HacTOALLEN CTaTby ObINN CUCTEMATU3UPOBAHbI B3rNAbI
Ha 3BOMOLIMIO TEOPUN KOHKYPEHTHOMO aHann3a, a Takxe NpeasioxXeHa HoBas MOAENb aHanm3a no3uumnini upMsl
B IHTEpHETE, KOTOpash MOXET BbICTYNaTb B Ka4eCTBE COBPEMEHHOr0 MHCTPYMEHTa Ana c6opa uHgopmawmu
1 ABNATLCA AOMOMHEHWNEM K YK€ CYLLECTBYIOLLMM MOAENAM aHanu3a KOHKYPEHTHOW Cpefdbl U XKe MOXET BbiTh
1CMOoNb30BaHa 060CO6NEHHO B 3aBUCUMOCTH OT NOCTABNEHHbIX 3aaY.

Mpennaraemas Moienb OLEHKN KOHKYPEHTHbIX NO3ULNIA (oupmbl B IHTEpHETe HOCUT Ha3BaHue OE, 4To aBnseTcs
AHINIMACKOI ab66peBnaTypomn TePMUHOB «COOCTBEHHbIE M MPMOBPETEHHbIE KaHanbl» (Owned, Earned), u 0CHOBaHa
Ha OLIEHKe YNCTOro Tpadhuka Ha Be6-CanTax KOHKYPEHTOB 1 CHANAHCUPOBAHHOMO KONIMYECTBA YNOMUHAHMIA 6peHaa
UNW Ha3BaHMs NPoayKTa nonb3oBatensamu B GeTu. B pamkax aaHHomM ctaTbu Moaens OF 6bina NpoTecTupoBaHa
Ha NpuMepe POCCMIACKOro NaptoMepHO-KOCMETUYECKOrO PbIHKA CErMEHTA JIHOKC.

KntoueBble cnoBa: KOHKYPEHTHbI aHANN3, UHTEPHET-MHCTPYMEHTBI, MOKA3aTeny 3(EKTUBHOCTI B VIHTEPHETE, NapdioMepHo-

KOCMETNYECKNIA PbIHOK, CErMEHT NOKC, MOZIENN KOHKYPEHTHOMO aHanu3a, OHMaiH-KOHKYPEHLUMS.

BeBepeHue

a CerofHsaLIHNA AeHb B COBPEMEHHOM

MVPE BbICOKMX TEXHOMOMMIA B YCNOBK-

Ax rnobannsaumm U CTPeEMUTENbHbBIX
nepemMeH B 3KOHOMUWKE GPaKTOP KOHKYPEHTO-
CNOCOBHOCTM ABMAETCA OCOOEHHO akTyanb-
HbIM NS BbPKMBAHWUS OpraHn3aumm Ha pbiHKe
B AONrocpoyHon nepcnektnee. OgHa 13 ca-
MbIX U3BECTHbIX MOAENEN KOHKYPEHTHOIO aHa-
nmnza Mamkna MopTtepa (Porter's Five Forces)
nomMoraeT OLUEeHNTb BHELLHIOK Ccpeny C TOYKMK
3PEHMS HOBbIX BOBMOXXHOCTEW, YPOBHS KOHKY-
PEHLMM, BEPOSITHOCTU BbIXO[A HOBbIX UIPOKOB,
a TakXke C TOYKM 3PEeHNA OTHOLLEHNA Mexay
nocTaBsLUmMKamMu, nokynatenamum (36). OgHako
B HacTosllee BpeMsa psa UccrnegoBartenen
OoTMeHaroT, 4HTO COBPEMEHHbIE TEXHOOIMM
NPVBOAAT K PSAY U3MEHEHWI B OLIEHKE KOH-

KYPEHTOB U OTKPbITOCTb MHApOpMaLNK CyLLIe-
CTBEHHbIM 06pPa30M BNNSET HA B3aUMOAENCT-
BUS Mexxay cyobekTamm moaenu lNoptepa [20,
17, 36]. lNpuHMMasa BO BHUMaHME OAHHYIO MH-
dhopmaumio, MHOMMe aBTOpPbI MpeaaratoT CBOu
MOZENN OLIEHKI KOHKYPEHTOB, Kak, Hanpumep,
mMoaenb ueHHocTHon cetu (Value Net) vinn
PARTS (Player, Added Value, Rules, Tactics,
Scope) bpaHoeHbyprepa n Hennbaddoa [10].
Ho po cux nop He Obinu NpeanoXkeHsbl Moae-
M, NO3BONALINE aHaANN3MPOBaTb NO3MLMK
KOHKYPEHTOB B VIHTEpHETE, a Beab Becemnp-
Hasa CeTb ABNAETCS CBOEro pofa oTaelfbHbIM
«PbIHKOM», ayUTOPUA KOTOPOro cocTasnsaer
NpPaKkTUYeCKN NONOBMHY HACeNeHNs 3EMHOro
wapa (49,6%) [29]. KonnyecTBo Nonb3oBa-
Tenen ViHTepHeTa B Poccum yxe ctpemuTcs
K 87 MunnmoHam (12+), 4To cocTaBnseT npu-
MepHoO 71% HaceneHus ctpaHsl [35].
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B pamkax HacTosuwlen ctatbn 6yayT pac-
CMOTPEHbI TEOPETUYECKME ACMEKTbI KNaccu-
4ECKOro KOHKYPEHTHOro aHanmaa, a Takxe
pasnnyHble MHTEPHET-KaHanbl, KOTOpble fe-
Y B OCHOBY Npefnaraemor Mogenv aHanmsaa
KOHKYPEHTHbIX NO3ULIMIA dnpMbI B VIHTEpPHETE.
TecTupoBaHne gaHHOW Moaeny NPOBOAUNOCH
Ha MpPUMepPe POCCUNCKOrO pbiHKa KOCMETUKMN
1 NapdIOMEPUN CEMMEHTA JTIOKC.

MepBas 4acTb CTaTbM MOCBSLLEHA U3Yy4e-
HUIO 9BOMIOLIN TEOPUM KOHKYPEHTHOIO aHanm-
3a Ha OCHOBE KPUTNHYECKOro aHanmsa nurepa-
TYpbl MO 3TOW TEMATMKE KakK POCCUNCKMX, Tak
1 3apybexxHbix aBTOpoB. KabuHeTHOE nccne-
[LOBaHVe B paMKax faHHom paboTbl cocpeno-
TOYEHO Ha aHann3e UHTEPHET-KaHanoB, KOTO-
pble, KaK y>ke yKasblBanocCb, Nernm B OCHOBY
paspaboTaHHON MOAENW aHanu3a KOHKYypeH-
THbIX NO3NUMIA dMpMbl B VIHTepHETE, a Tak-
e Ha aHannae napdoMepHO-KOCMETUYECKINX
OpeHO0B CerMeHTa NIOKC Ha POCCUINCKOM PbIH-
Ke ONs BbISBMNEHWUS X KOHKYPEHTHbIX MO3MLNIA
B NHTepHeTe.

[nsa npoBefeHnsa kabMHETHOro nccnenoBa-
H1s Obln pa3paboTaH CcrneayloLmii KOMNIEKe
nccrnenoBaTenbCKMx 3agav:

® IPOAHaNN3MPOBATb OCHOBHbIE UHTEPHET-
KaHanbl;

® OMNpefennTb, Kakne KaHanbl OMKHbI BOW-
TV B MOJENb KOHKYPEHTHOro aHanmaa uHTep-
HEeT-No3NLMIA VPMbI;

® MOCTPOUTb MOAENb KOHKYPEHTHOrO aHa-
M3a UHTEPHET-MO3NLMN rpMmbl;

® NMPOTECTUPOBATb AaHHYIO MOfENb Ha BK3-
Hec-npuMepe.

[Mpu NpoBefeHUn NccneqoBaHns UCnonb-
30Ba/IMCb TRAAMLMOHHBIE MPUHLMMbBI 1 MeToApb!
aHanm3a [aHHbIX, KOTOpble BKKOYaloT B Cebs
MeTOfbl CPABHEHWA U CUHTE3a, MO3BONMBLLVE
CPaBHWTb pPasnn4Hble NCTOYHMIKM.

Hay4Haa HOBM3Ha HACTOALLEro Uccneno-
BaHWA COCTOMUT B TOM, YTO Oblf1 BbIMNOHEH 000-
Oularomin aHanna cyulecTBYIOLLMX MOAENEN
KOHKYPEHTHOIO aHannaa, NpoBeaAeHa Knaccu-
dorKauna MHTEPHET-MHCTPYMEHTOB, a Takxe
npeanoxeHa MOAeNb ANs NPOBEAEHUS aHann-
3a KOHKYPEHTHbIX NO3uLMiA dorpMbl B CeTr, 4TO

HE ABNANNIOCH paHee 06beKTOM BCECTOPOHHETO
M ueneHanpaBneHHoro N3y4eHn4.

KOHKYpEeHTHbIW aHanus3:
TeopeTnyeckune acneKkTbl

B HacTosiLee BpeMA CyLLIECTBYIOT pasnmny-
Hble BapWaHTbl KOHKYPEHTHOrO aHanmaa. Tak,
HanpumMmep, natudakTopHaa moaens Maikna
MopTepa, koTopas Brnepsble Oblna onMcaHa aB-
Topom B 1979 r. B cTatbe «How Competitive
Forces shape strategy» B Harvard Business
Review, nomoraeT KOMAaHWAM ONPEAennThb
NPUPOAY PblHKA, HA KOTOPOM OHW BedyT KOH-
KYPEHTHYIO 60pbOy 1 chopMmnpoBaTb Ha OC-
HOBe 3TOoro cBoto ctpatermo [42]. OCHOBHbIMA
COCTaBMALLMMN 3TON MOAENM ABMAAOTCA NSAThb
ABWKYLLIMX CUA PbIHKA: yrpo3a TOBapOB-3ame-
HUTENEeNn, yrpo3a MHTEHCMBHOIO COMEPHUYE-
CTBQ, Yrpo3a nosaBMNeHnss HOBbIX Y4aCTHWKOB,
yrpo3a yCUIeHNsa PbIHOYHOM BNacTn NOKyna-
Tenew, yrposa ycuneHns pbiIHoYHOM BnacTtu no-
cTaBLUMKOB [5]. Cuna 1 cTeneHb BAUSHWSA faH-
HbIX 0aKTOPOB 3aBUCHAT OT OCOOEHHOCTEN UH-
OYCTPUM U MOTYT USMEHATLCHA B 3aBMCKMOCTU
OT YPOBHS pa3BUTUS U Crieundorkmn oTpacnu.
Takxe mogens matn cun NopTtepa nomoraet
npoaHanM3npoBaTb PbIHOYHbIE CUMbI C TOYKM
3peHns NPUBbLINBEHOCTU MHAYCTPUM U ee Mpu-
BNeKaTeNbHOCTU ANA APYrMX UIPOKOB.

CyllecTByeT paa KPUTUHECKUX B3MMSA0B
Ha mopgenb l[lopTepa. Tak, Hanpumep, Ke-
BuH . KoeH n CybpamaHnam Comy nuLlyT
0 TOM, 4TO OLIMBOYHO Npeanonaratb, 6yaTo
nokynaTenu, KOHKYPEHTbI U MOCTaBLLUMKA HU-
Kak He 3aBW1CAT Apyr OT Apyra u He nepeceka-
toTCa B pamkax moaenu [20]. Takke HeEKOppEK-
THO YTBEXAEHME O TOM, 4TO 60ee BbIrOAHbIE
KOHKYPEHTHbIE NMO3ULUMK U, COOTBETCTBEHHO,
NpUObINL CMOXET 3anony4uTb UIPOK PbIHKA,
KOTOpPbIM COOPYAUT BbICOKUIA Bapbep AN KOH-
KYPEHTOB M MOTEHUMabHbIX HOBbIX UIPOKOB.
Bapbep ana Bxoga Ha PbIHOK HOBbIX UIPOKOB
Takke 3a4acTylo He aBnseTcst 6€30roBopoY-
HbIM MOMOXMWTENbHLIM hakTopoM. Moaenb
[MopTepa KpoMe Toro npeanonaraet HUIKNIA
YPOBEHb M3MEHEHUSA M HEOMNPEAENEHHOCTH,
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No3BONAOLLNE CTPONTb AONTOCPOYHbIE MNa-
Hbl 1 NPOCYNTbIBATbL Hanepen AeNCTBUA KOH-
KYPEHTOB, YTO He BCerga COOTBETCTBYET OU3-
Hec-peanuam. B coBpeMeHHOM MUpe CTeneHb
B3aMMOOENCTBUA MEXAY MHAYCTPUSMU B paMm-
Kax anbaHCOB, MAPTHEPCTB W T.[., OCOOEHHO
Npu TEKYLLIEM YPOBHE Pa3BUTUSA BbICOKMX TEX-
HOMOrW, 4OCTATOYHO BENMWKA, YTO OTBEpraeT
MUKPOSKOHOMUYECKUIA MOAX0A, B paMKax Ko-
TOPOro y4acTHWKM pbiHKA HE B3aUMOAENCTBY-
toT Apyr ¢ apyrom [20].

Anam bpanaeHbyprep 1 bappu Henbadd
B cBOeM kHure «Co-opetition» (1996), 6asunpy-
fICb Ha TEOPUM UMP, TaKXe NULLYT O CYLLEecT-
BEHHOM HepocTaTke Modenu MopTepa, KOTo-
PblA COCTOUT B TOM, YTO UFHOPUPYETCS doaKT
B3aMMOAENCTBUA MEXOY Y4aCTHUKAMU PbIHKA,
YTO 3a4aCTYIO MOXKET MPUBECTU K YBENNYEHNIO
npubeinu (Hanpumep, obbeanHeHNE KOHKYPEH-
TOB A/191 YCTAHOBKM TEXHONOMMYECKNX CTaHAap-
TOB, BBE[lEHME HOBbIX PETYNMPYIOLLIMX 3aKOHOB
n T.4.). Hepoctatkn aHanusa natn cun lMNop-
Tepa aBTopbl MbITANUCh YCTPaHUTb Nocpen-
CTBOM paspaboTaHHom umm B 1990-x rr. Mo-
[env LeHHOCTHOW CEeTW, KOTopas nokasbiBaeT
B3aMMOCBSA3b MEXY BCEMU UIPOKaMKN pPbiHKa
(KMMEHTBI 1 NOCTaBLUMKKM, TOBapbl-3aMeHuTe-
M N KOMMNSIEMEHTAPHbIE TOBapPhbI!), OKa3blBato-
LMK BAUSIHWE Ha doOpPMMpPOBaHue cTparternm
opraHnaaumun. 1o MHEHWIO aBTOPOB, cTpaTe-
rMsa npeanonaraeT NoMcK crnocoboB pacLUn-
peHusa 6usHeca 1 HOBbIX METOAOB KOHKYPEH-
umn [16], UMEHHO MO3TOMY B OCHOBE MOLENM
NEXUT NOHATUE «KOHKYPEHTHOE COTPYAHNYE-
CTBO» — «KOOKYpeHUMs» (Co-opetition), KoTo-
pO€E OPUEHTUPOBAHO Ha MOWCK MOTeHuUManb-
HbIX BO3MOXHbIX MaPTHEPCTB ANS KOHKYPEH-
TOB C LeNbto co3aanns 6onbLIel LEHHOCTH
Onst NOTPebuUTeNen 1 NOCTaBLUMKOB. ABTOPbI
oTMevatoT, 4To 6e3 koonepauun, Tak e, Kak
1 6€3 KOHKYPEHLINN, HEBO3MOXHO BECTUN OU13-
Hec, oHaKo Koonepauus aaet 6onblie BO3-
MOXKHOCTeM Ana passuTus. MpoBeas aHanna
BCEX 3/1EMEHTOB MOAENN C LieNblo onpeaene-
HUS Y4aCTHMKOB PbIHKA, KOTOPbIE, Kak y>xe Obl-
N0 OMMCaHoO paHee, NepeknMkarTcs ¢ Moae-
nbto NMopTepa, ANg onpeaeneHns 31eMeHToB

«Urpbl» aBTOPbI NpefnaratT NCNoNbL30BaTh
moaenb PARTS (Player, Added Value, Rules,
Tactics, Scope), COCTOSILLYIO N3 NATU OCHOB-
HbIX COCTaBSAOLLMX: YH4aCTHUKN pbiHKa, foba-
BOYHas CTOMMOCTb, Npasuna 1 TakTuka 1rpbl,
a TakXke rpaHuLbl camoro pbiHka [10]. Takum
o6pas3om, B paMkax AaHHOro noaxoda yrposa
BbIXOJa HOBbIX MIPOKOB Ha PbIHOK He Bceraa
ABMAETCA HeratBHbIM PakToOpoM ansa 6uaHe-
ca C TOYKM 3pEHUA CO3AAaHNS LIEHHOCTHbIX Lie-
noYek.

TakKe CTOUT OTMETUTL, HYTO HEKOTOPbIE Y4e-
Hble BbIAENUNN LWECTYIO PbIHOYHYIO CUy —
KOMMfIEMEHTapHbIe TOBapbl, kKOTopas, corna-
CHO MX KOHUeNuWKn, OONONHAET NsTb cun [Nop-
Tepa [12]. B psiae NCTOYHMKOB aBTOPOM KOH-
LenUMmM LLIECTOM CUAbl cHMTaeTcst AHapto Mpoys
(1996). Kak otmeyvatoT bpaHaeHbyprep v Hei-
néadd, Mpoys, Byay4n NpakTnkoMm brsHeca
(reHepanbHbiM anpekTopom Intel Corporation
B 1968-2005 r. [27]), CNONb3yeT aHanmM3 KOM-
NNeMeHTapHbIX TOBAPOB NPY NMPUMEHEHNN MO-
fenv Moptepa [17]. ®penepurk Gpepun, Ono-
puaH Jlones, Matbe B Ka4eCTBe LLECTOM CU-
Nbl NpegnaratoT BBECTW rocygapcTso [23, 32,
33]. OgHako cawm [opTep oTMmedarn, 4To ToBa-
Pbl-KOMMIIVIMEHTbI TaK XXe, Kak 1 rocynapcTtso,
ABNAOTCA He OTAeSbHbIM 3N1IEMEHTOM CUCTE-
Mbl, @ MWL ddakTopamm, BAUSIOLLMMM Ha NSTb
cun [42].

B 1993 rogy Puyapn HopmaH 1 Padhasans
Pamunpes nucanm o Tom, 4TO TEOpUs LIEHHOCT-
HbIX LIEMOYEeK yCTapena, Tak Kak KOMnaHuam
y)K€ HeJoCTaTo4HO NPOCTO yBENU4YMBaTb [0-
6aBO4YHYIO CTOMMOCTb, a He0BX0AMMO MCKaTb
HOBble CNOCOObI ee CO3AaHNA MPY NOMOLLM
N3MEHEHNS PoNnel N B3aMMOOTHOLLEHNIA MeX-
Oy y4acTHMKaMu pbiHKa (nocTaBLmkamu, no-
Tpebutenamn u 1. 4.) [46]. MNosgHee [xed-
dopu Peinopt n [xoH CBMOKNa NpUMeHnu
3Ty MAElo ANa UMAPOBbLIX KaHanos, obpatlas
BHUMaHNE MeHeXepoB Ha TO, YTO CO3AaHme
LEHHOCTHbIX Leno4YeK AOMKHO NPOUCXOANTb
Kak B O13NYECKOM, TaK 1 B BUPTYalbHOM MPO-
CTpaHcTBe. Mcnonb3yst QOCTYMHYO MHopMa-
LMIO B MMPE LMAOPOBBIX TEXHOMOMMIA, KOMNaHWn
MOryT cO3[aBaTb AOMONHUTENbHYIO LIEHHOCTb
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nocpencTBOM MATU 3NIEMEHTOB: COOP MHAOP-
Maumu, opraHmsauns, BbI6op, pacnpeaeneHme,
a Takxe coafgaHune cuHTesa [44]. Hunodep
Mep4aHT NULLET O TOM, YTO Ha CEeroaHsLLIHUIMA
[EHb coLnanbHble Meama ABASOTCH LieHTparb-
HbIM 3NIEMEHTOM, BMVSAIOLLMM Ha caM NpoayKT
1 nokynatenem [36].

Takxe K MeTodam onpeaeneHns KOHKy-
PEHTOCNOCOOHOCTM OpraHM3aunm OTHOCUT-
ca SWOT-aHanuna (Strengths, Weakness, Op-
portunities, Threats), onpenensaoLLniA yrpoabl
N BO3MOXXHOCTW BHELLHEWN cpefbl Ana npeq-
NpUATUS, a TakxXe CUMbHble 1 cnabble CTOPo-
Hbl BHYTPEHHEN Cpefbl OpraHmM3aunm C Lenbo
YCTaHOBMEHWNSI CBA3M MeXXAY HUMM 1 DOPMUPO-
BaHusa cTpaterum dovpmebl [1]. MNepBblie ynomMn-
HaHKA 0 JaHHOM BWAE aHanmM3a MOXHO BCTpe-
TUTb B CEMMHape, KOTopbI nposoann KOpurk
n Op B 1964 r. [50]. lNepBoHa4anbHO KOHLEMN-
uma obpena nonynapHocTb B Bennkobpurta-
HWK, a 3aTeM pacnpocTpaHunach cpean me-
HemxkepoB Bcero mupa. CylecTByeT pacnpo-
CTpaHeHHOEe MHEHME O TOM, YTO poAoHavasb-
HMKOM yKa3aHHOro Buaa aHanmia 6bin elle
B 1960-1970-x rr. AnbbepT Xamdopu, paspa-
60TaBLUNIA NHCTPYMEHT ANt NPOBEAEHNS aHa-
nu3a ¢ uensto chopmmpoBaTb cTpaTermye-
CKMe MnaHbl U NOHATh, NOYeMy KoprnopaTmB-
HOe MnaHWpoBaHWe NoTepneno Heyaady. [JaH-
HbI MHCTPYMEHT HocuT abbpesuatypy SOFT
(Satisfactory at the present, Opportunities for
the future, Faults at the present, Threats for the
future), koTopasa pacLNdpPOBbLIBAETCA cneny-
tOLLIMM 06Pa30M: YPOBEHb YAOBNETBOPEHMSA TE-
KYLLIEN CUTyaLmMeN, BOBMOXXHOCTU B BYAYLLIEM,
Tekylme owmnbku, yrpodsl B 6yayllem [11].
Elle oaHon 13 Bex B passutum SWOT-aHanu-
3a bbina pagpabdoTka matpuLel TOWS (Threats,
Opportunities, Weakness, Strengths), KoTopyto
npeanoxun X. Barpux B 1982 r. CywlecTtBy-
€T HECKO/bKO BapualLMii paccMmaTprBaeMoro
BMOa aHanuaa, Hanpumep, Fpen n CmenTtsep
npeanoxunn aHanus WOTS-UP (1989) — aHa-
N3 BHELLHNX BO3MOXXHOCTEM N Yrpo3 N BHY-
TPEHHUX CUNBHbIX U cnabbix CTOPOH. 1o MHe-
HWIO aBTOPOB, OH MoMoraeT drpme cOOPMU-
poBaTb CTpateruu, OUEHUTb anbTepHaTuBbI

N COBEPLUUTL BbIGOP B MOMb3Y ONTUMasbHOM
cTpatermm. Takum 06pasoM, pasnuyHble Ba-
praunm AaHHOro BUAa aHanmMaa 3aBuCsT OT Be-
ca BHELLUHUX UK BHYTPEHHUX OakTopoB Mnn
OT UX KOMOBUHaUMK NPV NPOBEAEHUM aHaNW-
TUKW.

B 2003 roay NaHarmnotoy u LLnnHeH npeano-
XU CTpaTern4eckyto KoHuenuuo Telescopic
Observation, pacwmpsiowyto SWOT-aHanma
1 BKAtOYawoLLyto B cebs aHanna cnefyroLmx
31EMEHTOB: TEXHOMNOMMYECKMNE NMPENMYLLIECTBA
(T = technological advancements), 3KOHOMUYe-
cKkue dakTopsl (E = economic considerations),
topuandecknme npasmna M pernameHTbl
(L = legal and regulatory requirements), aKo-
norvsa 1 oKkpyxxatowlaa cpena (E = ecological
and environmental requirements), counanbHble
TeHaeHUWn (S = sociological trends), KOHKYPEH-
ums (C = competition), opraHM3aumoHHas Kyb-
Typa (O = organizational culture), aHanna nop-
Tdoens (P = portfolio analysis), mexxgyHapoaHble
dakTopsl (I = international issues), adpdeKTNB-
HOe ynpaBneHne n3aepXxKamm 1 Ux CTpykTypa
(C = cost efficiencies and cost structures) [40].

MpocTon noaxon K aHannady caenan SWOT
NoNynapHbIM MHCTPYMEHTOM Ang 6uaHeca,
OAHAaKO CYLLECTBYET TakXXe U KpUTUHECKUIA
B35 Ha HEro: NPeXAae BCEro, AaHHbIA BUA
aHanmM3a OCHOBaH Ha CyObEKTMBHOM BOCMPU-
ATMM, HO CaMO ero NpPoBeAeHVE UMEET ropa-
300 6orbliee 3Ha4YeHWe, YeM peaynbTaT, Tak
Kak gaeT BO3MOXHOCTb o1pPME OLEHNTb CBOMU
no3unuum [46]. Takxe cornacHo SWOT-aHanu-
3y BanaHCc goCTUraeTcst NyTeM HaxoXXOeHus
pPaBHOBECUS MeXAy BHYTPEHHUMU N BHELLHW-
MK dbakTopamm, a Bce pakTopbl pasgenstoTcs
Ha [Be NONApHbIE KaTeropuun, KoTopble NMOO
CMocobCTBYIOT Pa3BUTUIO OpraHuaaunu, nmbo
Hao6opOoT TOPMOIAT ee PasBUTME, NPU STOM
OTCYTCTBYIOT KPUTEPUM MPUOPUTMIALNN dDaK-
TOPOB, 4YTO CBMAETENLCTBYET 06 OTCYTCTBUM
4eTKOM MeTodonornn B TeopetTnyeckon b6ase
KoHLenuun [48].

YauTbiBas HegocTatkn SWOT-aHanusa, npu-
BEMEHHbIE BbilLe, Opxapn BaneHtuH B 2005 .
npeanoxun HoByto koHuenuwio DOE (Defen-
sive | Offensive Evaluation). Mogenb cocTo-
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UT U3 OBYX OCHOBHbIX 31EMEHTOB. [epBblil —
3TO 3aWUTHBIN NpoLecc (Defensive), KOTOpbI
OCHOBaH Ha YAep)kaHuu yxe 3aBOEBaHHbIX
no3nLMA opraHn3aummn Ha pbiHke. HacTyna-
TenbHana (Offensive) oueHka SBNAeTCS BTO-
PbIM 31EMEHTOM MOAENM U NMOMOraeT MOHATb,
Kak MOXHO YNy4LLIWTb TEKYLLYIO AeATENbHOCTb
NPeanpUaTIS 1 3aBOEBaTb HOBbIE PbIHKK. [1pu
OLieHKe COrnacHoO JaHHOW MOAenu NpPou3BO-
OVTCS aHanua cnabblx CTOPOH NpeanpuaTig,
ero ysa3BMMbIX TOYEK N DOPMUPYIOTCHA MyTH
NX YCTPaHEHUs1 C LIEMbIO YCUNEHUS MO3NLINIA,
a TakXXe OLeHMBaIOTCA BHYTPEHHWE GaKTOpbI
C Uenblo OLUeHKM 3dDdEKTNUBHOCTM NCMOMNb30-
BaHHbIX pecypcoB. [anee paccmarpuBaroTcs
BHELLHME DaKTOpbl, HE CBA3AHHbIE C KOHKY-
peHUMnel, HO CNOCOBHbIE BNMATL HA YCNELLHOE
dYHKLUMOHMPOBaHWE OpraHM3aumm n Ha pocT
nony4aemoi eto Npmbbinn, Nocne Yero oLeHN-
BaOTCA KOHKYPEHTbI, yrpo3a NosBNEHWst HOBbIX
NFPOKOB M TOBapOB-3aMeHnTeNen. BaneHTunH
BbIENSAET [ABE KaTeropum opraHmMsaumi: «nu-
OHepbl» N «BpakoHbepsbl». «[1MoHepbl» co3na-
0T HOBbIE PbIHKMW, OLIEHMBAIOT MX MOTeHUMan
N NPON3BOAAT UX AANbHENLLIYIO 3ALLUUTY, K HUM
MOXXHO OTHECTW cTapTanbl. «bpakoHbepsbl»
OopIoTCH 3a TEKYLUMIA PbIHOK C KOHKYpeHTa-
MW, MOSTOMY B JAHHOM Cly4ae BaykHO BbISIBATb
cnabble CTOPOHbI KOHKYPEHTOB AN AalbHEN-
e 6opbObI [48]. AHannd DOE aengaetcs 6o-
nee CUCTEMHbIM 1 06beKTMBHbIM. OHaKO CTO-
UT OTMETUTb, YTO BCE-Takm BOSbLLYIO Ero YacTb
MOXXHO OTHECTU K CTpyKType SW OT-aHannaa.

OueHUTb YPOBEHb KOHKYPEHTOCMOCOOHOCTH
MOXXHO 1 MOCPEACTBOM MoAenu 4P. KoHuenums
MapKETUHI MUKC Unn 4P, koTopas noapobHO
6bina onuncaHa dununnom Kotnepowm, npea-
cTaBnseT coboi COBOKYMHOCTb MHCTPYMEHTOB,
NCMOMb3YEMbIX KOMMNaHWEN Ans AOCTUKEHWS
MOCTaBMNeHHbIX 3aAa4y Ha LieneBbIxX pbiHkax. 4P
(Product, Place, Price, Promotion) pacLumdpo-
BbIBAETCH KaK «MPOAYKT», «MECTO», «LieHa»,
«MPOABWMXKEHNE». KOMOMHALUNS AaHHbIX ane-
MEHTOB MO3BONAET paspaboTaTb TaKTU4ECKME
N CTpaTerm4eckmne peLLenmns, Co3aaTe Mapke-
TUHIOBYIO CTpaTernio, kotopas OyaeT ynos-
NeTBOPATb MHTEPECHI NOTPedUTENS 1 MPOU3-

BOAMTENSA. DTO MMOKMIA NOAXOA, MO3BONSOLLNINA
YHYUTbIBATb YHUKabHblIE OCOOEHHOCTM NPOOYK-
Ta, 6narogaps Yemy y4uTbIBaOTCA MHTEPECHI
noTpebuTtens, cTpaTerms KOHKYPEHTOB, OLie-
HMBAOTCS BO3MOXHOCTW A7151 MPOABMXKEHNS.
PaccmarpmBaeMbliii MapKeTUHIOBbIN NOAX0.
B OOnblLUE CTEMNEHM OTPaXkaeT NPOLIECC MblLLI-
neHua npoaasua, a He noTpebutens. B npo-
Lecce pasBuTUA MapkeTuHra KoHuenumio 4P
KPUTUKOBanu 3a HeJoCTaTO4YHOE BHMMaHue
cepBucam, noTpebutento, B peaynbtaTe 6bi-
M cdhopMMPOBaHbl MpoYMe KoHuenummn. MH-
TepecChl NOKynaTenst MOXXHO B KOHLEHTPUPO-
BaHHOM BuAe NPeAcTaBuTb KoHuenuuen 4C,
roe ToBap COnoCTaBMM C LEHHOCTBIO Ans no-
Tpebutena (Customer Value), ueHa — ¢ pac-
xonamu notpebutens (Customer Costs), me-
CTO — C OOCTYMHOCTbIO TOBapa AN norpe-
6utena (Customer Convenience), NpoaBvxe-
H1e — C MHAOPMUPOBAHHOCTLIO NOTPEOUTENS
(Customer Communication) [2, ¢. 16].

CyLLecTBYET Takxe anbTepHaTnBHaN CXe-
Ma 4A, 0THaCTM CXoXXas C MOAENbIO MOBEAEHMS
notpebutensa AIDA. CornacHo 4A naHa4anbHo
MOKYyMKe ToBapa NpeaLlecTBYOT OCBEAOMIEH-
HOCTb (Awareness), 3aTem CnefyeT ycTaHOBKa
Bocnpuatus (Acceptability), npuHATME peLue-
HWIA O OOCTYNMHOCTU LeHbI (Affordability) v yno6-
HoCTK NpuobpeTenus (Accessibility) [6, c. 17].
Hpyrve nccneposatenu npegnaratT noba-
BUTb KOMMOHEHTHI P K y>Ke nMmetoummca ye-
TbipeM — ynakoBky (Packaging), npogaxmu
Yyepea TOProBbiX Npeactasuteneit (Personal
selling). Ho cTporo roBops, ynakoBKY MOXXHO
cYUTaTh SN1EMEHTOM NPOAyKTa UK NPOABMXKE-
HWA, a NPOAaXKy YepPEel3 TOProBbIX NpeacTaBuTe-
Nen — COoCTaBNAOLLUMMN NPOABMXKEHUSA. A BOT
nonutunka (Politics) n 0bLIeCTBEHHOE MHEHME
(Public Opinion) B psny 4P sBnstoTcst MHCTRY-
MEHTaMu rmobanbHOro MapkeTnHra. 370 CBA3a-
HO C TeM, 4TO ycrnex MapKeTUHIOBOW cTpaTerim
B 6OMbLLIOK CTEMEHW 3aBUCUT OT «BOCAPUNMYM-
BOCTWU» OuLManbHbIX MHCTUTYTOB 1 OOLLECT-
BeHHOCTU [6, . 17].

B pesynbrare npoBeaeHHOro Bbille aHanu-
3a K1aCCUYECKNX MHCTPYMEHTOB KOHKYPEHTHO-
ro aHanmM3a MOXHO CAenath BbIBOA O TOM, 4TO
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npw paspaboTke cTpaTerym KoOMnanmsa omkHa
MPOrHO3MPOBaTh BINSHME BHELLHWX 1 BHYTPEH-
HX OaKTOPOB, YTOObI COXPaHSATb CBOKO KOHKY-
PEHTOCNOCOBHOCTL B JONOCPOYHOM NepcreK-
Tmee. OT faHHOro aHanmsa 3aBucuT nogbop
WHCTPYMEHTOB MO3ULIMOHMPOBAHUA U KOMMY-
HUKaUMK C NOTPebUTENEM, KOTOPbIE B 3HAYM-
TENbHOW CTENeHu BANAIOT Ha KOMMEPYECKNI
yCcnex npeanpusTus Ha poiHke. Bce mogenw,
npeacTaBneHHble BbILLE, UMEKOT Psia Npenmy-
LecTB 1 HegocTaTkoB. OpPUEHTUPYACH Ha TEKY-
Liee cocTosHNe BusHeca, MeHemKep OOKEH
NPUHATb PELLEHNE, KaKyto MOAENb NN KOMOW-
HaUMIO MoJenen 1cnonb3oBaTh Ana NocTpoe-
HWUS cTpaTerum.

CoBpeMEHHble TEXHONOMMN NPUBENU K PS-
Oy W3MEHEHWNIN B OLIEHKE KOHKYPEHTOB, B TOM
Yyucne B noaxofde K Knaccu4eckor natndpak-
TopHoM mogenu NopTtepa [36]. Tak, Hanpumep,
OOCTYN K 6051bLIEMY 06bEMY AaHHbLIX MPW MOMO-
LM «MHTEPHETA BELLIEV>» MOXXET MOMOYb KOMMa-
HWSIM CYLLIECTBEHHO CHU3WUTb WM BOOOLLIE HU-
BENMPOBATb CUY MOCTABLLMKOB 1 KOHTPareH-
ToB. B KayecTBe NpuMepa nNpuBeaeM CUCTEMY
HIMO-aHanuTnky koMnaHun Yota. daHHasa cuc-
Tema npu nomoLLm coopa yHUKanbHbIA MOeH-
TMPNKATOPOB MOBUNBHBLIX YCTPOMCTB MO3BO-
nseT cobupatk 1 aHaNM3MpPoBaTh OBLLMIA MOTOK
nokynaTtenern B TOProBom To4ke, N3MePSTb A0-
MO 3aulewinx, nx Bpemsi NpebbiBaHNs B TOY-
Ke, OLeHVBaTb YPOBEHb NOSNbHOCTM NOKynaTe-
new (oonsa BEPHYBLUMXCS, YacToTa NOCELLEHWNN,
OaBHOCTb BU3NTOB). B peaynstate ncnonb3osa-
HUS 3TOW aHANUTUKM KOMMaHWN yaanoch yBenm-
4YUTb NPOOAXKM B TOPIrOBbIX TOYKax Ha 42% no-
CpeacTBOM ONTUMMU3aLIM paboThl C TPAGONKOM,
a Takxke COKpaTuTb 3atpartbl Ha apeHay [7].

Takm 0Bpa3oM, UCMOMb3Yya TEOPETUHECKNE
NOAXOAbl K KOHKYPEHTHOMY aHanmay, OHnamH-
pecypchl NO3BONAIOT NPOBECTN OoNee aeTasb-
HYIO aHanUTUKY OEATENbHOCTU KOHKYPEHTOB.
OpnHako KMtoYeBbIMM OCTaOTCA BOMPOCHI: Kak
MNCMNOMb30BaTb COBPEMEHHbIE MCTOYHMKM AaH-
HbIX, KAKOBbl BO3MOXXHOCTU Ansi cbopa nHop-
MaLunn 1 Kaknm 06pasoM oLeHrBaTb cobpan-
Hble OgaHHble? [INa oTBETa Ha HMX B pamkax
cTaTby 6bina paszpaboTaHa knaccugurkaums

NHTEPHET-UHCTPYMEHTOB, KOTOPbIE MOXHO UC-
NoNb30BaTh Kak UCTOYHUKM MHADOPMAaLMKX Ons
NPOBeAEHNA KOHKYPEHTHOIrO aHanmaa.

UIHTepHeT-KaHarbl

Kak yxe 6bino oTMe4deHo, MHTepHeTOM
B HacTosLLee BpeMda nonbaytoTcs 6onee 71%
poccusiH [35]. Ecnm roBopuTb 0 CTAaTUCTUKE UC-
nonb3oBaHus IHTepHeTa no ropoaam, To B Mo-
CKBE €ro npoHMKHOBEeHWE cocTtaBndeT 84%.
Tak>xe OaHHble OTIMYaKTCA MO BO3PACTHbLIM
cermeHTam: 6onee 97% MonodbIx Noaen B BO3-
pacTe oT 16 0o 29 neT BO BCen Poccun) nme-
toT BbIxod B CeTb [9]. B pamkax nHTepHeT-cTa-
TUCTUKM TakXK€ HEBO3MOXKHO HE OTMETUTb, YTO
ocoboe 3HadYeHne nprodbpeTaeT MOBUMbHbI
VIHTEPHET, KOTOPbIM MCNOMb3YIOT yXKe Bonblie
MOMOBMHbI COOTEYECTBEHHNKOB (54%) [35]. Ta-
KM 006pasoM, MOXXHO CAenatb BbIBOA O TOM,
YTO Ha CEeroaHALLIHNA AeHb VIHTEpHET ABNseTCs
OOHVM U3 OCHOBHbIX KaHaNoB B3anNMOLENCTBUSA
C NoTpebuTenem 1 U3AMEPEHNE KOHKYPREHTHbIX
no3unLMii dOMPMbI B paMKax OHManH-NnpocTpaH-
CTBa NPeAcTaBnsaeTca OAHUM N3 KITIOYEBbLIX
daKTopoB Npu POPMNPOBAHNN CTPaTernm op-
raHM3aumy Kak B KpaTKOCPOYHOM, Tak 1 B 4Or-
rOCPOYHOM NEPCNEKTMBE.

Mpn paccMoTPEHUM UHTEPHET-PECYPCOB
BbIAENSIOTCS TPM OCHOBHbIX KaHana, otnu4a-
OLLIMXCS CNOCOB0OM BO3HUKHOBEHWSA MHAOP-
mMauuu 1 Bnagenbliem pecypca: COOCTBEHHbIE
kaHanbl (owned media), NpnoBpeTeHHbIE Ka-
Hanbl (earned media) 1 NnaTtHele KaHansl (paid
media). [JaHHasa knaccudoukaums NCnonbay-
€TCHA B COBPEMEHHOM MapKeTuHre 1 BCTpe-
4YaeTcs B TakKMxX MCTOYHMKAX, Kak, HanpuMmep,
MCKinsey [22].

K rnnatHbIM MHTEPHET-KaHanam OTHOCATCA
cnepyloLwme VHCTPYMEHTbI: MOUCK (peknam-
HbIA 1 OpraHWYecKuit), HTEPHET-BMOEO, BaH-
HepHasa peknama, napTHepPCKMe NPorpammbl,
peknamMa B colmarnbHbIX CETAX U Np. 3TN UH-
CTPYMEHTbI MCMOMb3YIOT pasnnyHble CNoCco-
Obl onnaTtbl 3a NPOCMOTP PEKIAMHOro Coob6-
LWEeHMs, 3a KUK MO pPeknaMHbIM Marepuanam,
3a 0QOPMIEHHbIN 3aKa3, a TakXxe pasfnyHble
TexHonoruu 3akynkn. OgHOW U3 OTHOCUTENb-
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HO HOBbIX TEXHOOTMIA ABNAETCHA ayKLUMOHHAsA
mexaHuka RTB (Real-time Bidding), no3Bons-
toLLast Ha OCHOBE [aHHbIX 00 ayauTopum n ee
noBedeHNN pasmeLlaTb peknamHoe cooblLe-
HWEe KOHKPETHOMY MOMb30BaTENtO, NoNaaato-
LeMy Mo xapakTepUCTUKK LieNeBON ayamnTo-
pUn peknamoaaTens He3aBMCcKMMO OT nnoLlaa-
KW, HA KOTOPOW LOaHHbIA MoNb3oBaTtesib Ha-
xogutca. CTout oTMeTuTb, 410 B HTepHeTe
CNOXXHO OTCNEXMBaTb NNaTHbIE pasMeLLeHNs
KOHKYPEHTOB, Tak Kak, Hanpumep, UCcnenoBa-
Tenbckasd koMnaHusa TNS noka npousBoauT Mo-
HUTOPWHI ONpPeAeneHHbIX CalToB TOMBKO C TO4-
KV 3peHus BaHHEPHbIX U BUOEOPa3MELLEeHNI
Ha CTauMOHapPHbIX KOMMAbIOTEPAX M HOYTOYKax,
nckntovas MobunbHble KaHanbl. ABToMaTn4e-
CKM HEe MOHUTOPSITCA B TOM 4u1Cre crneumans-
Hble MPOEKTbI N HECTAHAAPTHbIE Pa3MELLIEHMS.
Takxxe cnegyeTt 3aMeTUTb, Y4TO NMPsAMble NiaT-
Hble pa3MeLLEHNS peKnamMbl TEPAIOT CBOO 3d0-
dekTmBHOCTb [11]. Hanpumep, cyuiectByeT
Tako QOyHKLMOHAaM, Kak 6MOKMpPOBKa pekna-
Mbl (ad-block). B mupe 6onee 11% Bnapens-
LiEB YCTPOWMCTB MCMOMNb3YIOT AaHHYI0 OYHKLNIO,
B CLUA — 18%. B Poccun noka umdpa He-
6onblias — 6% nonb3oBaTtenei, oagHako, Npu-
HUMas BO BHUMaHWe rmobanbHble TpeHabl, 3T1a
TeHOEeHUMA MOXeT cTaTk npobnemoin ansa pe-
KNamHOoro pbiHka B 6nvxariiem dyaylem [39].
Hanee ynomaHeM doeHOMeH «baHHEPHOW che-
noTbl» (banner blindness) — TepMWH, KOTOPbI
BBenu »KaH bensel n dasua IleiH (1998), oH
nogpasymeBaeT 3pEKT, Koraa nosib3oBaTtefb
He 3amedaeT MHGOPMaLMIO, Pa3MELLEHHYIO
Ha 6aHHepax Beb-canTos [15].

K cobcTBeHHbIM KaHanaMm OTHOCSTCS BeO-
calnTbl kKOMNaHun, 6peHOoBbIEe coobLlecTBa
B counarbHbIX Medua 1 apyrie KaHarsbl, KoTo-
PbIMX YyNPaBnAeT cama upma:

1. Beb6-cavithl NnpeacTtaBnsaoT coboi co-
BOKYMHOCTb CTPaHWL, Ha KOTOPbIX pasMeLLieH
pPas3nnYHbIA KOHTEHT. CalT UMeeT yHUKanb-
Hbln agpec. CornacHo AaHHbIM Internetlivestat
Ha CerogHALHUIA OeHb CYLLECTBYET yxe 00-
nee 1 Munnmnapga camtos, NpY 3TOM TONbKO
53% npepncTasuTEnen Mmanoro 6usHeca NMEOT
cobcTBeHHblE cTpaHuubl [28, 45]. OCHOBHbI-

MW Ka4eCTBEHHbIMU N KONMNYECTBEHHBLIMK MO-
KasaTensMu, XxapakTepuayoLmMn 9deKTB-
HOCTb (DYHKLUMOHMPOBaHNA BEO-CANTOB, ABMSA-
oTCSt CrneaytoLLe nokagarenu:

® CKOJIbKO MOMb30BaTENEN NoCceLLaeT canT?
Tpadork NokaabIBAET KOMYECTBO MOCETUTENEN
OMPENENeHHOro canTta 3a 3afaHHbIi NpoMe-
XKYTOK BpeMeHu. CTOUT OTMETUTb, YTO Tpadmk
MOXXET U3MEPATHCHA OOLLIMM KOMYECTBOM Ce-
a@HCOB MM KOMYECTBOM 3allefLUVX Ha canT
YHUKanbHbIX Nob3oBaTenei. Ha nameHeHus
KonunyecTBa Tpadmka Ha canTe MOXKHO BAUATb
HaNPSAMYO MOCPEeACTBOM UMHCTPYMEHTOB WH-
TEepHEeT-MapKeTUHra UM KOCBEHHO NMOCPEACT-
BOM KOMMJIEKCA MAPKETUHIOBbIX MHCTPYMEHTOB
NPOABMXEHNS, HAMNPABMNEHHbIX Ha YBENMYEHWE
YPOBHS y3HABAEMOCTM 1 MOMNYASPHOCTN MapKK
WA NPOAYKTA,

® HACKOJNbKO MOMb30BaTeNAM UHTEPECEH
OaHHbIN canT? [NokazaTenb 0TKa3oB (Bounce
rate) — 37O NPOLEHT CeaHCOB C NMPOCMOTPOM
He 6onblle 0OHOM CTpaHuLbl Ha calTe (Hanbo-
nee pacnpocTpaHeHHbIM BapuaHT). 3TOT noka-
3aTeNb OTPaXKAET, HACKObKO NMOIb30BATENSAM,
KOTOpPbIE MPULLNN Ha caiiT, OH Obln MHTEPECEH
1 yoo6eH B MCNOMb30BaHUU, T.€. XapakTepu-
3yeT KavecTBO Tpaduka. Cioga »xe MOXHO OT-
HEeCTW Takne NokasaTenn, Kak Bpems Ha caiTe
1 rnybrHa npocMoTpa (KONM4ecTBO CTpaHuL,
MPOCMOTPEHHbIX 32 Of|HY CECCUIO).

2. AHanuTuka no coobuecTsam B coymarib-
HbIX Meava NMoKasblBaeT KONMMYECTBO NOAMUC-
YUMKOB rpPynm, CTENEHb B3aMMOOENCTBNA NOMb-
30BaTeNsi C KOHTEHTOM, pas3MeLLiEHHbIM B CO06-
LecTtse 1 np. [JaHHaa nHdopmMaums noMoraeTt
OLIEHNTb KOHKYPEHTHbIE MO3ULIMK BPEHO0BbLIX
COOOLLECTB, MX LIeN1EBYIO ayANTOPUIO, a Takxe
3 PEKTUBHOCTb KOHTEHTHOM CTpaTErnmn KOoMm-
naHny. OTMETUM Takxe, 4TO coumanbHbIMU
Meava Ha CerofHsLLIHWIA AeHb nonbaytoTcs 60-
nee 87% WHTepHeT-nonb3oBateneit Poccun [9].
Takxe, cormacHo MexxayHapoaHbIM UCCNenoBa-
HWAM, HanpuMmep, 38% ayaomtopuy B BO3pacTe
oT 18 go 35 net cuutatoT 6peHa bonee Hagex-
HbIM, ECINN Y HEFO ECTb CBOE COOBLLECTBO B CO-
UmanbHbIX ceTsax [26]. MoaToMy AaHHbIN MCTOY-
HUK MHdpopMaLM 06 aKTUBHOCTU KOHKYPEHTOB
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nMmeeT OoNbLLUIOE 3HAaYeHVE, HO He NPEeACTaBs-
€T MOJHYIO aHAITUTUKY KOHKYPEHTHbIX MO3ULIMIA
bMpMbl B pamkax gaHHow cpedbl. Hanpumep,
ANs Nonb30BaTens CTpaHnUbl BpeHaa B coum-
anbHbIX Meava He SABMASOTCA €AMHCTBEHHbIM
NCTOYHMKOM MHpopmaumn. VIHTepHeT-ayanTo-
puys NPWBbIKNA pasMmeLlaTb 1 NoTpebnsaTb MH-
dopMaumto Tam, rge UM 3To yOobHO: cobCT-
BEHHbIE NpOodoansbl, TemaTn4eckme coobLLEecT-
Ba U T. 4. /IMEHHO NO3TOMY MOHUTOPWHI YNOMM-
HaHW BpeHada Kak B colmarnbHbIX Meana, Tak
1 B LeNoM B PyHeTe fo/mkeH ObiTb B DOKyCe
npw hopMmMpoBaHmM cTpaternm bpeHaa.

3ameTnM, 4TO ynoMuHaHne BpeHga unu
npoAyKTa Moab30BaTENAMN yXXe He BXOONUT
B KaTeroputo «CoOCTBEHHbIE KaHarbl» 1 ABNs-
€TCS YaCTblo MPUOBPETEHHbLIX MHTEPHET-KaHa-
NOB KOMMNaHuu. [MpnobpeTeHHbIe KaHasbl Ha-
noonee CMNOXHbIA MHCTPYMEHT C TOYKM 3pe-
HWSI YDOBHS BIINSIHNSA HA HEFO, KOTOPOE MOXET
okasbiBaTb chmpMa. [laHHble KaHabl OTpaXkaloT
noBefeHWe NoTPebUTens 1 Cny>aT COBPEMEH-
HbIM aHanNorom «capadpaHHoOro pagno».

OT3bIBbI, pekomeHaaUmm 1 YrIoMUHaHMs
b6peHpaa, pa3melLieHHble Nonb3oBatensaMm B VH-
TepHeTe, BXOOAT B KATEropuio «NpuobpeTeH-
Hble Medua». [1pn aHanM3e OaHHbIX KaHanoB
n3y4aroT KOMUYECTBO U MECTO YNOMMHAHUN
KIMIOYEeBbIX CNOB (HasBaHve 6penHaa, Npoayk-
Ta 1 Np.) N UX TOHaNbHOCTb (MO3UTMBHASA, He-
ratvBHas, HerTpanbHas). Kak yxe 6bino otMme-
4YEeHO, MyTb MOMNb30BaTENS K MPUHATUIO peLue-
HWS O COBEPLLEHUM MOKYMKNU CYLLECTBEHHBIM
06pa3oM 3aBUCUT OT BIMAHUA «capaddaHHoro
paano». CornacHo ctatbe XodmaHa, 93% nto-
[ev B Bo3pacte oT 18 fo 35 net 4utatoT OT3bl-
Bbl B VIHTepHETE, NEPEn TEM Kak COBEPLINTb
MOKYMKY, Tak Kak OnbIT 1t060ro nonb3oBare-
NS, KOTOPbIA y>KE& CTONMKHYCHA C UCMONb30Ba-
HWEM NPOayKTa, SBNAETCS Ang HUX 6onee pe-
NEBAaHTHbIM, YeM peknamHoe coobLeHne. Mpu
aTOM 41% npencraBuUTENEn ayaoutopum nepe-
[aloT CBOW pekoMeHaaumMm NoCPeACcTBOM CO-
umaneHbix megma. NMoaTomy gaHHbI dakTop
nNpeacTaBnaeTcs 0O4AHOM N3 KIOYEBbLIX COCTaB-
NAOLMX MPY aHann3e OENCTBUN KOHKYPEHTOB
1 o6paTHOM peakummn nonb3osatenen [26].

13 paccMOTpEeHNst MpMBEAEHHbIX BbILLE Ka-
Ha/l0B MOXXHO cAenaTtb BbIBOA O TOM, YTO Yu-
CTbI TpauK Ha canTe KOMMaHWW, a Takxe
KONMMYEeCTBO yNoMUHaHWn 6peHaa unm npo-
OyKTa, pa3meLLeHHbIX B VIHTEpHETE, SBNASIOT-
CH CBOero poaa «b6apoMeTpoM» 3pdEKTMB-
HOCTW BCEX MHCTPYMEHTOB MPOABMXXEHMUS, KO-
TOpbIE UCMONb3yeT hrpMa, 1 3TO KacaeTcs
He TONMbKO MHTEPHET-UHCTPYMEHTOB. Hanpwu-
Mep, KamnaHnga Ha TB MOXKeT BbI3BaTb BCMIECK
obeyxaeHusa nonb3osatenamn B CeTn nnu xe
CTUMyVMpOBaTb NOTpebuTenei 3anTn Ha canT
KOMMaHuK, 4Tobbl NoAy4MTb 6onee NoapobHYyO
nHopmaumio. VIMEHHO NO3TOMY And NOCTPO-
EHVA MOENM aHanm3a KOHKYPEHTHbIX NO3K-
umii upmbl B CeTn aBTOpOM ObINn BbiBpaH.!
3TV ABa nokasatens. [Janee 6ynet 6onee noa-
POBHO onmncaHa cama Mofernb 1 Cnocob ee no-
CTPOEHMS.

Mopenb KOHKYPEeHTHOro aHanu3a
B UHTepHeTe OE

Ha cerogHsLHui AeHb B pamMmkax Hay4HOro
NPOCTPaHCTBa He ObIIO NPEIOKEHO Kapau-
Ha/lbHO HOBOrO MoAxoAda K NMPOBEAEHNIO aHa-
nmM3a KOHKypeHTOB. MHorne mogenu, paspa-
6oTaHHble BO BTOPOW nonosuHe XX—XXI B., Obl-
W pacLuvpeHbl nnu gopaboTaHbl Ha OCHOBE
yXe UMetoLLierocst Hay4Horo 3agena. OgHako,
Kak y>ke Obl10 OTMEYeHO paHee, 3a nocnegHne
50 neTt NpPOM30LLINKY CYLLIECTBEHHbIE M3MEHEHNS
B 006nacT MHPOPMALIMOHHOM MHPPACTPYKTY-
Pbl 1N Pa3BNTUA TeXHOJ'IOFI/II7I, B peayrbrare 4ero
cTan AocTyneH ropasno 6onbLuni o6bem AaH-
HbIX. Mlcnonbaysa AaHHyo MHAOpMaUmMIo, KOHKY-
PEHTHbIN aHanNn3 MOXXHO MPOBOANTL 1 HA OCHO-
BE KNAaCCWYECKMX MOLernen, HO Ha daHHbIV MO-
MEHT OTCYTCTBYIOT CreumnanbHble Mogenu ans
NPOBeAEHUS KOHKYPEHTHOro aHannsa B MH-
TepHeTe. OnuncanHaa obnacTb NpeacTaBnaeT
NHTEPEC ANSA AaNbHENLLEro n3y4yeHnsa 1 pas-
BUTUSA, B CBA3W C YEM B pamMKax OaHHOW cTa-
TbM aBTOPOM Oblna paspaboTaHa MoAenb KOH-
KYPEHTHOrO aHanusa, oueHmBaroLaa nosu-
UM ompM B VIHTEPHETE NPY MOMOLLIN OHNAMH-
NCTOYHMKOB M MoKasaTenen.
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B kayecTBe Ha3BaHuA Moaenu bbina Bolibpa-
Ha aHrnonasblvHag abbpesmatypa OF, BKto4a-
toLlas B cebs Ha3BaHWs ABYX TUMOB MHTEPHET-
KaHanoB, onuncanHbix paHee: Owned (cobcT-
BeHHble KaHanbl) U Earned (nprnobpeTeHHble
kaHanbl). nga ynpowerusa cbéopa n 06paboTkum
NHAOPMaLIMN Ha MOCTOSHHOM OCHOBE ANst Mo-
CTPOEHUSA AaHHOM MOAENN UCMONb3YTCS ABa
OCHOBHbIX KPUTEPUS: YUCTbIN Tpadmk (COBCT-
BEHHbI KaHan) 1 cbanaHcMpoBaHHOE Konn4e-
CTBO yNOMUWHaHuii 0 6peHae/npopykTte B Ce-
™ (NprobpeTeHHble Meana). YuCTbIN Tpadonk
paccyMTbIBaeTCs No PopmMyne:

YucTbi Tpadmk = Konny4ecTBo ceccui
3a OT4eTHbI Nepurof — (KonnyecTtBo ceccui
3a OT4eTHbIN Nepurop - [okasaTenb 0TKasos

3a OTHETHbIN NEPUOA).

[Ba naHHbIX Nokazartens BblbpaHbl He Cy-
YyarHo. Tpaduk Ha canlT oT4acTu oTpakaeT
YCUNUS, KOTOPblE KOMMaHWS TpaTUT Ha ero
npvBeYeHe NOCPEACTBOM Pa3MeLLEHNS pe-
Knambl Ha NAaTHbIX MeauakaHanax. Tak Kak
B HacTosLLee BpeMs OTCYTCTBYET eanHas cu-
cTemMa MOHUTOPUHIa BCeX peKknaMHbIX pas-
MeLLeHWl B VIHTepHeTe, To Tpadmk — OauH
N3 0ObEKTUBHbLIX KPUTEPUEB OLEHKM MnaT-
HbIX MEANAUHBECTULIMA N X 3XDFEKTUBHOCTHU
B pamkax aHanuTuKK BHeluHen cpedbl. CTo-
NT OTMETUTb, YTO B&XKHbIM 3IEMEHTOM TaKXe
ABNAETCS y4eT nokasaTens oTkasos, Xapak-
TEPUIYIOLLMIA Ka4eCcTBO NPUBNEYEHHOrO Tpa-
dhuka Ha cant. OgHaKo canT ganeko He eauH-
CTBEHHbI UICTOYMHWUK MHADOopMaLMU ANs Nofb-
30Bartens, NoaToMy Ans OLEHKM BOCMPUATUA
npoaykTta 1 6peHaa nonb3oBartensmMm B MOAe-
NN UCMNONb3yeTcs BTOPOM KpUTEpUin Ana aHa-
nn3a — cbanaHcMpoBaHHOE KONMYeCTBO yMo-
MUHaHW o 6peHpe/npoaykTe B Cetn (Npuro-
BpeTeHHble Meama), KOTOpbI paccHnTbIBAETCA
no cdopmyne:

CbanaHcmMpoBaHHOE KOMYECTBO
ynomuHaHui = (INo3nTmeHble + HentpanbHslie
yrnommHaHus 6peHga 3a OTHeTHbIN
nepwopn) — HeratneHble ynommHanua 6peHga
3a OTHETHbIN Nepmnoa.

CTOYHMKOM JaHHbIX AN1s pacyeTa onuncaH-
HbIX MokasaTener MoryT ABNATbCS MHTEPHET-
WNHCTPYMEHTbI, MpeacTaBneHHble B Tabn. 1.

Ta6bnuua 1. VIHTEepHET-UHCTPYMEHTbI Ans céopa
LaHHbIX

Table 2. Online Tools as Source of Data

Co6CTBEHHbIE KaHarbl
Kanan Kputepun McTOYHMK paHHbIX
Be6-cant Tpadmk www.similarweb.com
MokasaTenb
0TKa30B
Mpuo6peTeHHble KaHanbl
YnomuHaHusa | Konmdectso | www.brandspotter.ru
ynoMuHaHUA | www.youscan.ru
6peHpaa nnp.

Ha ocHoBe cobpaHHbIX AaHHbIX NPOW3BO-
OUTCH paHXUPOBaHUE KOMMYECTBEHHbIX NOKa-
3arenen no nNpUHUUNY PeNTUHra, No pesyrsb-
TataMm CO3[aHNga KOTOPOro CTPOUTCH Avarpam-
Ma 119 YNpoLLEHNSA BU3YalbHOMO BOCMPUSTUS.
Ha ocu abcumcc OTNOXKEHbLI AaHHbIE O KOMNYe-
cTBe cHanaHCMpOoOBaHHbIX YNOMUHaHWI BpeHaa,
Ha OCK opaMHaT — nokasarenum 4Y1cToro Tpa-
dbuvka. Kpyroeble 0603Ha4eHMsA Kaxkgoro OpeH-
[a rOBOPSAT O €ro «Cune» 1 BKAKYatoT B cebs
3Ha4YeHne CyMMbl YACTOro Tpadorka 1 Konmye-
CTBO cHanaHCUPOBaHHbIX YMOMUHAHNA. Taknm
06pas3om, AaHHas «kapTa» faeT BOSMOXHOCTb
MOHATb CUMbHbIE U cnabble CTOPOHbLI CPaBHW-
BaeMbIX KOMMaHWI C TOYKM 3pEeHns COOCTBEH-
HbIX 1 MPUOBPETEHHBIX MHTEPHET-KaAHANoB.

[nga TecTnpoBaHWa gaHHoM moaenu 6bin
npoaHanManpoBaH POCCUNCKUIA PbIHOK Map-
dIOMEPHO-KOCMETUHECKOM MPOAYKLUMM CETMEH-
Ta nokc. Mogens peLlaet cnefytoLe OCHOB-
Hble 3aJa4u:

® POAHaNM3MpPOBaTh CTPATEMNMN KOHKYPEH-
TOB C LIENbIO BbIABNEHNS UCTOYHMKOB POCTA;

® CMNPOrHO3MpoBaTh PeakUnio KOHKYPEH-
TOB, CBA3@HHYIO C N3MEHEHUAMU BO BHELLIHEN
cpege.

ICTOYHMKOM JaHHbIX ABNAETCS aHanuTu-
Ka UHTEPHET-PecypcoB, NpPeACTaBleHHbIX
B Tabn. 1. CobpaHHble AaHHbIE B YNCTOM BMAaE
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Ta6bnuua 2. HucTtbin Tpadurk Ha Be6-canTax 6peHnoB
Table 2. Net Traffic on Brand Websites

BpeHpabl Canrt Tpachuk B 1 000 MNoka3aTennb YucTbin Tpacpuk
OTKa30B, %
MAC Cosmetics www.mac-cosmetics.ru 3 563 36 2280
Chanel www.chanel.com 2160 44 1210
Clinique www.clinique.ru 1417 47 751
Dior www.dior.com 996 44 558
Clarins www.clarins.ru 967 43 551
Estee Lauder www.esteelauder.ru 1059 56 466
Urban Decay (UD) www.urbandecay.ru 809 43 461
Lancome (LC) www.lancome.ru 1244 65 435
Kiehl's www.kiehls.ru 594 42 345
Bobbi Brown www.bobbibrown.ru 356 38 221
Givenchy www.givenchybeauty.ru 364 56 160
YSL Beauty www.yslbeauty.com.ru 186 56 82
Armani Beauty www.armanibeauty.com.ru 255 75 64

[Toc4nTaHo aBToOpOM.

HerodHmk: www.similarweb.com.

Ta6bnuua 3. C6anaHCMpOBaHHOE KONMYECTBO YyNOMUHAHWIA 6peHaoB
Table 3. Net Number of Mentions

BpeHabl C6anaHcupoBaHHOe konu4ecTeo
ynoMUHaHW1
MAC Cosmetics 207 860
Dior 136 272
Lancome (LC) 100 586
Chanel 94 108
Urban Decay (UD) 81112
Givenchy 58 012
YSL Beauty 53 505
Clinique 52 304
Armani Beauty 50 592
Bobbi Brown 44 628
Clarins 43 876
Estee Lauder 36 784
Kiehl's 28 547

[MocyuTaHo aBTOPOM.

HcTo4Huk: www.brandspotter.ru.
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oTpaxeHbl B Tabn. 2 n 3 (nepuop; sHBapb —
aekabpb 2016 r., Tepputopud: PD).

3ameTum, 4to y Chanel v Dior Ha Be6-cawn-
Te VMeeTCsa He TONbKO Kateropusa «Kpaco-
Ta», HO W pas3fenbl, KacalLwmecsa oaexasbl,
06yBKM 1 akceccyapoB. K coxaneHuio, pas-
OeNUTb Tpadnk MexXay KpacoToh M MOoAoWN
L9 BHELUHEN aHaNMTUKM HEBO3MOXHO. Kpo-
Me Toro, canTel 6peHgoB YSL Beauty v Armani
Beauty 6bInn OTKPbITHI BO BTOPOW NMOOBUHE
2016 r. (nonb 1 ceHTabpb, COOTBETCTBEHHO),
BBMAY Yero Tpaduvk Ha canTax npegcrasneH
He 3a Becb 2016 r. [JaHHble ocobeHHOoCTH By-
OYT yYTEHbl B BbIBOAAX, COOPMUPOBAHHbBIX
Ha OCHOBE aHanm3a.

CyMMmpys NpeacTaBneHHble Bbille AaHHbIE,
B pamkax moaenu beina chopMmnpoBaHa «Kap-
Ta» UFPOKOB (puc. 1).

Mo pesynbTaTam NpPOBEAEHHOr0 aHanmsa
BbIAENAOTCA YETbIPE OCHOBHbLIX CErMeHTa 1r-
POKOB.

MepBbIVi CErMEHT NPeacTaBnsioT NMAEpPsI
pblHka — 6peHabl MAC Cosmetics, Chanel,
Dior. Y HUX pa3BuTbl Kak COOCTBEHHbIE Ka-
Hanbl (Beb-canT), Tak U NPUobpeTeHHble Me-
ava (Konnm4ecTBO YNOMMHAHUI NONb30BaTe-
nsmu o 6peHae B Cetun). Ton-1 pecypc MAC
Cosmetics nMeeT camble CUMbHblE MO3ULUK

no Tpadmky Ha coO6CTBEHHOM caiiTe, a Tak-
e YAepXMBaeT BbICOKMA YPOBEHb YNOMUHA-
HW Nonb3osaTtensamn B PyHeTe. KOHKypeHTam
CTOWT PaccMoTpeTb 3Th obnacTu (Tpaddmrk
1 0ONSA ynoMuHaHuin) ana yeuneHnsa. CunbHble
noaunumm MAC Cosmetics ¢ TO4KM 3peHnsi cob-
CTBEHHbIX U NPUOOPETEHHBIX KaHanoB onpe-
AEeNsatoT BbICOKMI NoTeHuman 6peHaa, Y4To Mo-
XKEeT ABNATLCA YrpOo30i C TOYKM IPEHNS ONN
pPbIHKA.

BTopow cermeHT urpokos (Lancome, Urban
Decay) xapakTepn3yeTcs BbICOKUM YPOBHEM
Pas3BUTUA NPUOOPETEHHbIX KaHanoB, 0AHaKo
C VX CTOPOHbI HEAOOLEHEH YPOBEHb BMSHMSA
co6CTBEHHbIX Meana. Kak yxe 6bino otMmeye-
HO paHee, NPUOBPETEHHbIE KaHarnbl HeEMano-
BaXHb! (TaK Kak cormacHo, Hanpumep, nccne-
posaHuio MCKinsey, 98% ntofen BepaT OT3bl-
BaM Mosib3oBaTtenem, B TO BPEMS Kak MpsiMoi
pekname BEPAT BCero Nnuilb 33% onpoLueH-
HbIX) 1 SBAAOTCA, 6€3YCNOBHO, KOHKYPEHTHbLIM
npenmyLlecTBoOM Nnepe4YnCcrieHHbIX Bbllle Ma-
POK, ogHako 6peHgam HeOOXOAMMO TakxXe Mo-
BblLLIATb YPOBEHb Y3HABAEMOCTI COOCTBEHHbIX
Be6-caliToB NocpeACTBOM NPOBEAEHUA MapKe-
TUHIOBbIX MeponpuaTuia [20].

K cerMeHTy C HM3KMM pasBUTMEM Nprodpe-
TEHHbIX Meama No CPaBHEHWIO C COOCTBEHHbI-
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Puc. 1. Mogenb OE Ha npumepe napdioMepHO-KOCMETUHECKOWN OTpaciv CerMmeHTa JtoKC
(KapTa UrpokoB)
Fig. 1. OE Model Based on the Example of Beauty Industry, Luxury Segment (Map of Players)

[Moc4nTaHo aBTOPOM.
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MM KaHanamm MoXHO oTHeCTu 6peHabl Clinique,
Clarins, Estee Lauder, Kiehl's. VIHTepecHo 3a-
METUTb, YTO faHHble OPeHabl CneumanmanpyoT-
Csl Ha NpoayKTax yxoda, B OTNn4Me oT ocTalb-
HbIX UrpokoB. OTBET Ha BOMPOC, MOYEMY O Npo-
AOyKTax yxofa nonb3oBaTenu nuLLyT MeHbLLE,
MOXET CTaTb OTAENbHOW TEMOW ANg NPOAOos-
YKEHWUST CCrefoBaHns.

HeTBEPTbIM Nyn y4aCTHMKOB, B KOTOPbIN
BxoAsT 6penabl Bobbi Brown, Givenchy, YSL
Beauty, Armani Beauty, Haxogutcs Ha gocta-
TOYHO HM3KOM YPOBHE Pas3BUTUS COOCTBEH-
HbIX U NpUOBpeTEHHbIX KaHanoB. Hanpumep,
mapka Giorgio Armani N3 nokanbHbIX MHCTRY-
MEHTOB MMEET TOMIbKO PYCCKOA3bIYHOE CO00-
LecTBO Ha Facebook, a Beb6-caiT (MHTepHeT-
mMarasuH) KoMnaHus 3anycTuna TONMbKO B KOH-
ue 2016 r., no cpasHeHWUto ¢ 6peHaom MAC,
KOTOpPbIN UMeeT ceow cant ¢ 2012 1. B uenom
cnegyeT 3aMeTUTb, YTO AaHHbIE UIPOKM HE He-
CYT NOTEeHUManbHyO yrpo3y NMaepam pbiHKa,
O[HaKo, MPUHMMas BO BHUMaHWE, 4TO pasBu-
BaTbCH Ha NIOKaNbHOM YpOBHE B COOCTBEH-
HbIX U NPUOBPETEHHbIX KaHanax oHW Ha4Yanm
OTHOCWUTENbHO HEAABHO, CTOUT BHUMATENbHO
cneguTb 3a X OMHAMUKOM U MPUHUMaEMbBIMU
Mepamm.

Taknum o06pas3om, B pamkax npoBeAeHHOro
aHanmza no mogenu OF Ha npumMepe napdto-
MEPHO-KOCMETUYECKNX BPEHOOB Knacca oKe
Obln NPEACTABNEH KPaTKWI aHanmM3 CUMbHbIX
1 cnabbix CTOPOH y4aCTHUKOB PbIHKA, a Tak-
ke ChOPMMPOBAH psf PEKOMEHAAUMM ONA Ma-
POK C LieNbI0 YBENMNYEHNSA UX KOHKYPEHTHbIX
NO3NLUIA.

3akntioyeHune

OnOHOM M3 OCHOBHbIX 3afa4 opraHmsaumm
ABNAETCS KOHKYpeHTHas 6opbba 3a pecypchl
BHeLLHeW cpefbl. VIMEHHO NO3TOMY KOHKYPEH-
THbIM aHanN13 NpeacTaBnAeTcs HeOTbeMIEMON
4acTblo yNpaBieHYeCcKNX U MapKeTUHIOBbIX
NPOLIECCOB, KOTOPblE BO MHOIMOM 3aknafbl-
BalOT OCHOBY 3(PEKTMBHOCTUN N peHTAbENb-
HOCTM BCEro NpeanpuaTma. Ha cerogHsaLwHnin
[EHb CYLLIECTBYET MHOXECTBO MoAenein ang

aHanusa BHeLlHen cpefbl. B pamkax ctatbu
no pesynbraTtam UccneaoBaHusa pasnyHbIX
TEOPUIA KOHKYPEHTHOIO aHanm3aa 6bInn BbisB-
JIeHbl MX OCHOBHbIE MJTIOCbl N MUHYCbI, a Tak-
»KE onmMcaHbl KpUTEPUM X CUTYaTUBHOIO NpuU-
MEHEHMS.

YunTbiBaa pPofib MHTEPHET-TEXHOMOr U
B COBPEMEHHOM MMPE, a TaKkKe 3Ha4YEeHUNE, KO-
TOPOE NHTEPHET-PECYPChI OKa3bIBAIOT Ha MPU-
HATME PeLUeHNA O NMOKYriKe, B paMKax ,El,aHHOI7I
cTaTbV aBTOp NPeanoXxuna MOAeNb OLEHKM
KOHKYPEHTHbIX NO3ULIMKA O1PMbI B VIHTEPHETE.
[aHHasa Mofenb oueHMBaeT COBCTBEHHbIE Ka-
Hanbl (YCTbIN TpadrK) 1 NPUOBPETEHHbIE Ka-
Hanbl (COanaHCcnpoOBaHHOE KOMMYECTBO YNMOMU-
HaHu o 6peHae B CeTn) komnaHum. TecTupo-
BaHWe MOAENM NPON3BEAEHO Ha MpUMepe PocC-
CWICKOro pbiHKa KOCMETUKM 1 napdiomepum
cermeHTa nokc. Mo pesynstataMm copMmpo-
BaHa «kapTa» komnaHuii no mogenu OF, onn-
CaHbl X CUbHbIE 1 criabble CTOPOHbI 1 CAop-
MYNMPOBaH PAL PeKoMeHZauun ana yeuneHms
KOHKYPEHTHbIX N03uLmMii 6peHaoB. OnucaHHas
MO[ENb MOXET SBMATLCHA AOMONHEHNEM K yXKe
CYLLIECTBYIOLLIMM MOAENSIM KOHKYPEHTHOMO aHa-
NM3a v Cry>xuTb 060COBNEHHBIM NCTOHHNKOM
OUEHKM KOHKPETHbIX MO3MLMIA OMPMbI B COBpPE-
MEHHbIX OHNaNH-KaHanax.

[MpencTaBneHHoe UCccnenoBaHMe akTyanb-
HO AN MeXXAyHapPOOHbIX KOMMaHUM 1 OTEYECT-
BEHHbIX NPEANPUATUIA, KOTOPbIE NLLYT HOBbIE
cnocobbl BO3AENCTBMS Ha NMOTPebuTena angd
nogaep XaHuns KOHKYPeHTHoM 60pbObl 1 3aBO-
€BaHNA PbIHKA.
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Competitive Analysis Theory Evolution.
How to Measure Competition Online

The major concepts of competitive analysis that are most commonly used nowadays even though
they were developed in the second half of the XX century are: Porter's 5 Forces Model, SWOT
Analysis, 4P and etc. But in the current era lots of changes have significantly affected business in-
frastructure that's why great deal of studies are focused on expanding on the ideas, criticizing and
adapting classical competitive analysis model. That's why this paper identifies different concepts
of competitive analysis and their evolution and introduces new online competitive analysis model
based on contemporary sources of data that can be used as additional source of information to
classical competitive analysis models or can be used as a separate tool.

Online competitive analysis model that is introduced in the paper named OE that stands for an ab-
breviation of two types of channels: owned and earned as the model is based on calculation of net
traffic on the firms websites and net number of mentions of the brand or product. To test the model
the analysis of Russian beauty market players in luxury segment was conducted.

Keywords: competitive analysis, Internet tools, Business performance indicators, beauty market, luxury segment, competitive
analysis models, online competition.
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