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AHHOTauMA. B cOBpEMEHHOM MuMpe 13-32 NOCTOAHHO Pa3BUBAIOLLEroCs npoLuecca Lugposusaumm
9KOHOMMYECKINEe OTHOLLEHNS TakXe NMepexoasT B HOBbIA hopmMaT, a UMEHHO B3aMMOLENCTBMS areHToB
Ha PbIHKE NPUHUMAOT POPMY MHOTOCTOPOHHEN TOPrOB/N, FAe B Ka4eCTBE CBA3YIOLLEro 3BEHA BbICTYMNaeT
9/1eKTPOHHas KoMMepyeckas nnatdopma. Hapsay ¢ nosiBneHnemM HOBbIX BO3MOXHOCTE JAHHOr0 BUAA
TOProBAY W pacLUMpPeHneM rpaHul, B3auMOLENCTBIUA CTOPOH BO3HUKAKOT HOBble MEXaHWU3MbI 11 NaTTepHbI
NOBEJEHMs UTPOKOB B NPOLIECCE CLEMKM, KOTOPbIE OT/INYAKTCA OT 3KOHOMUYECKNX OTHOLLEHUIA HA OdoIaiiH-
pbiHKax. B CBA3W C TeM, 4TO NPOAABEL, W NMOKyNaTesb OCYLUECTBNIAKOT BCE OMepaumnn Yepes BUpTyabHYHO
nnatopmy, 1x B3aUMoenCcTBMe OTAENAETCA B NPOCTPAHCTBE U BPeMeHW. B cBOO 04epeqb, Yy NpofasLa,
KOTOPbI BNaZieeT NMonHOM NHG opMaLell 0 TOBape 1 XenaeT MakCUMU3NPOoBaTh COOCTBEHHbIE BbITOAbI,
MOTYT BO3HMKATb CTUMYJbl K COKPbITUIO YaCT HEraTMBHbIX CBEAEHWI O MPOAYKTE, YTO Bbl3biBAET
HepaBHOMEpHOe pacnpefesieHne MHPOpPMALMK Ha PbIHKE, @ 3TO NPUBOAUT K BO3HUKHOBEHUIO OAHON 13
BaXHEWLLMX Npo6sIeM B COBPEMEHHON 3KOHOMUKE — acCMMETPUN nHdopmaumu. Lienb ctatby — nokasarb
3HAYMMOCTb (PaKTOpa aCMMMETPUI NHG OPMALNK, BNUAIOLLEr0 Ha AN depeHumnaLmio LeH B TOproee
Ha 3NEKTPOHHON KOMMEPYECKO nnatcpopme, a Takxe NpeAcTaBUTb MexaHu3Mm, NO3BONAIOLNIA CHAUTD
HeratuBHble 3eKTbl aCUMMETpUM UHopmauumn. Ong AOCTUKEHMA MOCTaBNEHHON LIeNN B CTaTbe
CNONb3YETCs TEOPETUKO-UIPOBOE MOAeNMpoBaHue. G NOMOLLbIO JaHHOr0 NOAX0Aa B paboTe BbiABNAETCS
yCnoBwe, Npu KOTOPOM BO3HUKAKOT HeraTuBHble 3QdeKTbl acCMMMeTPUI Hopmauuun. Cutyaums, Korga
npoJaseL, TOBAPOB HU3KOIO Ka4yeCTBa XKeslaeT 3aBbICUTb WCTUHHOE Ka4eCTBO CBOEro TOBApa, CKpbIBas
HEeraTuBHble CBEAEHWNS O NPOAYKTE, BOSHWUKAET NMPU YCNOBUW, €CIN U3LEPXKKN COKPLITUS HEraTuBHON
VHGOPMALMKN HIKE, YeM pasHuLA MeXAY LieHaMy BbICOKOKA4YECTBEHHbIX W HU3KOKA4YECTBEHHbIX TOBAPOB.
B cTaTtbe nokasaHo, 410, J0NOJTHUB MOJENb BHEJPEHNEM MEXaHM3Ma 0TKa3a 11 BO3BpaTa TOBapa, Ha PbIHKe
CHU3NTCA [aBfieHWe acMMMETpUKU MHAOpMaLMK, a NPoAaBel, TOBApOB HU3KOM0 KayecTBa nepectaHer
CKPbIBATb UCTUHHOE KA4eCTBO CBOEM NMPOLYKLMN.

KntoveBbie cnosa: acMMeTPUA MHKDOPMALLMK, 3NIEKTPOHHAA TOProBAS, LU(POBas MHOrOCTOPOHHASA
nnatopma, Teopus Urp, CUrHanU3NpPoBaHue
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Abstract. In the modern world, due to the increasingly developing process of digitalization, economic relations
are also moving into a new format, namely, the interaction of agents in the market takes the form of multilateral
trade, where an electronic commercial platform acts as an intermediary. Along with the emergence of new
opportunities for this type of trade and the expansion of the borders of interaction between the parties, new
mechanisms and patterns of behavior of players in the transaction process arise, which differ from economic
relations in offline markets. Since the seller and the buyer carry out all transactions through a virtual platform,
their interaction is separated in both space and time. In turn, a seller who has complete information about the
product and wants to maximize his own benefits may have incentives to hide some of the negative information
about the product, which causes an uneven distribution of information in the market, and this leads to one of
the most important problems in the modern economy — information asymmetry. The purpose of the article is
to show the importance of the information asymmetry factor affecting price differentiation in trading on an
electronic commercial platform, as well as to present a mechanism to reduce the negative effects of information
asymmetry. To achieve this goal, the article uses game-theoretic modeling. Using this approach, the paper
identifies a condition under which negative effects of information asymmetry occur. A situation where a seller
of low-quality goods wants to overestimate the true quality of his product by hiding negative information about
the product occurs if the cost of hiding negative information is lower than the difference between the prices
of high-quality and low-quality goods. Nevertheless, the article shows that supplementing the model with the
introduction of a mechanism for refusal and return of goods, the pressure of information asymmetry on the market
will decrease, and the seller of low-quality goods will stop hiding the true quality of their products.
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BeepeHue

KOHUe XX Beka nof BANsHEM Mporpec-
Bca NHPOPMaLMOHHO-KOMMYHUKALINOH-
HbIX TEXHONOMMIM 3KOHOMMUYECKNE OTHO-
LeHus npuobpenn HoBbIM dopmart. B vacT-
HOCTW, TOProBbl€ OTHOLLIEHNS MEX[Y areHTamm

y>Ke He nogaaBalrinCb TpagnumMoHHbIM CXeMaM
B3aMMOENCTBUS, TaK Kak C NOsABNEHVEM 3MeK-

TPOHHOW KOMMEPLMM MPOU30LLIO N3MEHEHWE
cTpaTternn 1 natTepHoOB NOBEAEHNA CTOPOH.
Kak peakuus Ha HOBble TEHOEHUMU, «doyHOa-
MeHTalbHOE N3MEHEHWE NapadnrMbel, rocrnoa-
CTBYIOLLIEN B OKOHOMUYECKOW Hayke» [7], mpu-
BENO K DOPMUPOBAHUNIO «UH(OPMALMOHHOMN
napagmrmMbl», 0 4em 3assun B 2001 r. B cBoen
HobeneBckon nekuMn aMepPUKaHCKN 3KOHO-
mucT k. CTurnuu, pasnenmeLuvi npeMmio 3a
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nccnefoBanmMe MHAOPMaLMOHHbBIX MPOBanoB
pbiHka ¢ k. Akepnodom 1 M. CneHcom. Ho-
Basg napagurma BKAK4YMna B Hay4Hble nccne-
LOBaHVA aHanM3 acuMMeTpum MHdopmaumm
Kak Ba)XKHEWLLUNIA dpakTop TOProBbIX CAENOK,
Korga ouH 13 CyObeKTOB B3aMMOAENCTBUSA
obnapaet 6onblLuei HdopmMaLumer o Topape.
Ha paHHyto Nnpobnemy ofHVM 13 NEPBbIX yKa-
3an amepurkaHckmin skoHommcT K. Sppoy [3].
BeeneHune HOBOWM Mpeanochinkmu O HEPaBHO-
MEPHOM pacnpeneneHnmn MHopMaummn Mexxay
y4aCTHUKaMM TOProBbIX OTHOLLEHUIA MO3BOSM-
No cCAenaTb 3KOHOMMYECKYD Teoputo 6onee
peannCcTUYHOMN.

[anee no mepe pasBntna OaHHOW KOHLUenN-
LMW OKOHOMMUCTbI Ha4an BbISBNATL BCE O0/b-
e 3ddEKTOB, KOTOPbIE MOPOXAAET aCUM-
MeTpusa MHdopMaunn. NToMMMO TOro, YTO He-
paBHOMepHOoe pacnpeaeneHve nHdopmaLmm
BbI3bIBAET M3MEHEHWE CTMMYMOB 1 06pa3LOoB
NOBELEeHNS YHaCTHVKOB TOProBbIX CAENOK OTHO-
CUTENBHO UX CTpaTernin, OOHUM N3 BaXKHENLLINX
3NEMEHTOB CTasia cutyaums HebnaronpusTHO-
ro oTbopa, KOTOPYIO BNEPBblE OTMETUT B CBO-
en pabote HobeneBckuin naypeart [DK. Akep-
nod [4]. BaxkHbIMV aneMeHTamn 9KOHOMUYe-
CKMX OTHOLLIEHUI B «HOBbIX» peanusax, MOM1UMO
dhakTopa HeonpeaeneHHoCT, ABAAIOTCA Tak-
»KE UHCTPYMEHTbI CHUXKEHWUS AaBNEHNA acuM-
MeTpuM nHopMaumm Ha pbiHOK. OgHUM K3
NepBbIX SKOHOMUCTOB, KOTOPbIN MCcneaoBarn
METObl U MEXAHWU3MbI CHWXeHMSA yulepba OT
acvmmMeTpum nHdpopmaumn, sensetca M. CneHc
[22]. OH paccmoTpen (MPUMEHUTENBHO K PbIHKY
Tpyda) Takon cnocob CHMKEHUS HEraTUBHOIO
adhdoeKkTa acUMMETPUM MHADOoPMaLIMKM, Kak Cu-
cTemMa CUrHanmMaupoBaHus, KoTopast 3aKmo4da-
€TCA B HanpaBneH OCBEAOMIIEHHOW CTOPO-
HOW cOo0bLLIEHMS (C1rHana) HeocBedOMNEeHHOM
CTOPOHE O CKPbITbIX OT Hee Ka4eCcTBax 0ObekTa
coenkn. TemM He MeHee paboTbl kKoHUA XX Be-
Ka XOTb W 3aN0XK1nn oyHAaMeEHT B aHHOM 06-
nacTu nccnepoBaHuii, Obinn NOCBALLEHbI TPa-
ANUMOHHBIM PbIHOYHBIM OTHOLLIEHWUSIM C ABYMS
y4YacTHVKamu caenku. BnocneacTtasum npouecc
LUMdopoBM3aLMn NpeobpasoBan PbIHOK, U Of-

HOWM 13 0COBEHHOCTEN TOProBbIX OTHOLLEHUI
cTana Ux MHOroCTOPOHHOCTL. BO3HMKHOBEHNE
NnaTopMbl Kak TPETbEro y4acTHMKa CAENKM
NPVBENO K V3BIEYEHWNIO BbIrObl N3 CETEBbIX
3ddPEKTOB B3aMMOAENCTBMS CTOPOH. YCNOX-
HMBLLIAACHA CMCTEMA TOProBAY BbIHyAMNA SKOHO-
MWCTOB paccMaTprBaTb ee OTAeNbHbIE acnek-
Tbl. Tak, YacTb McCcrnegoBartenem, Takme kak
Lewis [13], Kauffman, Lee [12] n ap., on1cel-
BalOT B CBOVX paboTax 0COOEHHOCTN QOYHKLIM-
OHMPOBaHWS MNaTopPM 3NEKTPOHHON KOMMEP-
LMK, a TakKe BbIABMratOT MMNOTESbl, CBA3AHHbIE
C MOBEedEHMEM areHTOB Ha AaHHbIX MioLlaaKax.
[Npwn aTOM Takne nccnegosarenu, kak Rochet,
Tirole [19], WacTtutko, MaplunHa, Mapkosa [1,
2] v Op., YAensioT BHUMaHVe OOHOM 13 BaXKHEN-
LLIMX OCOBEHHOCTEW PbIHKOB 3NEKTPOHHON KOM-
MepUnn, KOTOPble ABNATCHA PbIHKAMMU MHOMO-
CTOPOHHEN TOProBNn, a UMEHHO CETEBbIM 3d0-
doekTaM. AKLEHT fenaeTcs B NepByto o4epeb
Ha Hann4mMe NepeKpPeCTHbIX CETEBbIX adpdek-
TOB, TaK Kak MIMEHHO NpUCOeanHeHe OonbLLe-
ro KonM4ecTBa nokynarenen 6yaeT 3aB1CceTb OT
O0onbLLUIEro KoNMYeCcTBa NOAKYEHHbIX K MiaT-
dopMe NpoAaBLOB, M HA0OOPOT, TO eCTb pas-
Mepbl OOHOM M3 rpynn nonb3oBatenen 6yayTt
3aBUCETb OT PA3MepOB APYron rpynbl Nonb30-
BaTenei 9NeKTPOHHOW TOProBoW NNaTtdopMbl.
HekoTopble 3KOHOMUCTLI, Takne Kak Herweg,
Miiller [8], Murooka, Yamashita [17], Bar-Isaac,
Tadelis [5], Jun Wang, Qian Zhang, Pengwen
Hou [24], Lingiu Li, Xin Fang, Yun Fong Lim
[14], Qi Miao, Danxia Xie, Weigiang Zhong [15],
Xuelian Qin, Zhixue Liu, Lin Tian [18], Cui Sun,
Zhigiang Zhang, Liangjie Xia, Jun Wang [23],
Noga Blickstein Shchory [21], Jinzhong Zuo
[26], Hanpo Hou, Jing Wen [10] v gp., yaensatoT
BHMMaHWe pa3paboTke TeopeTn4eckorn 6assbl
nccnenoBaHng 1 NOCTPOEHUIO HOBbIX MOAENEN
B3aMMoAencTBMA. Paa akoHOMUCTOB — Saeed
[20], Hillena, Fedoseeva [9], Esmir Demaj, Vilma
Manijani [6], Chia-Huei Wu, Zichun Yan, Sang-
Bing Tsai, Weinan Wang, Boshu Cao, Xin Li [25],
Jeong Hwang, Bong Gyou Lee, Ki Youn Kim
[11] v Op. — B CBOMX MCCNeNoOBaHNAX MPOBOAST
AMMUPUHECKYIO OLIEHKY MOCTABEHHbBIX MTMNOTES
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1N TEOPETUYECKMX MOAENEN Npu pasnnyHbIxX
YHKUMOHANBHbBIX 3aBUCUMOCTAX W Crneumdou-
Kauusax 1 Ha pasHble Kateropun ToBapoB. Ha-
npaBneHnst UICCNENOBaHUIA B AaHHOM 06nacTu
pasnenunck Ha aBa nyTu: BO-NepBbIX, CO3aa-
HWe, nopaboTka 1 0606LLIEHNE TEOPETNHECKOM
OCHOBbI 9KOHOMWNYECKMNX OTHOLLIEHWIA B BKOHO-
MUKE NnaTdopM, a BO-BTOPbIX, SMMNPUYECKII
aHanna v BbisiBNeHWe AeNCTBUTENBHOCTN U pe-
ANUCTMYHOCTW BbIABUHYTbIX rmnoTes. B o6o-
MX HaNpaBNeHNSX aBTOPbI OTMEYalOT HaImM4me
MHO>XXECTBA BO3MOXHOCTEWM 1 NEPCNEKTUB UC-
CrenoBaHni.

CTOUT OTMETUTL, 4TO AaHHasa Tema elle
cnabo passuta B Poccumn, ocobeHHO Co CTo-
POHbI 3MMAVPUYECKON OLIEHKW. Basbl AaHHbIX
CTPOSITCA Ha OCHOBE 3apyb6exHbIx NnaTdopM,
Takmx kak Amazon n EBay, B TOM 4ncne no
TOVI MPUYMHE, YTO Pa3BUTME PbIHKA MapKeT-
nnencos B Poccui nony4mno ToN4oK BO Bpe-
meHa COVID-19, a cnegoBaTenbHO, UCTOYHK-
KOM [aHHbIX NnaTtdopMbl CTanu COBCEM He-
aaBHo. o npuHunny paboTbl poccuimnckmne
nnatopmbl (Hanbonee KpPyMNHble U3 HUX —
Wildberries, Ozon, YandexMarket) cxoxwu
C 3apybexxHbIMU aHanorammn 1 UMeLOT BaXKHYHO
0COBEHHOCTb, KOTOpas 3akNio4aeTcs B TOM,
4YTO NPOoAaBLUaMK BbICTYNatOT Kak MHAMBMAbI,
Tak 1 upmMbl. ITO KTHOYEBOE OTANYME NPEea-
NoNOXUTENBHO BYAET BNUATL HA Pe3yNbTaThl
COENoK, K NMpUMEPY, 3a CHET TOro, YTO Yy oMpM
6onblle NPOV3BOACTBEHHbIX MOLLIHOCTEN, YeM
y OfHOro uHamBuaa. K ToMy e B cutyaumm,
KOrga NpoaaBsLIOoM ABNAeTca drpmMa, a He UH-
OVBUA, BOSMOXHO MAEHTMAUUMPOBATL NpPO-
[0aBLIOB, YTO MO3BOJIUT BbIABUTb HE TOJbKO
YHKUMIO CApoca, HO U NPEeAIoXKEHUS, a 3To
TpebyeT TEOPETUHECKOrO M IMANPUHECKOrO
nccneaoBaHns.

Mopenb

B 51eKTpOHHOM MHOFOCTOPOHHEN TOProB-
e MPUCYTCTBYIOT TPW CTOPOHbI CAENKU: MPO-
[AaBeLl, NOKynaTenb U HEMOCPEACTBEHHO Ca-
ma nnatdpopma. Y KaKaoro areHta eCTb CBOS

cTpaterus 1 CoO6CTBEHHbIE MEXAHV3MbI BANSA-
HWA Ha peaynbTaT caenku. Ons npoaasua, »xe-
natoLlero MakCcrUmMm3npoBaTb CBOO NPUObINEb,
cTpaTternst MoXeT 3aK4aTbCs B KOPPEKTU-
POBKE LieH, pacLlUMpeHnn UM COKPbITUM UH-
dopmaLmm 0 ToBape, 3aBblLLEHNM COOCTBEH-
HOro pewrTnHra, Koonepauum ¢ NNaTgopPMoin
n T.4. B nocnegHee Bpemsa MHorve npopas-
Ubl MPVAEPXXNBAIOTCS UMEHHO CTpaTernm no-
BbILLUEHNA COOCTBEHHOIO PENTUHra NyTeEM,
K MpYMeEpPY, BbiKyna CBOero toeapa. B nHtep-
HeTe Ny6IKyeTCs MHOXECTBO cTaTen Mo cxe-
MaMm MpaBuiIbHOTO BbiKyrna ToBapa, 4YTo, ecTe-
CTBEHHO, HeraTnBHO CKa3blBaeTCH Ha Mpo-
3pavYHOCT TOProBAM BHYTPU NiaTdopMbl.
[Mokynarenb, OCHOBHOW 3afja4er KOTOPOro AB-
nsieTcs BbIOOP B MONb3Y MOKYNKW 1An, Haobo-
pOT, OTKada OT TOBapa, B NpoLecce paccMo-
TPEHUs NpoayKTa MOXKeT obpalliaTe BHUMaHne
Ha OT3bIBbl, PENTUHI NPOAaBLA, KapTO4Ky TO-
Bapa 1 T.[d., 4TO MO3BONUT €My cAenartb Bbl-
BO[ O Ka4yeCTBe ToBapa. 1eM camblM AaHHoOe
B3aMMOOENCTBME MOXXHO paccMarpmBath, Kak
«CUrHanbHyto urpy» [16, 22], B KOTOPOW Npo-
JaBeL, NoCbiNaeT curHanbl 0 Ka4ecTBe CBOe-
ro TOBapa, a nokynareflb Ha X OCHOBE pe-
waeT KynuTb UM He KYNUTb OaHHbIM ToBap.
[MnatdopmMa y4acTByEeT B CAENKax NyTeM BHe-
OPEHNS MEXAHN3MOB 3aLLMTbI NOTPeOUTENS OT
HeJOOPOCOBECTHbLIX MPOAABLIOB. OTO MOXET
ObITb OCYLLIECTBNEHO C MOMOLLIbIO TPeBOBaHWSA
NMUEH3MPOBaHNA MPOAAaBLIOB, BHEAPEHMUS Me-
XaHV3mMa oTkasa 1 Bo3Bpara ToBapa, npeno-
CTaB/IEHME MPOorpamMmbl NOANBHOCTU ONd Mo-
Kynatena n 1.4. TeM He MeEHee BaXKHbIM arie-
MEHTOM TOPrOB/N ABNAETCH B3aUMOLENCTBME
npoaasLa 1 nnaTtdopmbl, KOTOPOE 3ak/oYa-
€TCH KakK B CXemMe U Tune B3anMOOENCTBUS,
Tak 1 B 3aBUCUMOCTW TOBAPHbLIX LieH OT KO-
MWUCCUWI, HO AaHHbI aCMeKT B MOAENU He pac-
cMmaTpuBaeTcs. pennonaraeTcs, 4To B Npef-
CTaBNEHHOW MOAeNn y BCeX NPOAaBLOB aHa-
NOMMYHbIE OrOBOPEHHOCTW C NNaTdOPMON,
a 3Ha4yuT, 3aTpaThbl, CBA3AHHbIE C TOProBnewn
Ha NnatopMe, YYUTbIBAIOTCS B 3HAYEHUSX
NX N3AEPXKEK. DTO HAM MO3BOMAET PacCcMo-
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TPeTb eAMHUYHYIO CAEenKy NpoaaBua 1 Moky-
natens. Takke CTOUT OTMETUTb, YTO TOProBNs
oCyLLlecTBNSeTCA Ha NNaTopMe 1 OTNINYaeT-
Cs OT TOProBnAv B MHTEPHETE TeM, YTO MOKYy-
naTenu MoryT onpeaensaTs Ka4eCTBO TOBapa,
OPUEHTUPYACH Ha PENTUHIM, OT3bIBbI U T.4.,
Tak Kak B MHTepHeT-maraanHax oTCyTCTBYIOT
[aHHble nokasaTenu B CUMy OTCYTCTBUS KOH-
KypupytoLLien npoayKumi. HanpoTue, B nHTEp-
HeT-MarasuHax, NPoAatoLLNX TOBapbl pasnmny-
HbIX 6pPeHAoB, Y MoKynaTenen MoXXeT OTCyT-
CTBOBAaTb JOBEPUE K BbICTABIIEHHbIM Ha cail-
Te perTHram 1 oT3blBaM, Tak Kak OHWN MOryT
ObITb CreHepUpPOoBaHbl CaMnM MHTEPHeT-Mara-
3MHOM Ana cTumynaumm cnpoca. Onpenenns
BO3MOXHOCTUW KaXXJOro Urpoka Ha MapkeT-
nneice, neperaeM K dpopmansHOMy onunca-
HWIO MPaBWN UrPbl U BO3MOXXHbIM Pe3ynbTa-
Tam caenku.

Mpepnocbinikn moaenu

1. B urpe paccmatpurBaeTcs oqHa OTaeb-
HO B3ATaa PenpeseHTatnBHaa Coesnka, T0 eCTb
npepnonaraeTcy, 470 Ha PbIHKE MHOXECTBO
NpoaaBLIOB U NOKynaTenen, KoTopble npoaa-
0T 1 MprobpeTaloT TOBAp NO eAMHOMY MaHy
LEeNCTBUIA. BbIMIpbILLIM CTOPOH TakxXe anmnpok-
CUMUPYIOTCHA K EANHOWN BENUHNHE.

2. Ha pbiHKe NpucyTCTBYIOT TOBapPb! TOSb-
KO 13 [BYX LIEHOBbIX CErMEHTOB: BbICOKad LieHa
(PH) n Hnskasa uena (PL).

3. B mogenu y4acTBytOT OBa Mrpoka: npo-
[aBeLl 1 NoKynarernb, Npyv 3TOM NpoAaBeLl, Mo-
YKET peann3oBbiBaTb MO0 BbICOKOKAYeCTBEH-
HYIO NPOAYKUMIO, MO0 TOBapbl HN3KOrO Kaye-
ctea. Oba nrpoka sSBNATCA PaumMoHanbHbIMM
OKOHOMUYECKUMU areHTaMu, KOTopble Makcu-
MU3MPYIOT CBOKO MPUObIIL 1 MONE3HOCTL COOT-
BETCTBEHHO. KaxKabIl 13 NIPOKOB NpUAEPKM-
BaeTCcd OOHOM U3 cTparterum.

4. rpa HOCUT OMHaMMYeCKUIn xapakTep,
rOe nepBbln XoO MPUHAANEXUT npoaasuy,
a BTOPOW — MNoKynareso.

5. Wrpa Ha4ymMHaeTcd B Takon nepuop T,
Korga npofaasLbl 060MX TMAOB MOTyT MO3BO-

NNTb NOCnaTb COOTBETCTBYIOLLMIM cuUrHan. VHbl-
MM CroBamu, BNOXEHWNSI B CUrHaSbl OCYLLIECT-
BfiEHbI B MEPBbLIV Nepunof, a otaada oT HUX Ha-
YMHaeTCH B Havane TeKyLIero payHaa urpsbl.

6. BnunsaHue ceteBbix adQdPEKTOB HE y4K-
ThIBAETCH.

AnemMeHTbI Urpbl

1. OTnpaBuTENem curHana aBnaeTcy npo-
fgaeel (S), a nonyyarenem curHana — nokyna-
Tenb (C).

2. OTnpaBuTeNnb MMeeT HEKOTOPbINA TN
t € {QH, QL}.

3. OTnpaBu1TENb C Y4€TOM CBOErO TMNa pe-
LaeT nocbinaTtb curHan s € {S1, S2}.

4. TMocne HanpaBAeHWsa curHana s nonyya-
Tenb BblbnpaeT gencteue a € {B, NB}.

5. OTtnpaBuTtenb BbinrpbiBaeT f(t, s, a),
a nony4arens — g(t, s, a).

6. NpencraBneHnd nonyyarens 0 TOM, Ka-
KOB TWM OTMNpaBuTens, aBnsetca pyHKUMEN ¢:
{S1, S2} - [0,1], rae ¢(s) — BepOATHOCTL TOrO,
4TO OTNPaBUTENb UMEET TUNM t.

[anee onunuiemMm U3AEPXKU, C KOTOPbIMM
CBsi3aHa Kakgas 13 cTpaTerni npoaasLoB.
Y npopaaBLa TOBapOB BbICOKOro ka4ecTBa 13-
[OEPXXKW BblLLe U paBHbl CH, B CBOIO 04epeasb,
y nNpofaBLia HM3KOKa4eCTBEHHOrO ToBapa 13-
OEPXKKM HAaxoasTCcsa Ha HM3koMm yposHe CL. Mpw
3TOM €CNY NPOAAaBEL, HU3KOKA4ECTBEHHOMO TO-
Bapa pelaeT MackMpoBaTb Ka4eCTBO CBOEW
NpOAYyKUMM 1 MoCbiNaTk curHan S1, To B Takom
crnyyae oH NOHECET AOMNONHUTENbHbIE N3OEPXK-
K cCoKpbITUA nHdpopmaumm CA. OgHako B ciy-
4yae oTkaga OT NoKynku npoaasel Tmna QL no-
HeceT nsaepxxkn B pasmepe CB.

Y nokynatens BCero [ABa BapuaHTa faem-
CTBWIA MO OTHOLLIEHWIO K MPEANOKEHHOMY MPO-
AaBUOM ToBapy: Kynutb (B) mnu He kynuTb
(NB). INpwv aTOM NONE3HOCTL NOTPebUTENd Npu
MOKYMKe BbICOKOKa4eCTBEHHOIrO ToBapa pas-
Ha UH, a npu Nokymnke HM3KOKa4eCTBEHHOIO
ToBapa — UL.

Takxe Heob6XOoAMMO YTOYHWUTb, YTO Mbl
npegnonaraem cneaytoulee:
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1. B cnyd4ae nokynkmn toBapa npubbiib
npoaasLa Bcerga nonoxmntensHa.

2. Bbmrpbiw nokynatensa otpuuaTenbHbiii
TOMbKO B Cly4ae MOKYMKN HU3KOKa4E€CTBEHHO-
ro TOBapa no BbICOKOW LiEHE.

B tabnuue 1 npencraBneHa Hopmanb-
Hast dopmMa Urpsbl, rae No CTpokaM pa3melLie-
Hbl CTpaTernn 1 BbIMMFPbILWKW NpoAaBua, a no
ctonbuam cTpaTervm u BbIUIPbILW NOKyna-
Tens.

[nsa Toro 4To6bl NeEPenTN K yCTaHOBNEHNIO
PaBHOBECWS B AAHHOW 1rpe, NpeacTaBnM Urpy
B pasBepHyTOM doopme (puc. 1).

Pa3pensiouiee paBHoBecue

[ns noucka paBHOBECUsI BOCMOb3YyeMCs
MeTodoM obpaTHoM nHayKumn. Ecnv npopased

Ta6nuua 1. Beimrpbiluy NnpogasBLOB 1M NoKynatenewn
Table 1. The benefits of sellers and buyers

nocblnaeT curHan S2, To NoKynaresb Bblbnpa-
eT cTpateruio B, a ecnu npogasel, oTnpasnsaeT
curHan S1, To nokynartens Takxke BblbepeT B.
MonyyaeTcs, 4TO B NO60OM Criy4ae nokynaresnb
CKJTOHSIETCS B MOSb3Y MOKYMKK TOBapa.

Mpopgaseu Tvna QH B OTBET Ha cTpaTte-
rmo B y nokynatens 6yaeTt nockeinatb curHan
S1. MNpopasel Tvna QL BbibMpaeT mexay Bbl-
nrpbiwamm PH - CL - CAn PL - CL. B gaHHoM
cfnyyae paBHOBECKWeE AOCTUraeTcs Toraa, Kor-
[a CTOMMOCTb COKPbITUSA MHdOpMaumm1 ToBa-
pa 6onblue, YeM pasHuua ueH (PH - PL < CA).
B TakomM cnyyae npoaaBel TOBapOB BbICOKOrO
kadecTtBa OyfgeT mocbinate curHan S1, a npo-
[aBeL HN3KOKa4eCTBEHHOMO ToBapa — CurHan
S2. Pe3ynbTaThl Urpbl NpeAcTaBeHbl B pas-
BEPHYTOW OOPME Ha PUCYHKe 2.

S1

NB

Seller

S2

NB

B NB
QH, S1 (PH - CH, UH - PH) (0, 0)
QH, S2 (PL— CH, UH - PL) 0, 0)
aL, s1 (PH— CL — CA, UL — PH) (~CB, 0)
aL, s2 (PL—CL, UL—PL) (0, 0)
(PH - CH, UH - PH) (PL- CH, UH - PL)
B B
S1 Seller S2
| QH | P |
NB | | NB
©,0) | ! (©,0)
| Buyer b "Nature" | Buyer
(PH-CL- CA, UL-PH) | | (PL-CL UL-PL)
Q| 1-p ) B
)
|

A

(-CB, 0)

Puc. 1. PassepHyTasn cdopma urpbl
Fig. 1. The expanded form of the game

0,0
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(PH - CH, UH - PH)

/

QH
N
(0, 0)

Buyer

(PH-CL-CA, UL-PH)
QL

(PL-CH, UH-PL)
B
S1 Seller S2
|

) (0,0)

b "Nature” I. Buyer

(PL-CL, UL-PL)

N

(-CB, 0)

B
S1 Seller S2
-
0,0)

Puc. 2. PassepHyTas chopma urpsl. PazgensioLlee pasHoBecue
Fig. 2. The expanded form of the game. The separating equilibrium

O6beauHsolee paBHOBecUHe

[lycTb P — BEpOATHOCTb TOro, 4YTO CUrHan
yKasbIBaeT Ha UCTUHHbIN TUM NpoAasLa, Toraa
1 - P — BEpOATHOCTb TOrO, YTO MHADOPMAaLWS, MO-
Cblnaemasi MoKynarento, ABNAeTcs NOxHoW. [o-
Kynatenb OyaeT npuaepKnBaTbesa ctparerum B,
koraa P Benuko, a 1 — P mano. B cnyyae, korga
MOKynaTenb peLlaeT He MNoKynaTtk ToBap, y Npo-
AaBLa Tmna QH HeT pasHuLbl MEXAY BbIMMpbILLIAa-
MU, a Ans npoaasua Tuna QL npeanoytuTensHee
nocbinaTb curHan S2. B Takom cnyvae yctaHo-
BUTCA NALLb TPUBMaITbHOE paBHOBECKE.

(PH - CH, UH - PH)

|

NB |

(0,0) |
|

Korga »xe nokynaTtenb NpuHUMaeT pe-
LleHne B MOMb3y MOKYMKW, Mpoaasel Tuna
QH pewaeT nocbinats curHan S1. B cny-
Yae, Korga M3nep XKy CoKpbITUA MHdopma-
UMM HWKe, YeM pasHunua B LeHax (PH - PL >
> CA), nponaBel TOBApOB HWU3KOro Kaye-
ctBa (QL) 6bynet nogasatb curHan Si, tem
camMbIM nobyxxaaa noTpebuTenen nokynaTb
ToBap. OTctoga MOXXHO 3aMeTUTb, 4YTO MpPOo-
6nema acuMMeTpuUM MHdopmMaunm BcTaeT
[0CTaTo4YHO OCTPO W ee BNUSHUE CKa3blBa-
eTCs Ha NMpUHUMAaeMbIX cTpaTternax obenx
CTOpOH (puc. 3).

(PL-CH, UH-PL)

(0,0)

|
|
|
Buyer Nature | Buyer
(PH-CL-CA, UL-PH) | I (PL-CL,UL-PL)
g | Quf 1-p | 8
) |
|
S1 Seller s2
NB NB
(-CB, 0) (0,0)

Puc. 3. PassepHyTasn copma mrpbl. O6begumHsioLLee paBHOBECUE
Fig. 3. The expanded form of the game. A pooling equilibrium
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Bopb6a ¢ acummeTpuein uHcpopmauumn

Kak oTMe4anocb paHee, U3-3a TOro 410
TpaH3akumu Ha nnatdopMe OTAeNeHb! BO Bpe-
MEHW 1 MPOCTPaHCTBE, TO eCTb 3aKas, 0GOpPM-
JIEHHbIM B OHOM ropofe, 4Yepes onpepenex-
HbI Mepuo OKaXKeTCca B APYroMm ropofe, kKa-
4eCTBO TOBapa He yaacTcd OLEHUTb B MOMEHT
nokynku. Ecnu B knaccu4eckom odnannH-Top-
roene B 60/bLUMHCTBE Clly4aeB NoKynaresnb
MOXXET BEPHYTLCHA B MarasuH 1 opopMuTb BO3-
BpaT TOBapa, TO Npu TOProene Ha nnaropme
3TO HEBO3MOXHO. Bo3BpaT HenogxoadaLlero
ToBapa OyaeT OCYLLECTBAATLCA TaKXe Yepes
OHNanH-CEPBUC N, COOTBETCTBEHHO, 3TO MO-
BneveT 3a cCo60Wn AOMONMHNTENbHbIE N3OEPXKKM.

O,ELHI/IM 3 BOBMOXHbIX I'IyTeI7I CHWKeHWsA O0aB-
NEeHNs aCUMMETPUM MHADOPMALIML Ha SNEKTPOH-
HOWM nnaTchopmMe ABNAETCS BHEAPEHME CUCTEMbI
OTKasa 1 BO3Bpara ToBapa, Tak e Kak 1 Ha
odonarH-pbIHKe. PaccMmoTpuM cuTyalmio, koraa
nnatchopmMa BHEAPAET AaHHbIA MEXaHN3M NS

Ta6nuua 2. CTpaternm n BbIMIpbILLM UFPOKOB
Table 2. The benefits of sellers and buyers

y4acTHUKOB caenku. MycTb oTkas oT ToBapa
ONs NOKynaTens CBa3aH C U3Aep>kkamn B pas-
mepe CR, KOTopble BO3HMKAIOT B Cly4ae, Kor-
[a nprobpeTaeTcs HN3KOKAYECTBEHHbIN TOBAP
Mo BbICOKWUM LieHaM. [1pu aToM Ans npoaasLa
HM3KOKa4YeCTBEHHOrO ToBapa AaHHas cTpare-
rns cBsasaHa ¢ nanepxxkamm CT (Tabn. 2).

CTpaterns nokynaTens He MeHSIeTCs, 1 OH
NpPOAO/KaeT NokynaTe TOBap, a npoaasel
BbICOKOKA4YeCTBEHHOW NMPOAYKLUNM TakxKe pe-
waeT nNocklnarb CUrHanm O CBOEM NUCTUHHOM
Tmne. MNpu 3TOM NpoaaBel, HU3KOKA4YeCTBEH-
HOro TOBapa BbIOMPAET MEXY BbIMrpbILLIaMM
PL — CL n -CT. B Takom cny4ae MOXHO yBU-
LOeTb, 4To nNpogasel, Tmna QL 6ymeT yxe no-
Cblnatb CUrHan S2, Tak Kak TONbKO OH AaeT
eMy MONOXUTENbHbIN BbIMIPLILL. B 1tore mbl
NPUXOANM K YCTaHOBNEHMIO Pa3aenstoLLero
paBHOBECUS, rAe Kaxabl NpodaBel] nochl-
naeT curHan o CBOeM UCTUHHOM Tune. Pas-
BEpHyTasa oopma Urpbl NpeactaBneHa Ha pu-
CYHKe 4.

B NB
QH, S1 (PH = CH, UH — PH) (0, 0)
QH, S2 (PL - CH, UH - PL) (0, 0)
aL, st (-CT, —CR) (~CB, 0)
aL, s2 (PL-CL, UL - PL) (0, 0)
(PH - CH, UH - PH) (PL-CH, UH-PL)
B B
Seller S2
1
/ ' o | !
NB | | NB
(0,0 | | 0,0
: Buyer "Nature® l Buyer
(-CT, -CR) ' (PL-CL, UL-PL)
g | QL| 1-p | B
\' '
|
Seller S2
NB NB

(-CB, 0)

(0,0)

Pwuc. 4. PassepHyTas chopma urpbl. BHegpeHne mexaHnama oTkasa v Bo3Bpara toBapa
Fig. 4. The expanded form of the game. Implementation of the mechanism of refusal and return of goods
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3akno4eHue

PaccMoTpeB pbIHOK 3/1EKTPOHHOM KOMMEP-
UMM Yepes Npu3My AaBeHNst aCUMMETPUM NH-
dopmMaLmm 0 kKa4ecTBe ToBapa 1 ConyTCTBYIO-
LLUMX e adhhekToB, OblM BbIiBNEHbI NPOOe-
Mbl, CBA3aHHblIE C HEAMMEKTNBHOCTLIO B3au-
MOZENCTBMA areHToB B MPOLIECCe TOProBbIX
TpaH3akumii. C MOMOLLIbIO TEOPETUKO-UrPOBOIO
MOAENMPOBaHVSA ObI10 BbIABNEHO HaNN4ne He-
raTMBHOrO BAMAHWUSA aCUMMETPUM MHADOpMaLIMN
Ha pe3ynbTaTbl TOProBbix CAenoK. MNMpoaasubl
HM3KOKa4eCTBEHHbIX TOBAPOB MMEIOT CTUMY-
Nbl K 3@BbILLEHMIO UCTUHHOIO Ka4ecTBa CBOe-
ro TOBapa B cny4ae, Korga U3aepXxku COKpbI-
TMA MHAOPMaLMM O Ka4eCTBE MPOAYKLMM HU-
e, YeM pasHuLa LieHbl BbICOKOKa4eCTBEHHOIO
N HU3KOKa4eCTBEHHOro ToBapa. B Takom cny-
4Yae BbINMFPbILI NPOAABLOB HN3KOKA4YeCTBEH-
HOro ToBapa yBENM4YMBAETCSH, HO BbIFOAbl NO-
KynaTenemn cHmwkaroTcsa. 310, B CBOKO 04epenb,
MOXXET MPVBECTU K YXOAY NoKynatenei ¢ gaH-
HOW NNaTtdOpPMbl, YTO BMOCNEACTBUN FPO3UT
paspyLLeHVeM pbiHKa. Takxe B MOoAenv npo-
BepsAnach apEKTUBHOCTb BHEAPEHNS Mexa-
HM3Ma OTka3a W BO3BpaTta ToBapa Npu CHU-
XKEHUM AaBneHns acMMeTPUM nHdopMaumm
O Ka4eCTBe Ha pbIHOK. Pe3ynbTaTbl nokasanu,
4YTO BBefeHMe NNaTtdOpPMOn JaHHOW CUCTEMbI
NO3BONSET CHU3UTbL CTUMYMblI NpoAasLa HU3-
KOKa4eCTBEHHOW MPOAYKLMM CKPbIBATL UCTUH-
HO€e Ka4eCTBO MPOAYKUMM, TEM CaMbIM yBENu-
YyMBas Ka4eCTBO MPOAYKUMMN Ha 3NEKTPOHHOM
TOproeoi nnardopme. Hannyve nnaropmbl
KaKk TpeTbel CTOPOHbI MO3BOMSET MOBNUATL Ha
pe3ynbTathbl CAENOK, & UMEHHO CBECTM COENKN
nokynartenew n NpoAaBLOB HU3KOKAYECTBEH-
HOW NMPOAYKUMM K Hynto. Toraa Ha nnatgop-

Cnucok nuteparypbl

me 6ydyT B3anMOdenCcTBOBATh TOMbKO MoKyna-
TENM 1 NPOoJAaBLbl BbICOKOKAYeCTBEHHOW Mpo-
aykumn. B crnydae oTcyTCTBUA AaHHOMO Mexa-
HU3Ma nnaTgopme NoTpedyeTcs UCKaTb UHbIE
noaxofbl K 3almTe 61arococTosHusa noTpe-
oUTENS, K NPUMEPY BHEAPEHNE NMPUHYANTE N b-
HOro NNLUEH3MPOBAaHMA NMPOAaBLOB UK CO3-
AaHne MHCNEKUMOHHOW Cny>Obl, koTopas Oy-
AeT NPOBEepsATh Ka4eCcTBO NpoayKumn. OaHaKko
310 OyAeT HaknaabiBaTk JONOHUTESbHbIE 3a-
TpaTbl Kak Ha NnaTtpopMy, Tak 1 Ha NPOW3BO-
ANTENS, B TO BPEMSA Kak 0TKas3 v BO3BpaT TO-
Bapa OCYLLECTBNAETCA B OCHOBHOM 3a cYeT
NPOAABLOB HU3KOKAYECTBEHHOM NMPOAYKLMN,
TeM He MeHee B nocrneayoLLmnx CcneqoBaHu-
AX [aHHoV NpobnemMbl CTOUT PaCLUMPUTL MO-
[eNb OT PACCMOTPEHNUSA OAHOW CAENKN A0 aHa-
nm3a yHKLMK Cnpoca Ha pasHble CerMeHThbl
TOBaPOB. Takxxe MoAerb CTOUT JOMNOMHUTL eLle
PSIOM DaKTOPOB, KOTOPbIE MOTEHLNANBHO MO-
ryT BNWUATb Ha OEeNCTBMS NoKynaTens n npo-
nasua. K npumMepy, Ha OencTBus nokynatens
MOFYT BNWATL LieHbl Ha APYrUX 3NEeKTPOHHbIX
TOProBbIX MnargopmMax, a Ha AencTBUs NMpo-
[aBLa MOXeT okazaTb BrMsiHME BEPOSTHOCTb
NnoBpexXaeHusa ToBapa B NnpoLecce [oCTaBKM
NN «NPUMEpPKM» ToBapa.

B Llenom Mbl cunTaeM, YTo pasBuTUE 3MeK-
TPOHHbIX NMIATOPM U MAPKETINENCOB ABMNAET-
CS1 BXKHbIM 3TarioM pasBuTKsA BCEV TOProBIIM.
Mpw NpaBUIbHO BLICTPOEHHOM CUCTEME TOPro-
BbIX OTHOLLIEHW 1 NMOCNeaytoLLeM KOHTPome 3a
y4aCTHUKaMN CAENKN BO3MOXHO [AOCTUYb CU-
Tyauuu, Npv KOTOPOR YAACTCA CHU3UTL AaBrie-
HVEe acVMMETPUK MHAPOPMALIM O KadecTBe Ha
PbIHOK, @ NONOXMTESNbHbIE MPMObLINW NPOAAaB-
LoB 6yayT COMPOBOXAATLCS MOMOXKUTENBbHBIMM
BbIMIPbILLIAMM CO CTOPOHbI MOKynaTenei.
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PbIHKOB: MOAXOAb! K nccnenoBannto // O6LLEeCTBEHHbIE HAayKM 1 coBpeMeHHOCTb. 2019. Ne 3. C. 52—

65. DOI: 10.31857/5086904990005085-5.
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3. Oppoy K. IHdhopmaums 1 skoHoMnYeckoe noseaeHne // Bonpockl akoHoMuKK. 1995. Ne 5. C. 98-

107.

CoBpemeHHas KoHKypeHuus / 2024. Tom 18. Ne3



34

10.

11.

12.

13.

14,

15.

16.

17.

18.

19.

20.

21.

22.

Digital business transformation

Akerlof A. George. The Market for “Lemons”: Quality Uncertainty and the Market Mechanism //
Quarterly Journal of Economics. 1970. Vol. 84. No. 3. P. 488-500. DOI: 10.1007/978-1-349-24002-
9.9.

Bar-Isaac H., Tadelis S. Seller Reputation // Foundations and Trends® in Microeconomics. 2008.
Vol. 4. No. 4. P. 275-351. DOI: 10.1561/0700000027.

Demaj E., Manjani V. Information Assymetry and Its Implications in Online Purchasing Behaviour:
A Country Case Study // Journal of Innovative Business and Management. 2020. Vol. 12. No. 1.
P. 72-82. DOI: 10.32015/JIBM/2020-12-1-9.

Ferri G. Joseph E. Stiglitz (2002), Globalization and lts Discontents [from Economic Notes. 2002.
Vol. 32. No. 1. P. 123-142. DOI: 10.1046/j.0391-5026.2003.00107.x]: Essay Review. URL: https://
www.researchgate.net/publication/4755241_Joseph_E_Stiglitz_2002_Globalization_and_lts_
Discontents (nata obpatieHus: 08.07.2024).

Herweg F., Miiller D. Overconfidence in the Markets for Lemons // Discussion Paper. No. 2011-17.
P. 1-11. URL: https://citeseerx.ist.psu.edu/document?repid=rep1&type=pdf&doi=42fc50c9f239744e
b4488a383c91a3fbc02cc766 (nata obpalleHns: 08.07.2024).

Hillena J., Fedoseeva S. E-commerce and the end of price rigidity? // Journal of Business Research.
2021. No. 125. P. 63-73. DOI: 10.1016/j.jousres.2020.11.052.

Hou H., Wen J. Dynamic game model of E-commerce — Based on the perspective of information
asymmetry // IEEE 2nd International Conference on Computing, Control and Industrial Engineering.
2011. P. 349-353. DOI: 10.1109/CCIENG.2011.6008136.

Hwang J., Lee B. G., Kim K.-Y. Information Asymmetry, Social Networking Site Word of Mouth, and
Mobility Effects on Social Commerce in Korea // Cyberpsychology, Behavior, and Social Networking.
2014. Vol. 17. No. 2. P. 117-124. DOI: 10.1089/cyber.2012.0566.

Kauffman R. J., Lee D. Should we expect less price rigidity in the digital economy? // 37th
Annual Hawaii International Conference on System Sciences. 2004. P. 1-10. DOI: 10.1109/
HICSS.2004.1265427.

Lewis G. Asymmetric Information, Adverse Selection and Online Disclosure: The Case of eBay
Motors // American Economic Review. 2011. Vol. 101. No. 4. P. 1-18. DOI: 10.2139/ssrn.1358341.

LiL., Fang X., Lim Y. Asymmetric information of product authenticity on C2C E-commerce platforms:
How can inspection services help? // Service Operations Management. 2023. Vol. 25. No. 2. P. 631-
647. DOI: 10.1287/msom.2023.1186.

Miao Q., Xie D., Zhong W. Platform Externality, Asymmetric Information, and Counterfeit Deterrence
in E-Commerce // Emerging Markets Finance and Trade. 2017. Vol. 54. No. 12. P. 1-26. DOI:
10.1080/1540496X.2017.1378639.

Milgrom P., Roberts J. Price and advertising signals of product quality // Journal of Political Economy.
1984. Vol. 94. No. 4. P. 796-821. DOI: 10.1086/261408.

Murooka T., Yamashita T. Optimal Trade Mechanisms with Adverse Selection and Inferential
Mistakes // OSIPP Discussion Paper. 2021. No. 6. P. 1-38.

Qin X., Liu Z., Tian L. The optimal combination between selling mode and logistics service strategy in
an e-commerce market // European Journal of Operational Research. 2021. Vol. 289. No. 2. P. 639-
651. DOI: 10.1016/j.ejor.2020.07.029.

Rochet J. C., Tirole J. Two-sided markets: a progress report // The RAND Journal of Economics.
2006. Vol. 37. No. 3. P. 645-667. DOI: 10.1111/j.1756-2171.2006.tb00036.x.

Saeedi M. Reputation and Adverse Selection: Theory and Evidence from eBay // The RAND Journal
of Economics. 2019. Vol. 50. No. 5. P. 1-70. DOI: 10.1111/1756-2171.12297.

Shchory N. B. Information Asymmetries in E-Commerce: The Challenge of Credence Qualities //
Suffolk University Journal of High Technology Law. 2020. Vol. 20. No. 1. P. 1-60.

Spence M. Job Market Signaling // Quarterly Journal of Economics. 1973. Vol. 87. No. 3. P. 355-374.
DOI: 10.2307/1882010.

Journal of Modern Competition / 2024. Vol.18. No.3



Lnchposas Tpancchopmanms 6usHeca

35

23.

24.

25.

26.

Sun C., Zhang Z., Xia L., Wang J. Implications of selling format on product innovation in platform
supply chains under asymmetric information // Computers & Industrial Engineering. 2023. Vol. 183.
No. 8. Article 109532. DOI: 0.1016/j.cie.2023.109532.

Wang J., Zhang Q., Hou P. Fixed Fee or Proportional Fee? Contracts in Platform Selling Under
Asymmetric Information // International Journal of Electronic Commerce. 2022. Vol. 26. No. 2. P. 245-
275. DOI: 10.1080/10864415.2022.2050584.

Wu C., Yan Z., Tsai S., Wang W., Cao B., Li X. An Empirical Study on Sales Performance Effect and
Pricing Strategy for E-Commerce: From the Perspective of Mobile Information // Mobile Information
Systems. 2020. No. 1. P. 1-8. DOI: 10.1155/2020/7561807.

Zuo J. Analysis of e-Commerce Characteristics Based on Edge Algorithm and COX Model // Wireless
Communications and Mobile Computing. 2021. No. 6. P. 1-13. DOI: 10.1155/2021/6628068.

CsepneHus 06 aBTope

AnbBapago CtpenbyeHko CtuseH S+, ORCID 0009-0008-5630-2741, acnmpaHT, Kadenpa MUKpo-
1 MaKpO3KOHOMMYECKOro aHanuaa, MoCKOBCKNIA rocyaapCTBeHHbIN yHuBepcuteT umenn M. B. JTomoHoCOBa,
Mocksa, Poccus, st.alvarado411@gmail.com

Cratbs noctynuna 04.03.2024, paccmotpera 18.03.2024, npunsta 02.04.2024

References

1.

10.

11.

Shastitko A. E., Markova O. A. Approaches to the research of digital transformation effects.
Obshchestvennye nauki i sovremennost’, 2019, no.3, pp.52-65 (in Russian). DOI: 10.31857/
S086904990005085-5.

Shastitko A. E., Parshina E. N. Two-sided markets: the subject matter specification. Sovremennaya
konkurentsiya=Journal of Modern Competition, 2016, vol.10, no.1(55), pp.5-18 (in Russian).

Arrow K. Informatsiya i ekonomicheskoe povedenie [Information and Economic Behaviour]. Voprosy
Ekonomiki, 1995, no.5, pp.98-107.

Akerlof A. George. The Market for “Lemons”: Quality Uncertainty and the Market Mechanism.
Quarterly Journal of Economics, 1970, vol.84, no.3, pp.488-500. DOI: 10.1007/978-1-349-24002-9_9.

Bar-Isaac H., Tadelis S. Seller Reputation. Foundations and Trends® in Microeconomics, 2008, vol.4,
no.4, pp.275-351. DOI: 10.1561/0700000027.

Demaj E., Manjani V. Information Assymetry and Its Implications in Online Purchasing Behaviour:
A Country Case Study. Journal of Innovative Business and Management, 2020, vol.12, no.1, pp.72-
82. DOI: 10.32015/JIBM/2020-12-1-9.

Ferri G. Joseph E. Stiglitz (2002), Globalization and lts Discontents [from Economic Notes, 2002,
vol.32, no.1, pp.123-142. DOI: 10.1046/{.0391-5026.2003.00107 .x]: Essay Review. Available at:
https://www.researchgate.net/publication/4755241_Joseph_E_Stiglitz_2002_Globalization_and_Its_
Discontents (accessed 08.07.2024).

Herweg F., Miiller D. Overconfidence in the Markets for Lemons. Discussion Paper, no.2011-17,
pp.1-11. Available at: https://citeseerx.ist.psu.edu/document?repid=rep1&type=pdf&doi=42fc50c9f23
9744eb4488a383c91a3fbc02cc766 (accessed 08.07.2024).

Hillena J., Fedoseeva S. E-commerce and the end of price rigidity? Journal of Business Research,
2021, no.125, pp.63-73. DOI: 10.1016/j.jbusres.2020.11.052.

Hou H., Wen J. Dynamic game model of E-commerce — Based on the perspective of information
asymmetry. [EEE 2nd International Conference on Computing, Control and Industrial Engineering,
2011, pp.349-353. DOI: 10.1109/CCIENG.2011.6008136.

Hwang J., Lee B. G., Kim K.-Y. Information Asymmetry, Social Networking Site Word of Mouth, and
Mobility Effects on Social Commerce in Korea. Cyberpsychology, Behavior, and Social Networking,
2014, vol.17, no.2, pp.117-124. DOI: 10.1089/cyber.2012.0566.

CoBpemeHHas KoHKypeHuus / 2024. Tom 18. Ne3



36

12

13.

14.

15.

16.

17.

18.

19.

20.

21.

22.

23.

24.

25.

26.

Ab

Digital business transformation

. Kauffman R. J., Lee D. Should we expect less price rigidity in the digital economy? 37th
Annual Hawaii International Conference on System Sciences, 2004, pp.1-10. DOI: 10.1109/
HICSS.2004.1265427.

Lewis G. Asymmetric Information, Adverse Selection and Online Disclosure: The Case of eBay
Motors. American Economic Review, 2011, vol.101, no.4, pp.1-18. DOI: 10.2139/ssrn.1358341.

Li L., Fang X., Lim Y. Asymmetric information of product authenticity on C2C E-commerce platforms:
How can inspection services help? Service Operations Management, 2023, vol.25, no.2, pp.631-647.
DOI: 10.1287/msom.2023.1186.

Miao Q., Xie D., Zhong W. Platform Externality, Asymmetric Information, and Counterfeit Deterrence
in E-Commerce. Emerging Markets Finance and Trade, 2017, vol.54, no.12, pp.1-26. DOI:
10.1080/1540496X.2017.13786309.

Milgrom P., Roberts J. Price and advertising signals of product quality. Journal of Political Economy,
1984, vol.94, no.4, pp.796-821. DOI: 10.1086/261408.

Murooka T., Yamashita T. Optimal Trade Mechanisms with Adverse Selection and Inferential
Mistakes. OSIPP Discussion Paper, 2021, no.6, pp.1-38.

Qin X., Liu Z., Tian L. The optimal combination between selling mode and logistics service strategy
in an e-commerce market. European Journal of Operational Research, 2021, vol.289, no.2, pp.639-
651. DOI: 10.1016/j.ejor.2020.07.029.

Rochet J. C., Tirole J. Two-sided markets: a progress report. The RAND Journal of Economics, 2006,
vol.37, no.3, pp.645-667. DOI: 10.1111/j.1756-2171.2006.tb00036..x.

Saeedi M. Reputation and Adverse Selection: Theory and Evidence from eBay. The RAND Journal of
Economics, 2019, vol.50, no.5, pp.1-70. DOI: 10.1111/1756-2171.12297.

Shchory N. B. Information Asymmetries in E-Commerce: The Challenge of Credence Qualities.
Suffolk University Journal of High Technology Law, 2020, vol.20, no.1, pp.1-60.

Spence M. Job Market Signaling. Quarterly Journal of Economics, 1973, vol.87, no.3, pp.355-374.
DOI: 10.2307/1882010.

Sun C., Zhang Z., Xia L., Wang J. Implications of selling format on product innovation in platform
supply chains under asymmetric information. Computers & Industrial Engineering, 2023, vol.183,
no.8, article 109532. DOI: 0.1016/j.cie.2023.109532.

Wang J., Zhang Q., Hou P. Fixed Fee or Proportional Fee? Contracts in Platform Selling Under
Asymmetric Information. International Journal of Electronic Commerce, 2022, vol.26, no.2, pp.245-
275. DOI: 10.1080/10864415.2022.2050584.

Wu C., Yan Z., Tsai S., Wang W., Cao B., Li X. An Empirical Study on Sales Performance Effect and
Pricing Strategy for E-Commerce: From the Perspective of Mobile Information. Mobile Information
Systems, 2020, no.1, pp.1-8. DOI: 10.1155/2020/7561807.

Zuo J. Analysis of e-Commerce Characteristics Based on Edge Algorithm and COX Model. Wireless
Communications and Mobile Computing, 2021, no.6, pp.1-13. DOI: 10.1155/2021/6628068.

out the author

Steven |. Alvarado Strelchenko, ORCID 0009-0008-5630-2741, Postgraduate, Micro and Macroeconomic

An

alysis Department, M. V. Lomonosov Moscow State University, Moscow, Russia, st.alvarado411@gmail.com
Received 04.03.2024, reviewed 18.03.2024, accepted 02.04.2024

Journal of Modern Competition / 2024. Vol.18. No.3



