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B3anMOOTHOLLIEHUS TOProBOW OpraHn3aumm
C NocTaBLUMKaMU: KakK goOUTbCA
KOHKYPEHTHOr 0 NnpenmyLiecTsa

I.H. YepHyxuna', A.B. Xpamosa®

' Yuusepcuter «Cureprus», Mocksa, Poccns
" Hramova.alisa@yandex.ru

AHHOTaums. B cTatbe npenCcTaBNeHO aBTOPCKOE BUAEHWE YNpaBieHUs B3aWMOOTHOLUEHUAMU
C MOCTaBLUMKaMK B IOTUCTUHECKOI CMCTEME TOProBOW OpraHv3auun ans 06ecneveHns KOHKYPEHTHbIX
npevmyLLecTB. BbiGop NOCTaBLLMKA ABMAETCA aKTyaNbHbIM W BEXXHbLIM 3Tan0OM NPy OCYLLECTBIIEHNN (YHKLNIA
ynpassieHna 3akynkamu. 3MMEKTUBHOE YNpaB/ieHNe AaHHbIM aCMeKTOM [eATeNnbHOCTU Cnoco6CTBYeT
HaNaXWBAHMIO NyTeil B3aMMOJENCTBUSA C KOMNAHUAMM, 00ECNEYNBAOLIMMY MATEPUANIbHO-TEXHUYECKO.
CHabXeHue opranu3aumm. Monck nogxXoAsALLMX NOCTABLLUMKOB U YCTAHOBNEHWE [ONTOCPOYHbIX OTHOLLIEHWIA
C HUMW MOTYT NOMOYb KOMMAHMAM MPEA0CTaBNATb KNMEHTAM Ka4eCTBEHHbIE MPOLYKTLI WU YCIyru Mo
KOHKYPEHTOCMOCOOHbIM LieHam 1 6e3 nepe6oeB. «[paBunbHbIe» NMOCTABLLMKIA CHU3AT PUCKU, CBA3AHHbIE
C HECTabUIIbHOCTLIO B LIENOYKE NOCTABOK. ABTOpPaMU [aHa HOBAs TPAKTOBKA TEPMMUHA «ynpaslieHne
B3aMMOOTHOLLEHUAMN C NOCTaBLyUKaMu». YnpasreHne B3aMMOOTHOLLIEHUAMI C MOCTABLUMKAMMU — 3TO
NPUHATAE PELLEHNI N0 COBEPLUEHCTBOBAHMIO CMOCOG0OB B3aUMOLENCTBIA B NPOLECCE 3aKYMOK MEexXay
KOHTpareHTamy TOpProBO-JIOrMCTUYECKON LeATeNIbHOCTU. [1pu 3TOM 3(h(DEKTUBHOCTL B3aMMOLECTBMIA
C MOCTaBLMKAMKU B NPOLECCE 3aKYNOK aBTOPbl PACCMATPUBAIOT KAK BHYTPEHHEE KOHKYPEHTHOE
npeumyLlecTso. Kpome T10ro, aBTopbl 0603Ha4MUIN CBA3b, 06LIHOCTb M PA3NNYNE NOHATUIA «LIenoYKa
CTOMMOCTW» W «LlenoYKka nocTaBok». B pabote Gbiny MpoaHanu3vpoBaHbl 3Tanbl NpoLecca 3akynok,
BbIfIB/IEHbI NPO6IEMbI B OpraHnU3auym ynpasneHus 3akynkamu. Pesynbratsl UCCNeL0BaHNS U NPEA0XKEHHbIe
peKoMeHZaLMN MOTYT CNYXXUTb OCHOBOW A1l YNYYLUEHUA OpraHm3auuu 1 ynpasneHus NOrmcTU4eCcKoi,
3aKyno4HON [EATENIbHOCTbI0 TOProBOW OpraHm3auun ansa 06ecnevyeHns KOHKYPEHTHbIX NPenMyLLecTB.
HoBble napameTpbl Ans ONpefenieHns nopanka 3akynok, KpUTepun OLEHKM NocTaBLUMKa 1 adh(heKTUBHAS
pa6oTa no ero BbIGOPY NO3BOSIAT CHU3UTb U3LEPXKKM, CIKOHOMUTb HA YMEHbLLIEHUM KONMYeCcTBa 6paka u T. 4.
Pesynbrathl uccnegosaHus: pa3paboTaHsl KpUTEPUK, COTIACHO KOTOPbIM HEOOXOLMMO Y4UTLIBATL LIEHY,
ANCLMNNKHY NOCTAaBOK, KA4€CTBO, YCIOBUA ONNATbl, TEPPUTOPUASIBHYIO YOANEHHOCTb, OMbIT COTPYAHWYECTBA,
YL,OBNETBOPEHNE peKnamaunii, CPOK UCMOSHEeHUs 3aKasa; NpeAcTaBneH anropuTMm B3auMoLencTauns
MNOCTaBLUMKA 1 NOTPe6UTENs B CUCTEME YNPABNEHUSA B3aMMOOTHOLLEHWSMI C MOCTABLLMKAMN; OMPELeneHbl
HOBbIE MapaMeTpbl 419 ONpeSeneHns nopsaaka 3akyrnok v KpUTeprum OLEHKM NOCTaBLLKKA.

KntoueBbie cnoBa: ynpasneHue 3akynkami, BbI60p NOCTaBLUMKA, B3aWMOOTHOLLEHUS C MOCTABLLMKaAMM,
KOHKYPEHTHbIE NPeuMyLLIeCTBA, TOProBas OpraHi13aums, Lenoyka nocTaBok, Lienovka cosfaHus CTouMocTH,
KpUTEPUI BbIGOPA NOCTABLLMKA, TOBAPHO-MaTEPUanbHbIe LIEHHOCTH
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Abstract. The article presents the author’s vision of supplier relationship management in the logistics system
of a trade organization to ensure competitive advantages. Supplier selection is an actual and important stage in the
implementation of procurement management functions. Effective management of this aspect of activity contributes
to the establishment of ways of interaction with companies that provide logistics to the organization. Finding
suitable suppliers and establishing long-term relationships with them can help companies provide customers
with quality products and services at competitive prices and without interruption. The “right” suppliers will reduce
the risks associated with instability in the supply chain. The authors have given a new interpretation of the term
“Supplier relationship Management”. Supplier relationship management is decision-making to improve the ways
of interaction in the procurement process between counterparties of trade and logistics activities. At the same
time, the authors consider the effectiveness of interaction with suppliers in the procurement process as an internal
competitive advantage. In addition, the authors identified the connection, commonality and difference between
the concepts of “value chain” and “supply chain”. The work analyzed the stages of the procurement process,
identified problems in the organization of procurement management. The results of the study and the proposed
recommendations can serve as a basis for improving the organization and management of logistics, procurement
activities of a trade organization to ensure competitive advantages. New parameters for determining the order of
purchases, criteria for evaluating the supplier, and effective work on his choice will reduce costs, save on reducing
the number of defects, etc. Research results: criteria have been developed according to which it is necessary to
take into account: price, supply discipline, quality, payment terms, territorial remoteness, cooperation experience,
satisfaction of complaints, order execution time; the algorithm of interaction between supplier and consumer in
the supplier relationship management system is presented; new parameters for determining the procurement
procedure and supplier evaluation criteria are defined.
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BeBepeHune

OCTaBLLMKM — 4aCTb BHELLHEN MUKPO-
|_|cpeub|, HO MO OTHOLUEHUIO K camoMn

KOMMaHWM — 3TO OHO U3 BHYTPEHHUX
KOHKYPEHTHbIX MPENMYLLIECTB, TaK Kak kade-
CTBEHHbIV BbIGOP NMOCTABLUMKOB, ONpeaeneHne
OONrOCPOYHbIX (CTpaTermyeckix) CBA3en Bax-
Hbl A5 CTAbUABHOIO, SPIEKTUBHOIO GOYHKLIM-

OHMPOBAaHWS opraHM3aUny B Leno4ke co3aa-
HWSi CTOMMOCTMU.

Mo MHeHWo Npodbeccopa M. INopTepa, Npu-
3HaHHOro crneumanucTa B 061acT KOHKYpeH-
UMK, «BWAblI AEATENBHOCTM NO CO3[AAHMIO CTO-
NMOCTW OOJSKHbI 3aHOCUTLCHA B Takme Karte-
roOpun, KOTOPbIE Hany4YLLM 06pa3om npesd-
CTaBNAOT UX BKNAA B MOMyYEHNE KOMMAHUEN
KOHKYPEHTHbIX MpenMyLLiecTB» [7, c. 82].
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MocTaBLUMKN UrpatoT BaXKHYO POMb B Lie-
no4YKe co3haHnsa CTOMMOCTK. [ocTpoeHne 6ec-
nepeboMHOW LEeNoYKn MOCTABOK UrpaeT BaxK-
HYIO pPONib B YCTONYMBOM Pas3BUTLN TOProBO
opraHmsaumu. Llenovky nocTaBok kKak cucTe-
My CleflyeT paccmaTpuBaTb Kak CeTb BCEX OT-
AeNbHbIX NAL, OpraHn3aumi, pecypcoBs, B1OOB
AEATENBHOCTN N TEXHOMOMMA, Yy4aCTBYOLLMX
B CO3[aHuM 1 Npoaake TOBapOB.

ABTOpPbI TPAKTYIOT CyTb LIEMO4YKM MOCTABOK
KaK «ynopsaao4eHHyo MocnenoBaTenbHOCTb ABK-
YKEHV MaTepuanoB 1 onpeaefneHHbIX TOBapoB
OT MNOCTaBLLMKa K MPOM3BOAMTENIO [0 UX NOCre-
AYOLLIEV NOCTaBKM KOHEYHOMY MOTPEOUTENIO.

OpnHako LiemnoYyKiM MoCTaBoK B HEKOTOPOW Me-
pe MOXHO MPOTMBOMOCTaBUTb LiEMoYKam co3na-
HWS CTOMMOCTW, TaK Kak OHW MO-pas3HoMy BfM-
AI0T Ha KOHEYHbI NPoAYKT. Llenoykin noctaBok
HanpaBneHbl Ha yaoBNeTBOpeHMe NoTpebHo-
CTel KNMEHTOB. Llenoyky cosaaHns CTouMocTu
CTPEMATCS MOBbLICUTb LIEHHOCTbL MPOayKTa A0-
MOMHUTENBHO K €ro BHYTPEHHEN LIEHHOCTU, TO
€CTb MX L€eNb — AaTb KOMMAaHWM AONOAHUTENb-
HO€E KOHKYPEHTHOE NMPEUMYLLIECTBO B OTPAC/M.

IHbIMM cnoBamu, 3TO iBa HEMHOIO Pa3HbIX
B3rnsiga Ha oauH 1 TOT »ke 6a30BbI NpoLiECC.

OCHOBHOW Lenblo nmpouecca Bbibopa no-
CTaBLLMKa ABMAETCSA CHIKEHME PUCKa MOKYMKM,
MakcUMmn3aLms obLLEN LIEHHOCTW Af1s nokynare-
N U pasBUTUE TECHBIX 1N OONTOCPO4YHbIX OTHO-
LLIEHNA MeXXAY AaHHbIMN CyObekTaMu. AKTyarnb-
HOCTb TEMbI UCCEAOBaHNS MOATBEPXKOAETCS
TeM, 4YTO BbIGOP MOCTaBLLMKA, KaK BayKHENLLMI
3MNEMEHT CUCTEMbI 3aKYMOK, CTAHOBUTCS OAHNM
13 Hanbonee BaXXHbIX AENCTBUIA A8 OpraHmu3a-
LMK, MOCKOMbKY OT HEro 3aBuncuT obLLas CTou-
MOCTb 1 Ka4eCTBO MPOAYKTa UM YCAYru 1, Kak
cneacTeue, NoBbILIAeTCA 3PAEKTUBHOCTL TOP-
FOBO-MIOMMCTUYECKOW AEATENBHOCTM B LIENOM.

O6bekT nccrnefoBaHus: komnanmsa N, ocy-
LiecTBRsAowlas c6opKy 1 ONTOBblE MNPOAAXKN
KOHWYECKMX peayKTopoB, NPUMEHSEMbIX AN
CHWKEHMS yCUNMA NpY PYYHOM ynpaBieHnn
TPy6ONpPOBOAHOW apMaTypoW.

L{erniblo faHHOro UCCNeaoBaHNs ABNAETCH
aHanna geatenbHocTn komnaHum N 1 paspa-
60TKa MeponpUATUIA MO MOBbILLEHNIO 3d0doeK-

TUBHOCTUW YNPaBneHna B3aMOLENCTBMEM C MO-
CTaBLUMKaMM.

[nsa nocTvKeHns Lenmn NocTaBneHb! Cneayio-
LLMe 3a4a41: N3y4nUTb MPOLIECC 3aKYMKN B KOM-
naHnm N; pacCMOTPETL anropnt™ B3aMMopem-
CTBWS OoTAena npoaaxk komnaHum N 1 noctae-
LMKa; BbISBUTb NMPOOBEMbI B 3aKyNOYHOM Aes-
TeNbHOCTK; pa3paboTtarb MeEPONPUATUA MO ee
COBEpPLUEHCTBOBaHMIO, 0603Ha41B HOBbIE Ma-
paMeTPbl ANA onpedeneHna nopsaaka 3akynok
1 HOBbIE KPUTEPUI OLEHKM NMOCTaBLUMKa, 1 Op.

[mnoTe3a vccnenoBaHUsa 3akayaeTcsd
B TOM, YTO, BbIOENAS OTAEN 1 NPOLECCHI 3aKy-
MOK B Ka4eCTBE LieHTpa nony4eHns npubbinu,
npeanpuaTne oNnTUMN3NPYeT OTHOLLIEHMSA C MO-
CTaBLUmKamu, obpeTaeT AONONHUTENbHbIE KOH-
KYPEHTHbIE MPEeMMyLLIeCTBa, TeM CambiM CHa0-
»KeHue ByaeT He TOMbKO ABMSTLCA YaCTbto Orne-
PaTVMBHOIO NMaHMPOBaHWA, HO 1N OKasblBaTb
BMMSHME Ha oOLLee cTpaTtern4yeckoe pasBu-
Ve NpeanpuUaTnS.

OnemeHTOM HOBM3HBI 06nagaeT npegnarae-
MblIl @aBTOPaMm HOBbIM MPOLIECC 3aKYMOK B KOM-
naHum N, KoTopbI ByOeT BkAoYaTh ynpasne-
HWe aTanamu npouecca 3akyrnok, npu 3ToMm
HanbonblUee BHMMaHVE yaeneHo aTany Bbl-
6opa nocTaBlvka. PENTUHIOBbIN MeToad MOo-
3BOMUT BbIOpaTh ONTUMANbHOMO NOCTaBLUMKA
C Y4ETOM MHOXXECTBA KPUTEPUEB.

Bbinn ncnonb3oBarbl 0OLLeHayYHblE METO-
Obl NCCNENOBaHVA: 3KOHOMNKO-CTATUCTUYE-
CKUWIN, CPaBHUTENbHbIN, CTPYKTYPHO-0OrnYe-
CKWI aHanna, a Takke psaa cneynanbHbiX Me-
TO4OB. [poBeaAeHsbl cnucTematndaumsa n 0606-
LLIEHME MOMYYeHHbIX PEe3YbTaToB.

O630p nuTepartypbl

Bonpocam KoHKypeHLMM 1 hopMUpPOBaHMS
KOHKYPEHTHbIX MPENMYLLIECTB MOCBSALLEHbI UC-
CnegoBaHus Taknx 3apyOexxHbIX M OTEHECTBEH-
HbIX aBTOPOB, kak M. MopTep, XK.- K. JTambeH,
P.A. ®arxytanHos, KO.b. PybuH, A. V. Bacu-
NbEB U AP.

Mo MHeHWo M. TopTepa, «KOHKYpeHTHOoe
npenMyLLECTBO CKNaablBaeTCa Kak pesynb-
TaT OCYLLECTBMAEHNA MHOXECTBA OTAENbHbIX
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BMOOB OEATENbHOCTN, BXOASLLMX B COCTaB
npoleccos paspaboTku, NPon3BoaCTBa, Map-
keTuHra [7, c. 82].

Teopua KOHKYPEHTHbIX NPEeNMyLLECTB MO-
XeT ObITb NPUMEHMMA NPaKTNYecKn Be3ae. Ha-
npuMep, CTpaHbl MOTYT ObITb 3KOHOMUYECKHN
KOHKYPEHTOCMOCOOHBLIMW MO CPABHEHMIO C APY-
rMK, a OTAeNbHbIE LA MOrYT NCNOMb30BaThb
ee ANs IMYHOM Mnu NPoeCcCnoHanbsHoOM Bbl-
roabl. KomnaHum, obnaparouime KOHKYPEHT-
HbIM NPEVMYLLECTBOM, 3aHMMAIOT YHVKAbHOE
NONOXKEHWE, KOTOPOE MPUHOCUT NOMNb3Y 3anH-
TepecoBaHHbIM CTOPOHaM. KOHKYpeHTOCMO-
COOHble NPeanoXeHNst NONb3YyKTCS CMPOCOM
y NOKynaTtenemn, reHepupytoT 0onblLUe Npoaaxk
1N NPUHOCHAT BbICOKNIA AOXOA BNnagenbLuam.

1o MHeHWoO ®aTxyTANHOBA, «dPaKTOP KOH-
KYPEHTHOIO MpenMyLLecTBa — KOHKPETHbIN
KOMMOHEHT (PakTop) BHELLUHEN 1N BHYTPEH-
Helt cpedbl PVPMbI, MO KOTOPOMY OHa MPEBOC-
XOAMT KOHKypupytoLme dovipmel [10, ¢. 45].

K.-K. [lambeH BblOeNAeT BHELLHME N BHY-
TPEHHWE UCTOYHUKN KOHKYPEHTHbIX MPEUMY-
LLIECTB OKOHOMUHECKoro oobekTa [5, ¢. 277-279].

[No MHeHuto mpodbeccopa FO.b. PybuHa, «nop
KOHKYPEHTHbIMY MpenMyLLeCTBammn CyObeKkTOB
npeanpuHMMaTensCKoro bruaHeca cnegyet no-
HUMaTb 1X 60nee BbICOKME OOCTUKEHUA B U3-
BpaHHbIX HaNpaBNeHVSX NPeanPUHIMATENBCKOW
AEATENbHOCTU MO CPaBHEHMIO C AOCTVIKEHNAMM
COMEPHNKOB, MPU3HaBaeMble BHELLHUM OKPY-
»KEHMEM OaHHOro cybbekTa bunaHeca» [9, c. 34].

A.N. BacunbeB yTBepXOaeT, YTO «C TOYKM
3pEeHUs TEOPUM MPEANPVHMMATENBCTBA, KOH-
KYPEHTOCNOCOOHOCTb (PMPMbI ONpenenseTcs
Kak cnocobHOCTb PVPMbl CBOMMUW AENCTBUSA-
MW CcO3[aBatb U 4OCTaBNATb LEHHOCTb NOTPE-
6uTento Ny4Lle KoHKypeHToB» [2, ¢c. 130-139].

Bonpochkl nornctnyeckom aeatenbHoCTu,
ynpaBneHusa 3akynkamy 1 B3aMMOAeNCTBMA
C MocTaBLUMKaMK cofepxkaTcsa B paboTax Ta-
Knx aBtopoB, kak @.Kotnep, b.A. AHUKWH,
T.A. PogkuHa v gp.

Tak, @. KoTtnep, onucbiBas 3akynku, crnpa-
BEONVIBO YTBEP)KAAET, YTO «MNpexae, YeMm Bbl-
OpaTtb NoCTaBLUMKA, 3aKYMOYHbIA LEHTP KOM-
NaHWW-NOKyNaTens onpenenseT ero xenaemble

XapaKTEPUCTUKIN U CTEMNEHD X OTHOCUTENBLHOM
BaXKHOCTW. 3aTeM NMPOBOANTCS OLEHKA KaxXdo-
ro KaHaupara v BblbupaeTca Hanbonee npu-
BneKaTtenbHbIA 13 HUX» [4, c. 192-193].

[locTaBLUMKM HE NPOCTO MPeaoCTaBnstoT
HeoOXoaVMble NMPOAYKTbI, OHM OKa3blBaOT ca-
MOe HenoCpeaCTBEHHOE BMMSHNE Ha paboTy
dumpmel [8, c. 68].

Cornacumcs Takxe ¢ MHeHnem b. A. AHn-
kuHa, T.A. POOKMHON, YTO «rMaBHOW LieNbto No-
FMCTVKM U yNpaBfieHnsa LensmMy nocTaBoK siB-
nseTcs obecneyeHne KOHKYPEHTOCMOCOOHbIX
no3uunii opranmsaLmmn busHeca Ha pbiHKe» [6,
c. 42-43].

OtnaBas gomkHoe paboTam BblLLenepeYmc-
NEHHbIX aBTOPOB, clefyeT OTMETUTb, YTO He-
00XOANMO AOMONMHUTENBHOE UCCefoBaHNe
yNpaBfeHYeCKNX aCMeKToB B3aMMOOTHOLLIEHMA
C MoCTaBLMKaMu Kak doakTopa obecneveHuns
KOHKYPEHTHbIX MPEVMYLLIECTB TOProBOM opra-
HM3aLMK, Tak Kak 0Tpacib TOProBiv ABNAETCS
[AOCTaTO4HO BOCMPUNMYNBOM K BANSIHUIO CYyOb-
€KTOB 1 paKTOPOB BHELLHEN cpebl.

YnpaBneHue npoueccom 3aKynok

O6bekT nccnegosaHmnsa komnanmsa N ocy-
LLeCTBASET ONTOBblE MNPOAAXM (M YACTUYHYLO
cOOpPKY) KOHUYeCKUX peaykTopoB Tuna PKI -1
n PKB-1, npumeHaembIx ONg CHUXeHUa ycu-
VIR NPW PYyYHOM ynpaBneHun TpybonpoBOAHOM
apmMaTtypow (3agBvkkamu, 3aTBopamm U T.4.).

Kak M3BECTHO M3 TPyAOB MPWU3HAHHOIO
crneumanmcTa B 061acTi N3y4eHus 3KOHOMU-
4eCKOW KOHKypeHUMn npodeccopa apsapa-
ckon wkonel 6usHeca M. lMopTtepa, Ha ges-
TENbHOCTb KOMMaHUN OKasbiBalOT BAUAHNE
5 dhakTOpOB, Ha3bIBAEMbIX «KOHKYPEHTHbLIMN
cunamm» (puc. 1).

Takxe M. MNopTep BbiaenseT Tpu Hambo-
nee obLiMe KOHKYpPeHTHble cTpaTterum, ¢ no-
MOLLIbIO KOTOPbIX MOXXHO A06UTLCS YPOBHS adh-
PEKTUBHOCTU: MMAEPCTBO B MUHVMMUIALNN L3~
aepxek, amdodbepeHumaums 1 oKycrpoBaHme
[7, c. 94].

Mo MHEHWMIO aBTOPOB, Y4MTbIBAsA BbICOKYIO
KOHKYPEHLMIO Ha COBPEMEHHOM PbIHKE, MOUCK
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Yrpo3a nosiBNeHNst HOBbIX
KOHKYpEHTOB

PbIHO4YHas BnacTb
NMoCTaBLLNKOB

PbiHOYHas Bnactb
nokynarenew

TOBapr-3aMeHVITeJ'II/I

ConepHnyecTBO Mexay

CYLLIECTBYOLLIMMU
KOHKYpeHTamu
B OoTpacnu

UcTounuk: [8, c. 38].
Puc. 1. Cunbl, onpefensioLlme oTpacneByto KOHKYPEHLMIO

Fig. 1. Forces determining industry competition

YCTOMHMBOIrO KOHKYPEHTHOIO NMpenmyLLecTsa
CTasn OfHOM 13 mMaBHbIx 3aaa4 6usHeca. Ha 6a-
30BOM YPOBHe ycnex Nobon opraHmusaummn Ha
PbIHKE MOXET ObITb 00YCNOBNEH ABYMSA acnek-
Tamu: NepBoe — 3TO NPEVMYLLIECTBO B 3aTparax
NN NPON3BOAUTENBHOCTH, BTOPOE — LIEHHOE
npenMyLLIecTBO. B nepBomM cnyyae npenmyLLe-
CTBO 3aKJO4aeTCs B NPeaioxXeHUn NpoaykTa
WK YCNyru C HauMeHbLLEN CTOUMOCTbIO. Bo
BTOPOM Cly4ae NpeuMyLLecTBO 3aKo4vaeT-
CH B NpefocTaBNeHnn npoaykta ¢ Hambonb-
e BocnpuHMMaemon andodbepeHLmanbHON
LIEHHOCTbIO MO CPaBHEHWIO C ero KOHKypeHTa-
Mn. B npeansHon cutyaumm komnaHmng N Mo-
XKET UMETb MPENMYLLIECTBO Kak B 3artparax, Tak
M B LUEHHOCTK. OTM 1B OCHOBHbIX NpenmMylLLie-
cTBa obecne4ymBaloT OCHOBY A5 cTpateruu
N KOHKYPEHTHOIO MO3ULIMOHUPOBAHMS.
OCHOBHbIM CTPYKTYpPHbIM NOApPa3aeneHnemM,
KOTOPOE 3aHMMaeTCs CKNaACKMM XO3ANCTBOM

1 ynpasnseT B3aMMOOTHOLLIEHNAMYM C NOCTaB-
wkamn Ha npeanpusatum N, aBnaeTcsa oTaen
3aKynok. JTanbl Npouecca 3akyrnok B Komna-
H N NpeacTaBneHbl HA PUCYHKE 2.

PaccmoTpuM KaxkapI aTan npoLuecca 3aky-
nok 6onee NoApPoBHO.

Ortan 1. NnaHMpoBaHue 3aKynok

Oran 1.1. OnpegeneHve nopsaka 3akynku

Ha HavanbHOM aTane HavanbHuK oTaena
3aKyrnok paspabdarbiBaeT AN KaKOon No3unLmm
W TRYMMNBI MO3NLMIA MHAMBMAYaTbHBIV MOPS-
LIOK 3aKYyrMKu.

OTpuuartenbHbIM MOMEHTOM SBMAETCS TO,
4TO He pagpabdoTaHbl YeTKME KPUTEPUN onpe-
AeneHns NopsaKa 3aKynk KOMMIEKTYIOLLMX A5
cbopa peaykTopoBs. Heobxoanmo pazpaboTarb
KpUTEpUn onpeneneHns nopsaaka 3akyrnkm Kom-
nnekTyrLyx ana céopa peayKTopos.

PEED D I IR I,

MnaHupoBaHue
3aKynok:

1.1. Onpepenexve
nopsigka 3akynku
1.2. MNnaHnposaxune
noTpe6HOCTH

1.3. Onpepenexune
TpeboBaHun
K KayecTBy

OpraHusauus MocTtaBka XpaHeHue Mpopaxa
3aKynok: Ha cknap, TOBapoB
2.1. OnpepeneHue Bo3- 1 npuemMka

MOXHbIX MOCTaBLLNKOB ToBapoB

2.2. PasmelLeHne 3aka-
3a 1 JOKYMEHTUpOBaHme
cOenku

2.3. BaanmopacyerTsl
C NOCTaBLLMKOM

Puc. 2. Otanbl npouecca 3akynku B komnanim N
Fig. 2. Stages of the procurement process in company N
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Oran 1.2. lMnaHnpoBaHue noTpebHoOCcTH
B 3aKyrke (aCCOPTUMEHT, KO/INYECTBO
n CpoKu)

MapamMeTpbl 1 GaKTopbl, KOTOPbLIE Y4NTLIBa-
toTCH Npu pa3paboTke nnaHa 3akymnok NPoayK-
UnKn, NpencTasreHbl Ha pPUCYHKe 3.

KomnaHusm BaXkHO BbliOMpaTb NOCpeaHu-
KOB, COOTBETCTBYIOLLMX UX BU3HEC-MOLENAM
1 uenam [8, c. 64]. B HacTosiLLee BpeMsa OCHOB-

HbIM BLUOOM peanndyemon NpoayKUMM ABASIOT-
cq peaykTopbl. B Tabnunue 1 npegcrasneH co-
CTaB peyKTOpPOB.

[na cOopkm peayKTopoB NPUMEHSIOTCA Ae-
Tanu (Matepuranbl), KOTOpble 3akynarTcs Yy no-
cTaBLLMKOB. KomnaHma N ocyllecTenseT on-
TOBbIE MPOAAXKM FOTOBbIX (CODPaHHbIX) peayK-
TOPOB, KOTOPbIE B OpraHM3aLmio NocTaBnsoT
MOCTaBLLVIKM.

( )
MapameTpbl:

e MuHumanbHasa napTus 3akasa, oTnycka-
€MOro MOCTaBLLMKOM.

e OrpaHu4eHuns no BpeMeHu (CpPoK rofa-
HOCTMN) 1 06bEMY XpaHEHUS NPOAYKLMK
N KOMMNIEKTYIOLLIX.

e Cpoku NOCTaBKM Marepmanos C MOMEH-
Ta 3akasa (4em 60rblLle CPOK MOCTaBKMK,
Tem 60MbLUMI 3anac JaHHOro maTepua-
na JomxkeH 6bITb Ha NPeanpuaTUn)

r

. J

\.

dakTopbl:

® ACCOPTUMEHT M HOMeEHKNaTypa maTepuanos,
3aKynaembiX y OAHOrO NoCTaBLUMKa.

o MecToHaxoxaeHne noctaBLmka. C MECTHbIM Mo-
CTaBLLMKOM MOXHO OrOBOPUTL Takme YCIoBUS,
npu KOTOPbIX Nonyyatens 6yaeT nogaepXxusatb
MUHMMaIbHbIN YPOBEHb 3anaca Cbipbs, MaTepu-
anoB UM YyNakoBKW.

e HapgexHoCTb nocTaBwmka. B gaHHoM cnydae
npeanpuaTne nonyyaeT BO3MOXHOCTb OpraHu-
30BaTh JOCTaBKY TOYHO B CPOK

Puc. 3. NapameTpsbl 1 hakTopbl B MiiaHe 3aKyrnok npoayKumm
Fig. 3. Parameters and factors in terms of product purchases

Ta6nuua 1. Coctas matepunanos, N3 KOTOPbIX N3roTaBNMBaOTCs (COOMpParTCs) PeayKTOpbI
Table 1. The composition of the materials from which the gearboxes are made (assembled)

HaumeHoBaHue maTtepuana
Name of the material

Kon-Bo Heo6XxoAUMbIX U3AENUIA ANs U3rotoBneHus / c6opa peaykropa
Number of necessary products for the manufacture / assembly of the gearbox

PepykTop PKIM -1
RCG - 1 gearbox

Pepyktop PKB -1
RKV - 1 gearbox

Kopnyc, 36 kr 1

Kopnyc, 18 kr -

1

KoHnuueckas napa, gnametp 160 1

KoHuueckas napa, avametp 140 -

Brynka 1 1
MaxoBuk 1 1
Koxyx (nucT), anametp 180 1 -

Koxyx (nucT), gnameTtp 160

Bont M6 x 20 8 8
Bont M10 x 35 9 9
KynaykoBas mydta 1 1
®naHey MaxoBuka, guameTtp 100 1 1
MoawmnnHmk 2 2
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Ortan 1.3. OnpegenexHne TpeboBaHmii YNTb OAMH M3 CTaTyCOB, KOTOPblE NPEeACcTaB-
K Ka4ecTBy neHbl B Tabnuue 2.

Tpe6oBaHUs K Ka4eCcTBY NPO4MX 3aKyrnae-
MbIX TOBAPOB OMPeaensioTCs VHULMATOPOM 3a-
Kyrku. Ka4ecTso NpofyKumm A0MkHO cooTeeT-  OTaN 2.1. OnpeseneHne Bo3MOoxXHbIX
CTBOBaTb BCeM TpebyeMbiM cTaHgapTam u oc-  1OCTaBLUMKOB
HOBaM 9KCMNyaTaLmn. ANropuTM B3a1MOAENCTBISA OTAeNa NPOAAXK

MOCTaBLUMK [OMKEH NPeaocTasuTs onpe-  KoMnaHun N 1 MOCTaBLUMKa B CUCTEME YrpaB-
[IENEHHOE KOMMYECTBO 06Pa3LOoB IS UCTbI-  JIEHVS B3AMMOOTHOLLIEHSIMA C MOCTaBLLMKaMM
TaHUs (OLIEHKM), MOCNE Yero oH MOXEeT nony-  MPEACTaBNeH Ha PUCYHKe 4.

Ortan 2. OpraHn3auma 3aKynok

Ta6nuua 2. BapnaHTbl BbI60pa NOCTaBLLMKA MO KPUTEPUIO «Ka4eCTBO»
Table 2. Options for choosing a supplier according to the “quality” criterion

CraTyc nocne oueHKu OcHoBaHusa

Status after evaluation Grounds

[MocTaBLumK 0Q06peH MpoayKuus nocTasLLMKa yOOBNETBOPSET NpeabABAseMbIM TPE60BaHUAM K Ka4ecTBy
[MocTaBLUMK YCNOBHO KayecTBo NpoayKummM BbI3bIBAET COMHEHUS!, KOTOPbIE MOTYT ObITb YCTPaHEHbI B MpoLeC-
opo6peH Ce W Nocre OLeHKN

MocTaBLumK He ogobpeH | KavecTBo Npoaykumm He yaoBneTBopseT TpeboBaHNAM, NPeAbaBAsSeMbIM K MOCTaBLLMKY

Otnen npopax 2. LleHoBOE MpepnoxeHune
Sales department 2. Price offer
3asiBka Ha ToBapbl AJ151 Npoaaxwu 1. 3anpoc ueH
Application for goods for sale 1. Request for prices

1]
]
X 4
CooTBeTCTBME LiENEBLIM LileHaMm 3’ %
Compliance with target prices « ‘g
5 =
¢ SIS
TexHornor (cnyx6a ka4ecTsa) 4. O6pasLibl TOBApPOB X §
Technologist (quality service) 4. Samples of goods 0
a
'
CooTBeTCTBME KayecTBa > 3. 3anpoc o6pasLoB
Quality compliance 3. Request for samples
\ ,
Byxrantepus
Accounting

Puc. 4. AnropuTm B3auMOAENCTBUA oTAena npogax komnadmm N n nocrtasLimka

Fig. 4. The algorithm of interaction between the supplier and the consumer
of the sales department of company N and the supplier
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Oran 2.2. Pa3amelljeHve 3aKkasa
U JOKYMEHTUPOBaHUE CAEJIKU

OcHoBaHVeM ans pasMelLlieHns 3aKkasa no-
CTaBLLMKY ABNAETCA MPUHATOE N 3aA0KYMEHTU-
POBaHHOE pelueHne. 3akynka Npou3BOANTCS
Ha OCHOBaHMM OOroBopa MOCTaBKM, KOTOPbIN
OOIMKeH coaepxaTb obazaTenbHble yCnoBu4.
[loroBop, B KOTOPOM OTCYTCTBYET XOTS Obl OAHO
00s3aTeNbHOE YCNoBKeE, He MOXET ObITb 3aK/tO-
YeH; JOroBop, He NpeaycMaTpuBatoLLIMii OOHO-
O NN HECKOJBbKINX OOMNOJTHUTENBbHbIX yCJ'IOBI/IVI,
3aknoYaeTca No pelleHnto ampekropa. OTeyT-
CTBME B AOrOBOPE NPeAnOYTUTENbHbIX YCIOBUM
He SBNAETCS NPENATCTBMEM K Er0 3aK/OHEHMIO.

):lI/ICLI,I/II'IJ'II/IHa NMOCTaBOK ABJIAETCA CEepPbeE3-
HOM NpoBMeMor nmpouecca 3aKkyrnok B CBS-
31 C TeMm, 4YTO MOCTaBLLUMK, Npeanaras Bbirod-
Hble YCOBWA, CaM MOXET 3TW YCITOBUS HE Bbl-
NONTHUTL B Tpe6yeMb|e CPOKW, 4TO npmsognT
K puckam gedmumtoB B koMnaHum N 1 Heob-
XOOMMOCTM CPOYHOW 3aKynKK y nocTaBLiMKa
C NpennoXeHHon 6oMee BbICOKOM LIEHOM, HO
HaxoasLerocst No6nmM3ocT 1 CNocobHOro Bbl-
NOHUTL 3akas B TPeOyeMble CPOKU.

Oran 2.3. BaanmopacHeTbi ¢ noctaBLUNKOM
OCYLLeCTB/IAOTCA B COOTBETCTBUMN
C yCr1I0BUSIMM [OroBopa rnoctTaBKku

Ortan 3. NocTaBka Ha cKnapg u npuemMka
MaTepuanos U TOBapOB AJif NPoaaXKu

MocTaBka Ha cknap oCcyLLEeCTBSeTCs B CO-
OTBETCTBMM C JOrOBOPOM NMocTaBku. [premka
mMarepmnanos M Npo4rx ToOBapHO-MaTepnalribHbIX
ueHHocTen (TML) npon3BoanTCst B COOTBET-
CTBUW C 4OrOBOPOM NocTaBkuk. CrnegyeTt oTMme-
TWTb, YTO Ha aHHOM 3Tane 3aKynok He Ha3Ha-
HEeHO OTBETCTBEHHOE NMMLO 3a NPMeMKY KOM-
MNEKTYOLLMX MO Ka4eCTBY W KOTMYECTBY.

Otan 4. XpaHeHue

Bce 3akynaemble ToBapb! AOMKHbI XPaHUTLCS
B YCNOBWSX, MPeaoTBpaLLatoLLMX BO3MOXKXHOCTb
yxyglleHna KadecTtBa (B TOM 4HMCle 1 ToBapsbl,
nognexalime Bo3Bparty MoCTaBLLUMKY). Ycno-
BUSI XpaHeHWs pagpabarbiBatoTCs U akTyanmam-

PYOTCA TEXHOJIOIOM MO Ka4eCTBy Ha OCHOBa-
HUN Tpe6OBaHI/II7I HOpMaTI/IBHOI7| OOKyMeHTaLMKn.

Oran 5. NMpoaaxa ToBapoB

Peanuzauma ToBapoB, NpeaHa3Ha4veHHbIX
L9 NPOAAXKM, OCYLLIECTBNAETCA B COOTBETCTBUN
C [OroBOPOM KyMAIW-MPOoAaxku nokynaTesnto.

Mpobnembl, peLleHne KOTOPbIX ABASETCS
NPUOPUTETHBIM, NPUBEAEHbI B TabnuLe 3.

YnpaBneHue 3aKkynkamm CyLLECTBEHHO Mo-
BblLLAeT 9PIEKTUBHOCTb XO3ANCTBOBAHWA MTHO-
6o opraHmzaumm. OyHKUMK oTAena 3aKymnok
BK/tOYAtOT BbIOOP M JOCTABKY TOBApOB, B3an-
MO[JENCTBME C KOHTpareHTamm, OLEHKY Liene-
Cco0b6paz3HOCTK PaboTbl C MOCTaBLMKAMM U 3a-
KIoYeHe CAENOK 1N KOHTPAaKTOB. VIHbIMK cno-
BaMu, AeSATENbHOCTL OTAENa 3aKyrnok AoMXHa
obecnevrBaTb OpraHn3aunio BaxkHbIMK CcTpa-
TEerM4ecKMmN NPeENMyLLIECTBAMM.

[ns ycTpaHeHus BblLLEyKasaHHbIX Mpobem
aBTOPaMK NPEASIOKEHbI MEPOMPUATUS, YKa3aH-
Hble B Tabnuue 4.

CoBeplLLeHCTBOBaHME pa3paboTku KpuTe-
pU1eB (MeponpusTME MO BHEAPEHUIO HOBOW CXe-
Mbl PENTUHIOBOro MeTofa Bblbopa NocTaBLLUN-
Ka) SBNSETCA OHMM 13 OCHOBHbIX Meponpus-
TN MO COBEPLLIEHCTBOBAHMIO yNpaBieHns 3a-
KYMOYHOW AeATENbHOCTLIO KoMiaHum N.

[na paspaboTky napameTpoB Ana Nprob-
PETEHUS NPOoayKLUMM NpeanaraeTcsa ang Kax-
[0ro HanmeHoBaHWs (MM60 OAHOPOAHOM rpyM-
Mbl) 3aKynaembix MaTepuanos 1 npoyvmx TML|
onpenennTb NOPSAOK 3aKyrkK, KOTopbIiA 6y-
[EeT BKto4aTb CneayloLe napaMmeTpbl: NpuH-
UMn NnaHMpoBanus, rnybuHa nnaHMpoBaHus
3akKyrnku, NpUHUMN Bbibopa BapuaHTa 3akyn-
K, OTBETCTBEHHOrO 3a 3aKyrku, 3a Ka4ecTBO
(tabn. 5).

PekomMeHayeMble napameTpbl Ans onpene-
NeHWs nopsaaka 3aKkymnok MoOMOryT COTPYAHM-
Ky OTAena 3akyrnok [40CTaTO4YHO YETKO U ICHO
dopMMpPOBaTh 3asBKU.

Kak y>xe 6bl10 0TMEYeHO, B opraHuaauunm
HeoocTaTo4YHO NMOAPOBHO pacnucaHbl Aei-
CTBUS NMPW opraHnaaummn paboTbl C NOCTaBLLN-
KaMu. Y4uTbiBas, 470 nNpeanaraeTcyd coBep-
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Ta6bnuua 3. [Npob6nembl B 3aKynoYHOM OeATENbHOCTN KoMnaHum N
Table 3. Problems in the procurement activities of company N

67

3T1an npouecca 3aKynok

Stage of the procurement
process

Mpo6nema
Problem

He6naronpusTHble nocneacTBus
Adverse effects

MnaHupoBaHue 3aKynok

HecBoeBpemeHHas nogada 3asBku
Ha HeobxoguMmble MaTepuarnbl

CprB CPOKOB Mo nocTtaBke Npoaykunu nokyna-
Ten 1n3-3a HedoCTaLnX KOMNNEKTYOLWNX

OpraHusaums 3akymnok
y MOCTaBLLMKOB

Hanunune HeycTon4mMBbIX CBA3EN
C nocTasLUMKamu no ctpaTermye-
CKM BaXXHbIM NO3MLMAM CHabXeHus

Puck paspbiBa cBsize ¢ noctasLUMKoM. He-
paBHOLIEHHas 3amMeHa B 6yAyLLemM MOXET npu-
BECTW K NOBbILLEHMIO OnepaumoHHbIX 3aTpar

HecTabunbHOCTb ANCLMMIIHBI
nocTaBoK

Puck ,Ele(*)I/ILlVITa TOBapoOB, BbICOKME 3aTpaThbl
Ha cofep>xaHune CTpaxoBbiX 3anacos

[NocTaBka Ha cknag
1 npvemMka ToBapa

HecTtabunbHOCTb KavecTBa
NpoayKummn

MapeHve npogax, noTepst pbiHKa

XpaHeHune

Ha npennpusatne noctynaet
npoayKuus, Ans KOTOpPoro oTcyT-
CTBYIOT O[JHO3Ha4Hble TPeboBaHNA
XpaHeHus

HapyLueHve ycnosuin xpaHeHnst NpoayKumn,
13-3a Yero B AanbHENLLEM OHa MOXET ObITb
HenpurogHa Aansa Npoaaxu

Mpopaxa ToBapos, npen-
Ha3Ha4YeHHbIX Ans NPOfaXM

KoHTponb cebecToMMoCTy Npoayk-
LMK TONMbKO B pamMKax npeanpusTms

PocT ce6ecToMmocTy roToBOWM NPOAYKLNK,
CHVXEHWE NpUObLIIV NPeanpUsTUs

KoHTponb

He pacnpeneneHa OTBeTCTBEH-
HOCTb NnL, y4aCTBYHLLNX
B npouecce 3aKyrnok

prﬂHOCTb onpepeneHnsa BUHOBHBIX AL, B CITy-
Hae HenocTtaBkM TOBapOB, npegHasHa4YeHHbIX
014 NpoAakn, Haanexatllero ka4ectsa 1 B CPOK

Ta6nuua 4. MeponpuaTusi Mo COBEPLLEHCTBOBAHUIO YNPaBNEHUs 3aKYMNOYHOM AeATeNbHOCTLI0 koMnaHum N
Table 4. Measures to improve the management of procurement activities of company N

ATan npouecca 3aKynok
Stage of the procurement process

Meponpusatue
Event

1. OpraHusauys 3aKyrnoK y nocTaBLLMKOB

BHeopuTb HOBYIO Cxemy MO BbIGOPY NMOCTaBLUMKOB

2. MNnaHnpoBaHue 3aKynok

MpyMeHsTL MOAeNb AN pacyeTa onTMMasbHOro pasmMepa 3akasa

3. MNMocTaBka Ha cknag u npuemMkKa Toeapa

Ha3HaunTb OTBETCTBEHHOE NNLO 3a npuemMKy ToBapoB No Ka4ecTBy
1 Konn4yectey

4. XpaHeHune

PaspaboTtaTtb CnpaBoY4HMK YCIOBUIA XpaHEHUst TOBApOB U MaTepuanos

5. Mpopaxa ToBapoB, NpeaHa3Ha4YeHHbIX
INs NpoaaXxu

HasHaunTb OTBETCTBEHHOE NMLIO MO COOTBETCTBUIO 3akKynaembIiX ToBa-
pPOB NpogaBaeMbiM

6. KoHTponb

Paspa6oTaTth MaTpuLly pacrpenenieHns OTBETCTBEHHOCTM Mo aTanam

npotecca «3aKynku»

LLEeHCTBOBATbL 3Tan MiaHWpoBaHWA 3aKyrnok
(B 4acTh paspaboTky crneumasnbHbIX KpUTepW-
€B) 1 3Tan opraHM3aumm Kak BakHOM doyHKLMM
ynpasneHus (no BblI6opy NocTaBLLMKA), PEKO-
MEHLyeTCS YTBEPAUTL HOBbIM MPOLIECC 3aKYMNOK
B komnaHum N (puc. 5).

PekomeHayeMbI MpoLecc 3akyrnok 6yaeT
fonee HarmagHO OTpaxaTb AeNCTBUS COTPYA-

HWKOB OTAena 3akynok. B cBA3u ¢ Tem, 4To Ha-
MW NpefnaraeTcsa HOBbIV NMPOLECC 3aKymok,
HeobxoaAMMO YTBEPAUTL OTBETCTBEHHOCTL CO-
TPYOHWKOB NPEeanpuATUS Ha Kaxkaom aTane
npoLiecca 3aKymnok.

B paboTe oTaena 3akynok ocoboe me-
CTO 3aHMMaeT OLeHKa MOCTaBLUMKOB, a MMeH-
HO CMOCOOHOCTb MOCTaBLUMKOB CHab)xaTb
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Ta6nuua 5. Pekomengyemble napameTpbl Af1a onpegeneHns nopsgka 3akynok
Table 5. Recommended parameters for determining the order of purchases

MapameTpbl
Parameters

Kputepuu napametpa
Parameter criteria

anIHLWII'I nnaHnpoBaHUA = O yTBep>XAeHHbIM HOpMaM pacxoda Ha eguHuuy npoaykuunm;

= O 3afBKam no,qpa3,qeneHm71

nmy6uHa nnaHnposaHus Mecsu, kBapTan, rog

MpvHUMN BbiGOpa BapuaHTa = KOnfiernasibHo OTAesIoM 3aKyrok;
3aKynku = OTBETCTBEHHbIM 3a 3aKYMKW U3 Crncka 0[o6PEHHbIX MOCTaBLLMKOB;
= OTBETCTBEHHbIM 3a 3aKyMKK1 Mo COrnacoBaHWUIo C 3asiBUTESIEM

OTBETCTBEHHBIN 3a 3aKyMnKn = Be[eT NeperoBopb! C MOCTABLLMKOM MO YCIOBUAM 3aKYMKu;

= [OKYMEHTMPYET C MOCTaBLUMKOM 3aKYMKy C Y4eTOM YCTAHOBMEHHbIX HOPM

1 TpeboBaHU K Ka4eCTBY, YCIOBUI NOCTaBKN 1 (PUHAHCOBOM 6€30MacHOCTH
npeanpuaTus;

KOOPAMHUPYET AEVCTBUA C TPAHCMOPTHLIMU KOMMAHUAMY;

KOHTPONMPYeT UCMONTHEHWE C MOCTABLLIMKOM YCIOBUIA 3aKyMNKu

OTBETCTBEHHbI 32 KA4ecTBO = [JOKYMEHTUpYeT TpeGoBaHUs K Ka4ecTBy;
= BeAeT NeperoBopbl C NOCTABLLMKOM MO BOMPOCaM Ka4yecTBa;
= OpraHu3yeT NpremKy no KaiecTsy

PEED D I I

MnaHupoBaHue
3aKynoK:

1.1. Onpepenexve
nopsigka 3akynku

>

Mpopaxa
TOBapoB

OpraHusauus
3aKynokK:

2.1. OnpepeneHwue BO3-

MO>XHbIX NOCTaBLUMKOB:

° pacchblinika 3anpocos
nocrasLyuKamM

* 06paboTKa Nony4eH-
HbIX NPeanoXeHnn

* ofobpeHne NocTaBLLn-
KOB M0 Ka4ecTBy

MocTtaBka Ha cknap,
U NpMeMKa ToBapoB

3.1. MocTaBka Ha cknapg

XpaHeHue

3.2. MNpuemka no konuye-
1.2. NnaHvpoBaHne CTBY W Ka4ecTBy

noTpeGHOCTH 3.3. Koppekuysi B cnyyae

OTKITOHEHMSA:

* onepaTtvBHble e
CTBUS M0 3aKPbITUIO
noTpe6HOCTN

* NpeTeH3noHHas paboTa
C NOCTaBLLMKOM

1.3. Onpenenexve
Tpe6oBaHuii
K KayecTBy

2.2. Bbibop BapuaHTa 3a-
KYNKW U3 Yyucna npeano-
>XKEHWUI, 0006PEHHBIX
NoCTaBLUMKOB

Puc. 5. PekomeHgyemble aTanbl npouecca 3akynku
Fig. 5. Recommended stages of the procurement process

npennpuatne pecypcamu, OTBe4aloLLMn Tpe-
6oBaHNAM KOHTpakTa (qorosopa) [6, c. 22].

HVA OONTOCPOYHOro 1 BbIrOAHOIro COTpyAHN-
4yecTBa.

PaccmoTpum paboTy cucTembl Ha nNpumMe-
pe Bbl6opa NOCTaBLUMKa PEQYKTOPOB B KOMNa-
Hum N. Kaxxgomy nepcnekTMBHOMY NoCTaBLLUM-
Ky npuvcBavBaeTCsd MHAMBUAYyalNbHAs KapTo4-
Ka C OLEHKOW, paccH41TbiBAEMOWN NCXOOS N3
MHO>EeCTBa CYLLEeCTBEHHbIX KDUTEPUEB, OMpe-
LENALNX HAOEeXXHOCTb NMOCTaBLUMKa U MPuU-
BlieKaTenbHOCTb PaboTbl C HUM C TOYKM 3pe-

PekoMeHayeMble KpUTepU OLIEHKM NOCTaB-
LUMKa npeacTasnexsbl B Tabnvue 6.

3HAYMMOCTb K&XXA0ro Kputepus bbina onpe-
OeneHa aKcnepTHbIM nyTem (Tabn. 7), ucnonb-
3ys paHX1poBaHus Kputepunes oT 1 0o 3, rae:

3 — Hanbonee 3Ha4YNMbIA KpUTEPUIA,

2 — paBHO3HAYHbIV KPUTEPUIA,

1 — MeHee 3Ha4YUMbIV KPpUTEPWIA.
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Ta6nuua 6. PekomeHgyeMble KpUTEPUN OLEHKM MOCTaBLLMKa
Table 6. Recommended supplier evaluation criteria

Kputepui OnucaHue Kputepus
Criteria Description of the criterion

Llena DDP OTpaxaeT hakTUHeCKYIO BbIrOOHOCTb LIEHOBOrO npeanoxexus. Liena DDP — 370 ueHa,
OYULLIEHHAA OT TAMOXXEHHBIX MOLLMWH W NnaTexen, BK4atoLlas B ceds Bce 3aTparhbl
Ha ABV>XeHWe ToBapa OT NocTaBsLUMKa fo komnaHum N

Llena EXW LleHa Ha 3aBofe nocTasLumKa. [1okasbiBaeT, HACKOMBLKO KOHKYPEHTOCNOCO6HOM 1 NoTeHumasb-
HO BbIFOJHOW AABMISIETCS OTNYCKHAsA LieHa NocTaBLUMKa B CpaBHEHUW C APYrMU NPeanoXeHnaMu.
flBnseTCcs MHANKATOPOM LIEHOBOW CMEKyNALMU Uin HeahdeKTUBHOro Npou3BoACTBa

HvcumnnmHa OueHrBaeT HafleXXHOCTb CHABGXEHNs cunamm NocTasLLMKa, 6ornee BbiCoKas oLeHKa

nocTaBokK npegnonaraeT MeHbLLME PUCKKN OT CPbIBOB U 3a4eP>KEK NOCTaBOK

KauyecTBO CooTBeTCTBME NOCTaBNAEMOM NPOAYKLMM NPeabABASEMbIM K HEN TPe6OBaHUAM

Ycnosusi onnatbl

HanmeHbLLas oLeHKa NoKasbiBaeT YNyLLEHHYIO BbIrofy Mpy OTBNEYEHUN [EHEXHbIX
cpeacTs 13 o6opoTa komnaHum N

Tepputopuans-
Has yAaneHHoCTb

OTpaxkaeT Bo3pacTaroLLiee KONM4YeCTBO JIOMMCTUHECKUX U3OEPXKEK M PUCKOB, CBA3AHHBIX
C B3aMMOLENCTBMEM C yAaneHHbIM MOCTaBLLMKOB [3, c. 48]. BaaumopencTaue
C yaasieHHbIMY NoCTaBLUMKaMM HEraTUBHO BNUSIET HA MTMBKOCTb CHABGXXEHUS

OnbIT OueHMBaEeT BO3MOXHbIE PUCKK OT HeonpeneneHHOCTN B pa60Te C «Manion3seCTHbIMU>»
COTpyOHU4ecTBa nocTtasLnKamMm

V,qosneTBopeHme OTpa)KaeT ancumninHy cobnogeHus yCJ'IOBVII7I [Ooroeopa, nokasblBaeT guniomMaTtn4eckyro
peKnamau,MVl «MMOKOCTb» U PacnoJyiIoXXeHHOCTb NoCTaBLMKa K COTpyAHUYeCTBY

Cpok ucrnonHe-
HUs 3aKasa

[NokasbiBaeT Hann4ue 1 noTeHuman cBoO6OAHbIX NpPon3BOACTBEHHbIX MOLLHOCTEN

Ta6nuua 7. NprCBOEHHbIE PaHTM 3HAYMMOCTN KpUTEPUEB
Table 7. Assigned ranks of significance of criteria

Kputepuii MpYCBOEHHbIN paHr YpenbHbI BEC KpUTepus

Criteria Assigned rank The specific weight of the criterion
1. Llena DDP 3 3/18=0,17
2. Lena EXW 1 1/18=0,06
3. ducumnnmHa noctaBok 2 2/18 =0,11
4. Ka4yectBo 3 3/18=0,17
5. Ycnosus onnartbl 2 2/18=0,11
6. TepputopuanbHas yaaneHHoCTb 1 1/18=0,06
7. OnbIT cOTpyaHMYecTBa 2 2/18=0,11
8. YOooBneTBopeHne peknamaumm 2 2/18=0,11
9. Cpok UcnosiHeHUst 3aKasa 2 2/18=0,11
Wtoro 18 1
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Ta6nuua 8. MpumepHasa nHdopmaums no «MocrtaBLymuky 1»
Table 8. Sample information on “Supplier 1”

HMe nocTtaBLLnKa

UHdopmauusa pna pacyeToB UcTouHMK 3HaueHue
Information for calculations Source Meaning
LleHa DDP Kommepyeckoe npeanoxe- 240 py6.
HVe nocTaBLymKa
LleHa EXW Kommepyeckoe npeanoxe- 220 pyb6.

KonunyecTBo nognmcaHHbIX
crneumdurkaumn

MHdopmaumoHHas 6a3a oT-
Jena matepuanbHO-TEXHWYe-
ckoro o6ecneveruns (OMTO)

17 cneundomkauui

KonunyecTso onosgaHum
no cneuudukaumm

MHbopmaumoHHas 6asa
OMTO

0 onosgaHun

MHOekc HaaexHOCTV nocTaBLLvKa
Mo Ka4yecTBy

Otoen kadecTBa

95% noctaBok 6e3 6paka

Ycnosus no A0roBopy noctaBku

ﬂOFOBOp nocTtaBKku

OTtcpoyka 30 kaneHgapHbIX AHEN CO OHA
nocTaBku TOBapa Ha cknag nokynarens

Bpemsi MaLLmMHbI B MyTW €O cKnaga
nocTaBLLUMKa [0 CKnada nokynaresns

PacueTbl otgena normcTukun

3 Yaca, NoCTaBLUMK HaXoauTCs B ropoae
nokynarens

KonunyecTBo 3akpbITbix cneumdukaumin | MHdopmaumoHHasn 6a3a 17
OMTO

KonnyecTBo He3aKpbITbIX MPETEH3UIA MHopmaumoHHas 6a3a oT- | 0 WTyk
fena Kadectsa

O6LLEee KONMMYECTBO NPETEH3UIA MHopmaumoHHas 6a3a oT- | 15 wTyk

no NOCTaBLUMKY fena KadecTsa

Cpok ncnonHeHust 3akasa Kommepuyeckoe npeanoxe- 30 gHen

HUe nocTaBLMKa

Ta6nuua 9. PacyeT pekoMeHayeMbIX KpUTepues no «locTaBLumky 1»
Table 9. Calculation of recommended criteria for “Supplier 1”

KpuTtepun Pacuet kKputepus
Criteria Calculation of the criterion
1. Uena DDP K1 = (240 py6. / 220 py6.) x 10 x 0,17 =1,9
2. LleHa EXW K2 = (16 py6./ 16 py6.) x 10 x 0,06 = 0,6

3. OucumnnmHa noctaBok

K3=1-(0/17) x 10 x 0,11 =1,1

4. Ka4ecTBO

K4 = (1 -(95/100)) x 10 x 0,17 = 0,09

5. Ycnosusa onnartbl

K5 = ((100 — (=30)) / 100 ) x 7 x 0,06 = 0,546

6. TepputopuasnbHas yaaneHHoCTb

K6 = ((7—(3/24))/7) x 10 x 0,06 = 0,589

7. OnbIT cOTpyAHNYecTBa

K7 =5x0,11=0,55

8. YooBneTBopeHne peknamaummn

K8=1-(0/15)x 10 x 0,11 = 1,1

9. Cpok ncnonHeHus 3akasa

K9 = (30/30) x 10 x 0,11 = 1,1

MToroeas oueHka nocrasLLumKa

Kouy=19+0,6+1,1+0,09+0,546+0,589+055+1,1+1,1=7,6
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[na npumepa paccynTaem oueHKy «[lo-
cTaBLMKa 1», MO KOTOPOMY UMEETCSH MHAOP-
mMauuvs, npeacTaBneHHas B Tabnuie 8.

PacyeT pekoMeHOyeMbIX KpUTEPNEB MO
«[MocTaBLUnKy 1» npeacTasBneH B Tabnuue 9.

[NocTaBLMKam, NOMUMO KONMMYECTBEHHON
OLIEHKWM ANng BM3yanusauun, bbina npuceoe-
Ha Ka4eCTBEHHAA OLleHKa: Tak noTeHumans-
Hble MapTHepbl, B 3aBUCUMOCTMU OT UTOrOBOW
OLIEHKM, YCNOBHO ObInV pasaeneHbl Ha rpynmbi.
VIHTepnpeTaums Ka4€CTBEHHOW OLEHKM Mo-
CTaBLLUMKa npefcrasfeHa ganee.

o aHanormm ¢ pac4eToM UTOroBOWV OLIEHKMN
NPOBOAUTCHA NEPEBOA KPUTEPUEB C NMOPSAKO-
BbIMW HOMepamu OT 3 Ao 8 B aecATnbannbHyto
LKany, rae sKCnepTHbIM METOLAOM MPUCYXae-
Ha Ka4YecTBeHHad oueHka puckos (Tabn. 10).

[Mpn aHann3e oueHOoK NoTeHUMamNbHbIX A4
koMmnaHum N napTtHepos (Tabn. 11) 6bin Bbl-
ABMEH OMTUMalbHbIA NapTHepP ONA cTparteru-
4YeCKMX OTHOLLUEHUN — «[1OCTaBLUMK 2», NOfy-
YUBLLWI HaWBbICLLUWI NTOrOBLIM 6ann, Takxe
Koonepauua ¢ Taknum NoCTaBLLUMKOM NPeano-
naraeT MVHUMarbHble PUCKK. «[ocTaBLUMK 3»
n «[locTaBLUMK 1» CTany NocTasLUMKaMn BTO-
PO 1 TPETLEWN OYepean Ha Koonepaumio.

PelTUHI NoCTaBLIMKOB Mbl Onpenensnm
CYMMUpPOBaHWEM MPOVN3BEOEHNI BECA KpUTe-

PV OLEHKWM Ha ero OUeHKy ANA AaHHOro mno-
CTaBLLMKa 1 MOCe pacyeToB BbiOpanu nap-
THepa ¢ HaMbosbLLUMM Pe3yNsTaTtoM (B AaHHOM
cny4yae ato «[locTaBumK 2»).

Mpu aHann3e KpUTEepreB NOCTaBLLUMKa Obl-
N0 BbISIBNEHO, YTO MPW OTHOCUTENbHO HU3KOM
ueHe DDP OH vMeeT OTHOCUTENBHO BbICOKYHO
ueHy EXW (MHkotepmc 2020). CornalleHne
EXW (Ex Works) o3HavaeT, 4To y npogasLia
€CTb MUHMMalbHble 0693aTeNbCTBA, B COOT-
BETCTBUWN C KOTOPbIMW OH HECET OTBETCTBEH-
HOCTb TOJIbKO 3a TPaHCMOPTMPOBKY TOBapa
B YKa3aHHOe MEeCTO M 3a COXPaHHOCTb TOBa-
pa Ha Ha4anbHOM aTane. Bca npouenypa Lno-
CTaBKW U BCe pacxofbl NepeknaabiBaloTcs Ha
nokynartens: norpys3ka 1 pasrpyska toBapa;
topuamnyeckme opManbHOCTH, PUCKK 1 OTBET-
CTBEHHOCTb 3a TOBap M T.4. JTa npoueanypa
MOEHTNYHA CaMOBbIBO3Y.

Hebonbliaa TepputopuanbHas yaaneH-
HOCTb OT KoMnaHuK N Mo3BONseT Npu n3Ha-
YanbHO BbICOKMX LieHax EXW genatb xopoluee
npepnoxexue DDP (Delivered Duty Paid) no
CPaBHEHWIO C MOCTaBLLMKaMK, KOTOPblE NMe-
tOT Nnydwme LeHbl EXW.

Bbibop nocTaBLLUMKa — 0AHa N3 BaXKHENLLIMX
3afa4y B fesdTenbHOCTY OTAena 3akynoK KoMna-
HUM N 1 ICTOYHMK KOHKYPEHTHOMO NpenMyLLie-

Ta6nuua 10. ViHTepnpeTaunsi Ka4eCTBEHHOWM OLIEHKM PUCKOB MOCTaBLUMKa
Table 10. Interpretation of the supplier’'s qualitative risk assessment

Ka4vecTBeHHas
OLleHKa PUCKOB

Qualitative risk
assessment

NToroBasi oueHKa
Final assessment

3Ha4yeHue
Meaning

Bonee 9,7 6annoe | MuHumanbHble

MocTaBKu1 MAyT Mo rpaduKy, HET NPETEeH3UI Mo Ka4ecTByY, yaaneHHOCTb
MoCTaBLLVKa MO3BOSIAET BbIMOMHATL ONepaTVBHbIE OTrPY3KU, YCIOBMS
onnathbl ABASIOTCA MaKCUManbHO BbIrOAHLIMU; B LIESIOM B npoLiecce
pa6oThbl NOCTABLLUMK Yy>Xe 3apeKoMeHoBas ce6s B komnaHum N

0Or9,7 Huzskne B03MOXHO BO3HMKHOBEHWE HEGNArONPUATHBIX MOCNEACTBUN

no 8,5 6annos no 1-2 Kputepmam

0T8,5 CpepHue COTpYAHMYECTBO C NOCTABLLMKOM BIIEHET BEPOSITHOE BO3HUKHOBEHMWE

no 7,5 6annos PYCKOB, AN151 X NpedynpexneHns pEKOMEHOYIOTCA KOPPEKTUPYIOLLNE
nencrtens

Hwxe 7,5 6annos Bbicokue Pa6oTa ¢ nocTaBLLMKOM COMpsiXXeHa C pyckamu, 0653aTesbHbI

npepynpexgaroLume 0encTBUs AN CHUKEHWUS UKW NMKBUZALUN
nX He6aronpuaTHbIX NOCNEACTBUIN
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Ta6bnuua 11. Pe3ynbtaTtbl OLEHKM NOCTaBLUNKOB
Table 11. Supplier evaluation results

Mapa- Urtorosas KauecTBeHHas OueHka Kputepum oueHkun

MeTp oLieHKa oLieHKa puckos Evaluation criteria

Para- Final Qualitative Risk

meter ment ment ment 1 2 3 4 5 6 7 8 9
2 8,7 OTNUYHBIN MuHuMm. 52 | 7,6 10 9,2 | 9.1 10 10 10 10
3 8,4 XopoLumit Huakune 50199 |80)| 10 | 88| 70| 10 | 93 | 10
1 7,6 YnoBneTs. CpepHue 50 | 10 10 | 9,5 | 9,1 10 | 5,0 | 10 10
4 7,6 YooBsneTs. CpepgHue 48| 10 | 92 (87 91|38 |80 | 10 | 56
6 71 YooBneTs. Bbicokne 53| 10 | 70|90 | 91| 10| 30| 10 10
5 71 YnoBneTs. Bbicokne 441 10 | 88 |95 (91|24 |30 10 | 7,0
7 6,1 Mnoxow Bbicokue 43| 10 | 50 80|91 |38 |10 | 50| 10

CTBa, CBA3aHHbIN, Cpean NpoYero, ¢ MUHUMU-
3aumen nsgepxxek.

MomMrMO ncnonb3yemoro Metoaa, npeg-
naraeTcs 6ofee NpocToi crnocob OoLEeHKMU
nocTaBLLMKa — PENTUHIOBLIN. [nga obcyxae-
HWSI NepPCNeKTUB CTpaTeErm4eckoro CoTpyaH-
4eCTBa M BO3MOXXHOCTU CHIKEHMS LeHbl EXW
M, Kak cnefcTBMe, nepesofa NocTaBLUnKa
B paHr «uaeanbHoro» Ana koonepauumn Obi-
M NPOBEEHbl ABYCTOPOHHME NeperoBopbl
C y4acTuem pykosoactea komnaHum N 1 «[o-
CTaBLLMKA 2».

Peanuzaunsa gaHHoM MOAenu OLEHKM Mo-
CTaBLLUMKOB CTana BO3MOXHOW NOCAe NoHnMa-
HWSA KOMMAHUSMKM, YTO Y MOCTaBLUMKA 1 KOM-
naHun N HeT MPAMOM KOHKYPEHLMUY, a 3Ha4YUT,
COKpbITUE MHOPMALMU NPUBOANT TOMbKO
K MOMYyYEHUIO KPaTKOCPOYHOWM BbIroabl. Y no-
CTaBLUMKa 1 KoMnaHnn N ogvHaKoBble 9KOHO-
MUYECKNE MHTEPECHI: YBENNYEHNE NPOAaXK Ha
0ObeKTe 1MCCneaoBaHns BEAET K POCTY MpoaaxK
nocTaBLKa, 1 HaobopOoT.

Mpouecc onTMMmansHOro Bbibopa nocTas-
LMKa HOCUT JONrocpoYHbIn xapaktep. Ctpa-
TErMYECKUM MOCTaBLUMKOM MOXET ObITb TOT,
KTO MOCTaBMSET BaXXHENLLIE TOBAPLI, MaTEPU-
anbl NN yCnyrun, 0T KOTOPbIX 3aBUCUT AEATENb-
HOCTb OpraHm3aumu, U/unm MMeeT BaxXHOe 3Ha-
YeHne ana ctparerndeckoro pocta. OgHon 13
CNOXHbIX 3afa4 BO BCEW LIeNoYKe NoCTaBOK

M NpoLecce 3aKyrnok SBMAETCS CHKEHWE Ye-
NIOBEYECKOro doakTopa 1 OLeHKa OTHOLLEHUI,
KOTOPbIE CMOXWUIMCH C MOCTaBLLMKAMK 1 CTpa-
TEerM4ecK M NnapTHepamm.

CTpaTtern4eckoe napTHepPCTBO C MOCTaB-
WKaMm 1 B3aMMOOTHOLLEHUA C KITMEeHTaMu
MONOXMUTENBHO BAUSIIOT HA ONepaTBHOCTL Lie-
MOYKYM MOCTABOK W, Kak CNeacTBure, Ha onepa-
LUMOHHble NokagdaTenu. CTparternyeckoe nap-
THEPCTBO MOXET TaKXXe HadblBaTbCs CTpaTern-
YECKVMW OTHOLLEHNSMM C nocTaBLmKkamm. Oc-
HOBHblEe peaybTaTbl NeperoBopoB koMnaHmm1 N
1 NOCTaBLUMKA 3adpUKCUPOBaHbI B Tabnuvue 12.

Crparterns BaxkHa ang noboi opraHnzawmm,
CTPEMSALLIENCA K AONTOCPOYHOMY (PYHKLMOHM-
pPOBaHMIO 1 POCTY 1 pocTy. CyllecTByeT 6onb-
LLIOM BbI6OP M3BECTHbLIX cTpaTernii. Beibpas
OfIHY M3 HWMX, MOXXHO YCUNUTb KOHKYPEHTHbIE
npenMyLLecTBa NPeanpuaTus n Tem cambim
YCUMUTb KOHKYPEHTOCMOCOBHOCTL ero camo-
ro v ero npoaykumm [1, c. 127].

OpobpeHHble NOCTaBLUMKK 0becneymBatoT
npuemMnemMble LieHbI M YPOBEHb 0OCTYXXNBAHMS.
CTpaTtermnyeckoe NapTHEPCTBO C NOCTaBLLUMKa-
MW 1 B3aMMOOTHOLLIEHUS C KNIMEHTaAMW B Nep-
BYIO OYepeb paccmaTprBarOTCs Kak npeano-
CbINKW ONepaTMBHOCTM LIENOYKM NOCTaBOK. [10-
KymaTtenu 1 nocTaBLUMKWU OOSMKHbI MOAAEPKM-
BaTb AONFOCPOYHbIE MAPTHEPCKMUE OTHOLLIEHMS
N pacluMpaTe COTPYAHMYECTBO. B KOHEYHOM
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Ta6bnuua 12. Pe3ynstaTthl NEperoBopoB O CTpaTerMyeckoM napTHeEPCTBE
Table 12. Results of the strategic partnership negotiations

[docTUrHyTble MpepnonoxutesnbHble NOCNeACTBUA A1l CTOPOH
cornaiueHus Expected consequences for the parties
Agreements
MocTaBLUmK 2 Komnanusa N
reached t
Supplier 2 Company N
LleHa CHWxeHne ce6ecToMMOCTY NPoayKLMK CHWXeHWe 3aKynoYHo LeHbl Ans
NOALMMHMKOB
O6bem O6ecrneyeHne rapaHTMpPOBaHHOIO 06beMa Mpo- | DKOHOMMSA Ha apeHfe CKNaackux miowanen
nax. BbloeneHne cknafckux nnowagen non
co3faHve CTpaxoBoro 3anaca aJis komnanum N
KayectBo OKOHOMUSI Ha CHVXKEHMM KonnyecTBa bpaka OKOHOMUS Ha onnarte foMnyCTMMOro 6paka no
[IOrOBOPY, 9KOHOMMS Ha NPOBEPKax Mo ka4ecTBy
YcnoBus lapaHTna 3aKpbITUS B3aMMOpPacHeToB C koMna- | [pepocTaBneHne KpeguTHOM NMHUK Ha 60 gHewn
noroeopa Huel N, cBsi3aHHas ¢ HaEXHOCTbIO KIMeHTa

cYeTe BbI6OP NOCTaBLMKa CTAHOBMTCS OAHUM
13 Hanbonee BaxHbIX AENCTBWIA AN1S OpraH13a-
LMK, MOCKOMbKY OT HEro 3aBncuT obLuasa cTou-
MOCTb 1 KQ4€CTBO MPOOYKTa UM YCYrU.

3aknro4yeHue

KOHKYpEeHTHOE NPEeNMyLLIECTBO MMEET BaXK-
HO€E 3Ha4YeHme, MOCKO/bKY OHO ienaeT NPOAYyKT
WAV yCnyry KoMnaHum 6onee npuBnexkarenbHbl-
MK ONa noTpebuTteneit. HYTobbl NpUBAeYb BHU-
MaHWe nokynarener n 3acTaBUTb UX BblGMpPaTb
CBOM TOBapbl UM YCNyr1, KOMNaHUM co3aaroT
YHVIKanbHble 1 BbICOKOKA4YECTBEHHbIE MPOaYK-
Thl, ycTaHaBNMBatoT 60nee HNU3KNE LieHbl, 06e-
crne4nBatoT Nydllee 006CAy)KMBaHWE KNVEHTOB
N T.0. 3TO NOMOraeT KOMNaHWsM Nony4aTb Bbl-
COKMe 0ObeMbI MPOAaX, HOPMY MPUOBLIAN U Bbi-
COKMIA YPOBEHb NOANBHOCTU KIIMEHTOB.

[MOCKOMbKY YCTONYMBOE KOHKYPEHTHOE MNpe-
NMYLLIECTBO MPUHOCUT MHOIO BbIrog GU3sHecy,
BnafesbLbl KOMMaHWA NbiTatoTCa 4OCTUYL €ro
HecKonbknmm cnocobamu. OHW BHeOpPSIOT TO,
4Yero HeT Y KOHKYPEHTOB, 3aryckarT MHHOBAa-
LMOHHbIE MPOAYKTbI M MHOroe apyroe. Hannyne
ABHOIO KOHKYPEHTHOIO MperMyLLIECTBa Npuaa-
€T KOMMaHWM YBEPEHHOCTb M MO3BONAET Mpa-
BUIbHO pacnpenensTs pecypchl.

ABTOpamMu 6bi NpoaHanM3MpPoBaH Kaxablii
aTan npouecca 3aKkyrnok, KOTOPbIA NMOMOT Bbl-
ABUTb NPOBEMbI B Opranmsaumm ynpasneHus
3aKynkamu 1 onpenennTb MCTOYHUKN OopMU-
POBaHUA KOHKYPEHTHbIX MPEnMyLLECTB.

Bbi6op nocTaBLLMKa NpeacTaBnseT cobow
ofHy 13 Hambonee BaXkKHbIX GOYHKLMIA, BbINO-
HAEMbIX OTAE/IOM 3aKymnoK, KoTopas onpefe-
NAET AONrOCPOYHYHO XKM3HECMOCOBHOCTL KOM-
naHun. OCHOBHOW Lienbto npouecca Bbl6o-
pa nocCtaBLiMKa ABNAeTCA CHMXEeHNE pUNCKa
B MpoLecce 3aKynku, Makcummsaums obLem
LlEHHOCTW AN nokynaTens n ctparermyeckoe
pasBuTVEe [ONTOCPOYHbBIX OTHOLLEHWI C MO-
CcTaBLUMKamu. Bbi6op nmocTaBLUMKa — 3TO MHO-
rokpuTepuanbHas 3afada, kotopas BKiovaeT
B cebs Kak Ka4YeCTBEHHbIE, TAK U KOJTMHYECTBEH-
Hble KpUTEpPUM.

3Ha4yeHne HeLeHOBbIX KPUTEPUEB, Takmnx
Kak gncuunninnHa noctaBOK, Ka4eCTBO, YyC-
NOoBKWS onnaTbl U TeppuUTopuanbHasa yaanex-
HOCTb, OMbIT COTPYAHUYECTBA U OMbIT YAOB-
NeTBOPEHUS PeKknaMaunii, BANAIOT Ha PUCKN
OTHOLLIEHWIA C MOCTaBLLMKOM. [poBeas aHanus
paboTbl NpeanpuUATUA, MOXHO ckasaTb, YTO
OHO paboTaeT cTabuneHo. OgHaKo ecTb y3KKe
MecCTa, KOTOPble HYXHO COBEPLUEHCTBOBATD.
Tak, Heob6xoaMMo yny4LuaTb NOrMCTUYECKYIO
OEATENbHOCTL NpeanpuATa rno paéoTe MO Bbl-
60opy NOCTABLLUMKOB M CpOKaM Mo NnocTaBke
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TOBApOB (3anacoB), YTO MO3BOAUT MPEANPU-
ATUIO CHU3NTb 3aTpaThl Ha XpaHeHe TOBapOB
Ha cknage, a Takke 3atpaTbl Ha 3aKkynaemble
TOBapbl, KOTOPblE NpeaHa3HaqYeHbl Ang npo-
oaxun [4, c. 60-68]. B byayuiem nnaHmpyeT-
C4, 4YTO 3a CHET MHOTOKPUTEPUATTBHOM OLIEHKMN
nocrtasLmka komnaHumi N yoactca noBbICUTb
3O MDEKTNBHOCTb MOCTABOK KA4E€CTBEHHbIX TO-
BapOB.

3aKkynku n pabota ¢ nocraBuwmkamm Oy-
OyT He TOMbKO ABNSTbCS YaCTbio onepaTMBHO-
ro NNaHMpPOBaHWA, HO M OKasbliBaTb BAVSAHWE
Ha obLLee cTpaTerM4eckoe pasBnTe AaHHOM
TOProBOW opraHnsaumn.

BbiBOAbI U peKOMeHAaUUm

Y4uTbiBas Ba)KHytO pPOSb MOCTaBLUMKOB
B CTpaTermyeckmx pamkax Lenovek noctaBok
1 co3aaHuy CTOMMOCTW Ans obecneveHns no-
MOSTHUTENbHbBIX KOHKYPEHTHBIX MPENMYLLIECTB,
OTMETUM, H4TO MpoLecc oT6opa 1 OLEHKN SB-
nseTcs OgHMM 13 Hanbornee BaXKHbIX acnek-
TOB pPaboTbl KOMMOAHUW, MO3TOMY NPEANPUATAS
[OMKHbI MoAAEP>KMBaTb AONTOCPOYHbIE OTHO-
LLIEHMS CO CBOVMW Hanbonee HaaeXXHbIMU Mo-
cTaBUMKamn. SPAEKTUBHBIE NEPErOBOPHI,
pagpaboTKa nnaHa cokpalleHusa 3aTpar u He-
npepbiBHAA KOMMYHMKaLMS C NoCcTaBLLUMKaMM
CnocoBCTBYIOT Pa3BUTUIO BCEN KOMMaHUM, Npu-
HOCS1 ONrOCPOYHYIO MPUOLINL W YKPENss KOH-
KYPEHTHble MpenMyLLiecTBa.

Cnucok nuTteparypbl

CTpaTternyeckoe ynpasfieHne nocTaB-
WMKamMu aBAseTca OOHVM N3 BaXKHEMNLNX
cpencTB obecnevYeHna KOHKYPEHTHbIX Npe-
MMYLLIECTB COBPEMEHHbIX TOPrOBbIX OpraHu-
3auunm.

Mpwn obLEeHUN CO cTpaTern4ecKmMm no-
CTaBLLMKamu crneayeT y41TbiBaTb ABa acnekTa.
Bo-nepBbiX, Lenbio TakMx OTHOLLEHWI ABNSET-
CH NOCTPOEHMNE 3PIEKTUBHBIX AONTOCPOYHbBIX
OTHOLLEHWNN. Bo-BTOpbIX, B yNpaBnerun B3au-
MOOTHOLLIEHVSIMM C MOCTaBLLMKaMWN BaKHbI pe-
rynspHble B3aMOOENCTBIS.

YiuTblBas, 4To NpeanaraeTcs CoBepLUeH-
CTBOBaTb 3Tan NiaHMpPOBaHMA 3aKymok (B Ya-
CTW pa3paboTky cneuranbHbIX KPUTEPUEB)
1N 3Tan opraHmMaaumm Kak BaxxHON pyHKLUN
ynpasneHus (no BbI6OpyY NocTaBLUMKa), NPea-
naraeTcs yTBEPAUTb HOBbI MPOLECC 3aKyMOK
B KOMnaHuu N, KoTopbin OyOeT Bkto4aTh Cre-
LyIOLLME aTarbl: NaHMpOoBaHne 3akyrnokK; opra-
HM3auUMIO 3aKyrnoK; MOCTaBKy Ha cknaf v npu-
€MKY TOBapOB; XPaHeHue; Npoaaxxy TOBapOB.

B Oyayliem nnaHMpyeTcs, 4TO Takas cxema
NO3BONUT 00ECNEYNTb CNEayOLLME KOHKYPEHT-
Hble MpenMyLLieCcTBa: CTabUIbHOCTb, MOKOCTb,
KOHKYPEHTOCMOCOOHOCTb LieNOYKM MOCTaBOK
koMmnaHuu N; CHWXeHVe ypOoBHs 3anacos; obe-
crneYeHne CTabunbHO BbICOKOrO Ka4eCTBa roTo-
BOW MPOAYKUMN; MOBbILLEHNE TOYHOCTU 1 Kaye-
CTBa MNaHMpPOBaHWst; ONTUMM3aUMa CHabKeHWs;
CHWKEHWME OnepaLmOHHbIX 1 UHbIX U3OEPXEK.
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